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DECTOMAK-ISUPTOTHE - —

INSTOCKER TRIALS, DECTOMAX ~ ~ = = (
CONTROLLED PRRASITES TO CUTGAIN i . |

THE GOMPETITIOR BY UP 70

26

SEEHOW T0 CONTRCL THE MOST CHALLENGING PARASITES AT

WININ.BECTOMAKCRALLENGE.COM

Important Safety Information: DECTOMAX Injectable has a 35-day pre-slaughter withdrawal period. DECTOMAX Pour-On
has a 45-day pre-slaughter withdrawal period. Do not use in dairy cows 20 months of age or older. Do not use in calves to be
processed for veal. DECTOMAX has been developed specifically for cattle and swine. Use in dogs may result in fatalities.

' Data on file, Study Report Nos. 2839A-60-00-025, 2239A-60-00-029, 2239A-60-00-030, 2239A-60-00-033, 2239A-60-92-027, 2239A-60-94-003, 2239A-60-94-007, 2239A-60-94-067,
2239A-60-94-068, 2239A-60-94-070, 2239A-60-95-156, 2839A-60-97-123, Pfizer Inc. DECTOMAX is a registered trademark of Pfizer Inc. ©2012 Pfizer Inc. All rights reserved. DMX12023

@ Animal Health
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he year’s market prices

started with a bang
and then tapered off a bit as
corn prices headed higher
mid-January. But at the end
of the month, we saw prices
climb another $4-5. The Cattle
on Feed Report showed
placements were lower for
December and marketings were
higher than what was expected.
We saw some optimism come
back to the market with the
announcement that Japan was
raising the age limit on cattle
going there from the U.S. from
20 months of age back up to 30
months. For a while anyway the
market is trending higher again.

We've been talking for a

year now that the whole market
hinges on the weather. That has
not changed. We’re seeing 400
Ib. steers bring $2.00-$2.25/cwt
and 5-wts. are at $1.70-$1.80.
So, there’s no telling what they
will bring with some. It will
continue to be a good market
despite the little ups and downs.
Cattle numbers are so short.
We usually see cattle grazing
wheat pasture but they just
aren’t there. And, they didn’t go
to the feedyard either. Those
cattle just don'’t exist and that’s
going to keep the market pretty
darned good.

www.joplinstockyards.com

VIEW FROM THE BLOCK
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| expect the slaughter cows
to continue to trend higher. It’'s
really dry in some areas of the
country and folks in places like
Wyoming and Nebraska are
starting to clean out their herds
there. Once that’s over, sheer
lack of availability will keep the
cow prices high. Replacement
cow trade is good and everyone
is optimistic about the calf prices
so folks want to buy some cows.
We've got a good market and
who knows how good it might
get now with a little rain.

We’re highlighting our
commingling program in this
issue. The commingled calves
are often some of the highest
that sell through our auction.
I've seen the program make
a producer $5-$6/cwt. for
participating in it. Commingling
is a great tool for producers to
use if they don’t have enough

JRS Field Representatives

ARKANSAS
Dolf Marrs: Hindsville, AR
H(479)789-2798, M(479)790-2697

Billy Ray Mainer: Branch, AR
M(478)517-6931

Kent Swinney: Gentry, AR
H(479)736-4621, M(479)524-7024

KANSAS
Pat Farrell: Fort Scott, KS
M(417)850-1652

Chris Martin (Video Rep): Alma, KS
M(785)499-3011

Alice Myrick: Mapleton, KS
H(620)743-3681, M(620)363-0740

J.R. Nichols: Prescott, KS
H(913)352-6346

Bob Shanks: Columbus, KS
H(620)674-3259, M(620)674-1675

Orlan Shanks:Columbus, KS
H(620)674-3683

OKLAHOMA
Perry L. Adams: Custer City, OK
M(580)309-0264

Russell Boles: Watson, OK
M(903)276-1544, (H)580-244-3071

Ronnie Cook: Miami, OK
H(918)788-3018, M(918)533-4366

Justin Johnson: Afton, OK
M(417)439-8700

Chester Palmer: Miami, OK
H(918)542-6801, M(918)540-4929

John Simmons: Westville, OK
H(918)723-3724, M(918)519-9129

Shane Stierwalt: Shidler, OK
M(918)688-5774

MISSOURI

Clay Barnhouse: Bolivar, MO
M(417)777-1855

Danny Biglieni: Republic, MO
M(417)224-5368, H(417)732-2775

Sherman Brown: Marionville, MO
H(417)723-0245, M(417)693-1701

Chris Byerly: Carthage, MO
M(417)850-3813

Garry Carter: Stella, MO
M(417)592-1924

Joel Chaffin: Ozark, MO
M(417)299-4727

Rick Chaffin: Ozark, MO
H(417)485-7055, M(417)849-1230

Jack Chastain: Bois D’Arc, MO
H(417)751-9580, M(417)849-5748

Ted Dahlstrom, D.V.M.: Staff Vet
Stockyards (417)548-3074
Office (417)235-4088

Tim Durman: Seneca, MO
H(417) 776-2906, M(417)438-3541

Jerome Falls: Sarcoxie, MO
H(417)548-2233, M(417)793-5752

Nick Flannigan: Fair Grove, MO
M(417)316-0048

Fred Gates: Seneca, MO
H(417)776-3412, M(417)437-5055

to sort up into uniform groups.
Cattle are the only commodity
in the world that sell for more in
uniform, load lots.

We’ll be at the National
Cattlemen’s Beef Association
meeting in Tampa, Fla., the
first of this month. | encourage
everyone to be a member of
their national, state and local
cattlemen’s organizations.
They are our voice for the beef

industry in government. So,
it’s really important for us to
belong. Without a voice, we’ll
just be left behind in the smoke.
Whether or not you agree with
everything they do, you need to
support ‘em and help our voice
be heard.

Good luck and God bless.

@%w@e Moore
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Supnort Your local FFA Chapter!

LEADERSHIP. GROWTH. SUCCESS

ASCHERMANN
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BULL SALE

1 p.m. * Sat., March 23, 2013 at the farm

Selling 60 Charolais Bulls

Big ¢ Stout ¢ Service-age * Forage-raised Bulls
Contact: hayhook@gmail.com or 417.793.2855
www.aschermanncharolais.com

Sale Catalogs on Request

Brent Gundy: Walker, MO
H(417)465-2246, M(417)321-0958

Dan Haase: Pierce City, MO
(417)476-2132

Jim Hacker: Bolivar, MO
H(417)326-2905, M(417)328-8905

Bruce Hall: Mount Vernon, MO
H(417)466-7334, M(417)466-5170

Mark Harmon: Mount Vernon, MO
M(417)316-0101

Bryon Haskins: Lamar, MO
H(417)398-0012, M(417)850-4382

Doc Haskins: Diamond, MO
H(417)325-4136, M(417)437-2191

Mark Henry: Hurley, MO
H(417)369-6171, M(417)464-3806

J.W. Henson: Conway, MO
H(417)589-2586, M(417)343-9488
CATTLE RECEIVING STATION

Joe David Hudson: Jenkins, MO
H(417)574-6944, M(417)-342-4916
Steve Hunter: Jasper, MO
H(417)525-4405, M(417)439-1168

Larry Jackson: Carthage, MO
H(417)358-7931, M(417)850-3492

Jim Jones: Crane, MO
H(417)723-8856, M(417)844-9225

Chris Keeling: Purdy, MO
H(417)442-4975, M(417)860-8941

Kelly Kissire: Anderson, MO
H(417)845-3777, M(417)437-7622

Larry Mallory: Miller, MO
H(417)452-2660, M(417)461-2275

Cody Misemer: Mount Vernon, MO
H(417)461-7055, M(417)489-2426

Bailey Moore: Granby, MO
M(417)540-4343

Skyler Moore: Mount Vernon, MO
M(417)737-2615

Kenny Ogden: Lockwood, MO
H(417)537-4777, M(417)466-8176

Jason Pendleton: Stotts City, MO
H(417)285-3666, M(417)437-4552

Charlie Prough:
El Dorado Springs, MO
H(417)876-4189, M(417)876-7765

Russ Ritchart: Jasper, MO
H(417)394-2020

Justin Ruddick: Anderson, MO
M(417)737-2270

Alvie Sartin: Seymour, MO
H(417)859-5568, M(417)840-3272
CATTLE RECEIVING STATION

Jim Schiltz: Lamar, MO
H(417)884-5229, M(417)850-7850

David Stump: Jasper, MO
H(417)537-4358, M(417)434-5420

Matt Sukovaty: Bolivar, MO
H(417)326-4618, M(417)399-3600

Mike Theurer: Lockwood, MO
H(417)232-4358, M(417)827-3117

Tim Varner: Washburn, MO
H(417)826-5645, M(417)847-7831

Troy Watson: Bolivar, MO
M(417)327-3145

Virgil Winchester: Anderson, MO
H(417)775-2369, M(417)850-3086

USDA Market Report (417) 548-2012 (sale days)
Rick Huffman (Feeders)
Don Kleiboeker (Cows & Bulls)
Missouri Market Line ¢ (573) 522-9244
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Mon. & Wed. 417-548-3074 (barn)

Prices Good Through Feb. 28, 2013
Price Increase Coming March 1

DEWORMERS

Dectomax - 500 ml - $131
Ivomec Inj. - 1000 ml - $250
Ivomec Plus Inj. - 500 ml - $150
Ivomec Plus Inj. - 1000 ml - $300
Normectrin Inj. - 500 ml - $75
Normectrin Inj. - 1000 ml - $145
Ivermectin Pour On - 5L - $55
Cydectin Inj. - 500 ml - $135
Cydectin - 5L - $270

Cydectin - 10L - $510

ANTIBIOTICS
Agrimycin 200 - 500 ml - $27
Baytril - 250 ml - $170
Biomycin 200 - 500 ml - $45
Micotil - 250 ml - $315
Nuflor - 250 ml - $140
Nuflor - 500 ml - $270
Sustain Il Cow Boluses 50 ct. - $60
Tetradure 300 - 500 ml - $70
Banamine - 250 ml - $60
Draxxin - 100 ml - $345
Draxxin - 250 ml - $818
Draxxin - 500 ml - $1600

Several implants still available
Component * Revior * Ralgro
Synovex ¢ Pinkeye
Fly Tags—Best Prices!
Animal Clinic of Monett
Mon.-Sat. 417-235-4088 (Office)

Sick
Cattle?
isit BVD?
ES]]
CAQIiE

TATS

BVD PI Testing Facility
www.CattleStats.com

CALL TODAY!
405.607.4522

“N EW”

Preg Testing
Now Available

Checking in

EBEEE,

’ on the Checkoff.....

New beef community class attends
Masters of Beef Advocacy training

-

MBIC hosted a Masters of Beef Advocacy training and
commencement event Thursday, Dec. 13, in connection to the
Missouri Cattle Industry Convention.

Collegiate CattleWomen, University of Missouri students, and staff
and leadership from the Missouri Industry Council, the
Missouri Cattlemen's Association, and Missouri CattleWomen's
Foundation made up the evening's 30 engaged attendees. More than
3600 farmers and ranchers across the country have received their
MBAs, and Missouri ranks fourth in the country with 235 graduates.

Daren Williams, Executive Director of Communications for the
National Cattlemen's Beef Association presented the program. He
focused on ways to take the MBA's education and put it into real life
advocacy efforts, including in everyday conversations, on social
media, and in presentations.

Contact the Kaity Holtman, kaity@mobeef.com, 573.817.0899, to
get started on your MBA today!

Missouri Beef Industry Council

WWW.MOBEEF.ORG 573-817-0899
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Inside this Issue
About the Cover

* Small producers like Mike Weeks capitalize on the opportunities
and higher premiums commingling at JRS brings them. See story on
page 20. —Cover photos & design by Joann Pipkin

Features
16 * How to Get the Breeding Season Started Right

18 * 7 Tools to Add Value to Your Calves

22 * Economics Favor Reproduction Technology
24 * Weigh Your Options: Low vs. High Inputs

In Every Issue

3 ¢ View from the Block

5 ¢ Beef in Brief

6 ¢ Nutrition Know-How with MU’s Dr. Justin Sexten

8 ¢ Health Watch with K-State’s Dr. Dan Thomson
10 ¢ Helping Hands
31 ¢ Event Roundup Livestock
32 » Market Watch ﬁ Rt R

Contact Us

Publisher/Advertising:
Mark Harmon | Email: markh@joplinstockyards.com
Phone: 417-548-2333 | Mobile: 417-316-0101
Fax: 417-548-2370

Editor/Design/Layout:
Joann Pipkin | Email: editor@joplinstockyards.com
Ad Deadline 2nd Monday of Each Month for Next Month’s Issue

Cattlemen’s News, P 0 Box 634, Carthage, MO 64836
www.joplinstockyards.com

Subcription questions can be answered by calling 417-548-2333

Although we strive to maintain the highest journalistic ethics, Joplin Regional Stockyards
limits its responsibilities for any errors, inaccuracies or misprints in advertisements or editorial
copy. Advertisers and advertising agencies assume liability for all content of advertisements
printed, and also assume responsibility for any claims arising from such advertisement made
against the Stockyards and/or its publication.

If you wish to discontinue a subscription to Cattlemen’s News please
send request or address label to:

Cattlemen’s News
P.0. Box 634 | Carthage, MO 64836

L&L CONSTRUCTION

Super Strong All Steel Buildings
» Custom Built to Size
* One Continuous Roof Sheet up
to 50" wide
* All Welded, No Bolts
* Post Concreted in Ground 4-5" Deep

- INTER DISCOUNTS IN EFFECT _a

——— e

" UPROTECT |

* YOUR VALUABLE HAY & —
EQUIPMENTI -

Size Description Req. Price DISCOUNT YOUR PRICE
40'x 60'x 14" 2 End, 1 Side Wall  $18,995 §1,000 $17,995°°
50°x 80"x 16" 1 End, 1 Side Wall $27,995 52,000 §25,995
60°x 100" x 16" 1 End, 1 Side Wall  $39,9%5 $3,000 §36,995"

—Limited Time Offer—

Mike Lowak (417)872-5080 Chris Lowak (417)682-1488

We Build Equipment Sheds, Hay Bams, Shops & More!
\ * Prices Subject fo Change  ** Travel Required Outside 100 Mile Radius /
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BEEF IN BRIEF

Missouri Cattlemen’s
Association Names 2013
Policy Priorities

The Missouri Cattlemen’s
Association (MCA) Executive
Vice President Mike Deering
said MCA'’s priorities for this
year will include cattle health
and well-being; conservation
and sustainability; education;
transportation; and the 2013
Farm Bill.

“We will be working
alongside the state veterinarian
and the director of agriculture
to amend the state’s rule
regarding trichomoniasis in
cattle. Most importantly, we
will be encouraging that the
rule incorporates an option for
cattlemen to retest their cattle
should they receive a positive
test,” said MCA President Chuck
Massengill.

According to Deering, the
Department of Elementary and
Secondary Education (DESE)
has proposed eliminating
minimum requirements for
career and technical education,
such as agricultural education.
“Career and technical education
empowers young people to follow
their passion of working with their
hands and minds,” Deering said.

“IMCA is] going to push
for the passage of Sen. Brian
Munzlinger’s S.B. 16 and S.B.
17,” Deering said. S.B. 16
exempts farm work from certain
labor requirements. S.B. 17
minimizes the control DESE
has on career and technical
education.

MCA will work to develop
consistent livestock hauling limits
on Missouri roadways.

Massengill said MCA
will work with the National
Cattlemen’s Beef Association to
ensure the passage of a farm bill
that excludes a livestock title and
ensures funding for conservation
programs. — Source: Missouri
Cattlemen’s Association Release

Internal Revenue Service
Announces Tax Penalty Relief

for Farmers

The Internal Revenue
Service (IRS) announced Jan. 18
that it will soon issue guidance to
provide relief from the estimated
tax penalty for farmers and
fishermen unable to file and pay
their 2012 taxes by the March 1
deadline due to the delayed start
for filing tax returns.

The January enactment of
the American Taxpayer Relief Act

affected several tax forms often
filed by farmers and fishermen,
including Form 4562, Depreciation
and Amortization (Including
Information on Listed Property).

According to the IRS, the
forms will require extensive
programming and testing of
systems, which will delay the
IRS’s ability to accept and process
the forms.

Since the delays in
acceptance and processing
may affect the ability of many
farmers and fishermen to file and
pay their taxes by the March 1
deadline, farmers and fishermen
may request a penalty waiver
and attach Form 2210-F to their
tax return. Under guidance to be

e Millweod 1y
/11 - BLK - DEL PLD - PB
EXLR Review T153R x GPFF Morguise
EW- 2.5 WW: 56 YW: 93 M 26 SC 08
CW: 25 RE: .45 ¥G:-02 M5: 08 SMI: 44
Adj. BW: &8 - Adj. WW: TT7 - Adj. YW: 1195

(0o Grand Prix 0507

§/2/11 - XL ALK - HOMO PLD - 50% LF
S A Y Bismarck 5682 x MAGS Phantoms Prize
BW: 0L3 WOW: 64 YW: 112 MA 26 DC 2
CW: 48 RE: .19 YG: .27 MS:.10 SME 51
Adj. BW: 75 - Adj. WW: 745 - Ad]. YW: 1,099

issued, the waiver will protect
farmers and fishermen from the

tax penalty if they miss the March
1 deadline provided they file and

pay by April 15, 2013.
— Source: Internal Revenue
Service release

Japan Relaxes US Beef

Import Rules

Effective Feb. 1, 2013
requirements for beef and beef
products to be exported to Japan
from the United States will be
changed to allow the import of
beef from cattle less than 30
months of age, compared to the
previous limit of 20 months.

“This is great news for
American ranchers and beef
companies, who can now —as a

result of this agreement — increase

their exports of U.S. beef to their
largest market for beef in Asia,”

03.16.13

at the Farm - Springfield, MO
I p.m.

40 BULLS
60 FEMALES

9/20/11 - HOMD BLE - OMD PLD - 500% LF
5 AV Bismorch 5682 x MAGS Phonioms Frize
W 0.3 WW: B4 YW 112 MAc 26 DC:2
OW; 48 RE- .19 YG: 27 MG:.10 S 51
Adi. BW: 70 - Adj WW: 835 - Adj. YW: 1,403

auto(d:]

w

Join us 03,716,713 for the letest makes ond
N modeks of Purebred, Fullblood & Lim-Flex

5

said U.S. Trade Representative
Ron Kirk of the changed
requirements.

It is estimated that the new
terms and conditions will result in
hundreds of millions of dollars in
exports of U.S. beef to Japan in
the coming years.

To accompany the export
requirement changes, the two
governments agreed to regular
and ad hoc consultations to review
progress under the agreement
and address any issues that arise.

The requirements state,
“Beef and beef products mean all
edible parts of cattle and products
derived from such parts of cattle
that are derived from cattle that
are less than 30 months of age...”

— Source: United States
Department of Agriculture and
Drovers Cattle Network Release

7 Gunn Pointe ey
4,11 - DBL BLK - HOMD PLD - 75% LF
LH Rodemoster 3388 x Ava Jo DHYVD 721K
BW: 1.4 WW. 58 YW 106 MA: 30 SC 08
DC B CW: 48 RE: 26 YG: 300 M5: .11 SMI: 49
Adj, BW: 73 - Ad|. WW: 702 - Adj YW: 1,139

55 Brave Heart 007
11,/23/11 - DBL BLK - HOMD PLD - 75% LF
DHVD Trey 133R x BOWI Sunsen 61565
BW: 78 WW: 54 YW: 91 MA: 14 5C: 04
DC 14 CW: 29 BE:.23 YG:.14 MS: 20 SMI: 52
Adj. BW: 67 - Adj. WW- BZ1 - Adj YW 1 16

417
850 Wes! Farm Road 56 = Springfield, MDBS803  TOLL FREE: 1-877-PIMEGAR  James Henderson, show calfle
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NUTRITION KNOW-HOW
Nutrition for the Spring Calving Herd:

Establish Pre-breeding Needs
Test forages, establish supplement plan

to feed “better than snowball
quality hay”.

Reduced intake combined
with cold and wet temperatures
results in condition “melting”
off cows prior to calving.
Producers should provide
supplemental nutrients prior to
calving to prevent cows from
losing condition while allowing
for normal calf development.
Poor nutrition during mid and
late gestation can influence
the calf by reducing calf vigor,
decreasing quality grade
and delaying puberty while
in dams post-partum interval
is lengthened and colostrum
quality declines.

The first step to addressing
this challenge is forage
testing and development of
a supplement plan. As an
example, assume hay meets
the cow’s maintenance needs;

BY JUSTIN SEXTEN

Nuccessful 2013 breeding
eason requires attention
to pre-calving cow nutrition.
Once a cow calves, energy
is preferentially used for
milk production rather than
accumulating additional body
condition or providing energy
for reproduction. As a result
increasing the nutrient supply
after calving will do little to
improve reproductive success
unless energy in excess of milk
production is supplied.
Additionally as gestation
progresses, cow dry matter
intake declines due to
increasing fetus and placenta
growth. Intake will also decline
when producers wait until cows
calve to feed “good hay” during
lactation. When cows are full
due to pregnancy, this is no time

Cow CAMP RANCH
Annual Spring Bull Sale
Friday, February 22nd, 2013, 1 pm CST

@ the Ranch, near Lost Springs, KS
Selling 200+ hd of Simmental, SimAngus & Angus Bulls
Including 100+ hd of 18 Month old Fall Bulls
e Large Sire Groups
e Large Selection of Calving Ease Bulls
= Complete Breeding Soundness Tested
e Free Delivery on Qualifying Purchases

.. Singletary - PB Simmental
= 27 sons sell ing
~ API-$149 ( Top 1%)

- $81 (Top 1%)

Expedition - 3/4 Simmental
31 sons selling §&

API - $162 (Tap 2%) 8

TI - $85 (Top 2 %) Ll

Videos will be available prior to sale at www.cowcampbeef.com

Kent (785) 466-6475 Cow Cgmp Ranch

Mark (785) 258-0173
Nolan (785) 466-1129 3553 Upland Rd
Lost Springs, K8

FeedYard (800) 406-1822
' DVAuction

nolan@cowcampbeef.com
SENETIC RO URCEE el m* Hﬂﬂrr Broasdcasting Renf-Time Auvctions

approximately 4 pounds of corn
gluten feed will be required to
increase condition in a 90 day
period.

One method to improve
supplement efficiency is
include 200 mg / head / day of
monensin to reduce the cow’s
maintenance requirements
while improving hay energy
value. Monensin must be
delivered daily in @ minimum
of one pound of feed so
alternate day monensin feeding
programs will not work, but for
those feeding daily, cost: benefit
is favorable when forage quality
is low. Monesin also reduces
cow post-partum interval and
age at puberty in heifers.

Replacement heifer
candidates should be evaluated
pre-breeding to take advantage
of marketing opportunities

February 2013

prior to the breeding season.
Cull heifer sales free up feed
and forage resources for cows
or replacement heifers while
providing cash flow during the
winter feeding period.

By the time heifers are a
year old they should be at or
near puberty. Ideally, heifers
cycle two to three times prior
to the breeding season for
improved reproductive rates.
Adjustments in replacement
heifer management may be
required depending on how
many heifers are cycling
prior to the breeding season.
Beyond observing heifers for
estrus activity producers can
have heifers reproductive tract
scored and pelvic measured.
These two measurements can
provide producers with a heifer
“development gauge”.

Heifers slow to achieve
puberty due to age or later
maturing should be fed a
concentrate diet or a diet with
monensin to hasten puberty
onset. Alternatively estrus
synchronization protocols using
a synthetic progestin, such as
melangesterol acetate (MGA)

CONTINUED ON NEXT PAGE

BECAUSE EVERY
CALF MATTERS

BREED'* 20 / BREED'F 28

Stress. Mutrition challenges. Poor weathes. Thews are jusi a

e of the facion that cam contribute o poor breeding
enditianl, Want 1o Botak the oycle? You can, with
CRYSTALYA ' Bresci-lip™ 30 and Bresd-Un™ I8

Thesias CRVITALYE proten seppbermnty have besn

Ao oo fhie aTitonal s assocated with caking and
the beseding period. Both e Soriified with high levels of vitamins,
iy et pricsvintes ¢ hlied Yorgani: 1iads min wwrah frirm Jingi
All in i gy palanabsle Wusplsment 12 Srviuins Lndoim, (anEment
i ACPOVE LT entine b

T that Pt MBS FModuoe tha offects of 1rek, wissn it Manes

diriigred

—‘--_— —-Il-—
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Metal Building Structures

Superior

I ot

112, 314, & Full (180}

Crowding Tubs
Hay & Bunk Feeders Pipe Fencing |
Fencing, etc. . i
' Supplles

\ 417-358.5555

pelivery
gual\abie

| 1-44 & Exit 22 » Carthage, MO
_! North Outer Road Just west of JRS
www.superiorsteelsales.com

L e A A Y
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NUTRITION KNOW-HOW
CONT’D FROM PREVIOUS PAGE

or CIDR’s around breeding can
hasten puberty onset.

Heifers unable to achieve
puberty prior to breeding
season should be considered
for culling due to potentially
short post-partum recovery
times after their first calf. Any
heifer suited for early culling
improves retained replacements
due to the narrower, more
uniform management window
from breeding to the first calf
weaning.

Aggressive replacement
heifer culling criteria gives
producers opportunity to place
increased selection pressure on
convenience traits in addition
to system adaptation. Heifers
selected with the management
system in mind combined with
data-based decisions results
in a cow herd with genetic
potential adapted to the
environment.

While bulls spend most of
their days at maintenance, bull

www.joplinstockyards.com 7

nutrition should not be ignored.
Bulls should be turned out at

a body condition score of six.
Bulls will lose 100 pounds
during the breeding season so
provide adequate forage and
supplement to ensure bulls

can accumulate pre-breeding
condition. For yearling bulls,
use high quality forages to
ensure bulls are not excessive
fat at turnout and are adapted to
native pasture and hay species.

Pre-breeding nutrition
programs begin 120 days prior
to breeding for cows, bulls and
replacement heifers alike. Sixty
to 90 days prior to calving gives
producers an opportunity to
implement a supplementation
program prior to calving. While
replacement heifers should be
managed to achieve puberty at
a year of age to ensure regular
estrus cycles prior to the start of
the breeding season.

—Justin Sexten is state
extension specialist, beef
nutrition, University of Missouri.
Email him at sextenj@missouri.
edu.

United Rodeo Celebrates 50 Years

Cooper Martin sets tie-down record

he United Rodeo Association

recently celebrated it’s 50th
anniversary. Cowboys and cow-
girls competed at sanctioned
rodeos across seven states this
past year. Year-end champions
were crowned at the URA finals
held November 1-3 in Topeka,
Kans.,

Cooper Martin set an as-
sociation record for being the
youngest tie-down calf roper to
be crowned champion. He also

was the breakaway champion
that is open to women and boys
age 14 and younger. Martin was
awarded two trophy buckles
and two saddles for his accom-
plishments. The photo below,
courtesy of TF Event Photog-
raphy, shows Cooper tying his
third round calf in 8.9 seconds.
He is the son of Chris and
Candi Martin of Alma, Kans.
—Source: Martin Family

Area Rodeo Youth Earn Awards
These rodeo youth were honored for their achievements at the
2012 All Youth Rodeo Association Year-End Banquet. Pictured (I-r)
are: Riley Berry, daughter of Bailey and Tia Moore, Granby; Marty
Shanks, son of Bob and Marta Shanks, Columbus, Kans.; and
Shane Mallory, daughter of Larry and Gayla Mallory, Miller, Mo.
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Today’s demand for premium beef transmits a need for better,
more predictable commercial Angus cattle on the ranch and in

the feedlot. Invest in the most affordable commercial DNA tool
to find heifers with the most potential to pass along marbling
and gain. Use the test on Angus feeder cattle to sort out those
most likely to gain and grade. GeneMax™ may now be used to
match specific sires* to tested animals - at no additional cost

[R5 = AND |

GENEMAKX

www.CABpartners.com/GeneMax
|

*To provide sire assignment, potential sires must be tested using the Pfizer HD50K ge-
nomic test and be registered with the American Angus Association®.
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difficult to come by. At the
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operation toward success.

Contact Wes Tiemann to locate
Angus genetics, select marketing
options tailored to your needs,
and to access Association
programs and services. Put the
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HEALTH WATCH
Don’t Send That Cow to Market

Follow BQA guidelines before selling

BY CHRIS REINHARDT &
DAN THOMSON

Cull cows from beef and dairy
farms are a significant source
of beef produced in our country.
Cull cows and cull bulls can
represent up to 20% of a cow/
calf operation’s revenue.
Although cull cows and bulls
are important to beef production
today, they are not discussed
as much when it comes to food
safety and animal welfare. In
this column, we will discuss
improving the quality of cows
presented to the auction barn or
the slaughter facility.

Cull cows are being
marketed for infertility, old age,
replaced for better genetics,
disposition, physical defects,
production of inferior calves and
more. Some cows are not fit to
be transported nor should they
be sold to enter the food chain.
Auction markets are public
places of business and animals
marketed at these facilities must
be considered being presented
to the general public. In the
end, the focus of this column
is that we need to quit sending
impaired cattle through the
marketing system and we need
to keep them out of the food
chain.

Why is this topic important?
The producer perception is that

cull cows wind up as ground
beef. However, in the 2007
Market Cow and Bull Quality
Audit performed by BQA, the
authors indicated that 84.7%
of cow slaughter facilities were
producing ribeyes, tenderloins,
inside round, strip loin and
other cuts of beef from cull
cows. Regardless of whether
the beef is ground or sold as
steaks, cull cows should be fit
to transport and be fit to enter
the food supply chain. The
animals we send to slaughter
reflect our industry as a whole.
Downed or debilitated cows
going to slaughter or mistreated
are not representative of

our industry but they are the
potential poster-child for a
group wanting to make a video
of animal mistreatment in our
industry.

Law does not accept
animals not able to walk
accepted at any packing plant
(small, medium or large).
Furthermore, downed animals
will not be dragged or lifted with
chains. These animals should
be moved with some sort of
support underneath the animal
such as a sled, a lowboy or a
bucket of a loader. Downed
or non-ambulatory animals
are intensive care patients for
veterinarians and producers. A
recent survey we participated
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with slaughter facilities around
the world indicated that most
downed cows presented at
slaughter were a farm-to-farm
issue. This indicates that some
farmers send inappropriate
animals to slaughter while
most don’t send cows not fit

to the facilities. On the farm,
when downed cows are not
responsive to therapy, relief

of suffering through humane
euthanasia should be conducted
sooner rather than later.

If you are wondering what
constitutes animals not fit for
transport, the World Animal
Health organization or the OIE
has published a list on their
website at: http://web.oie.
int/eng/normes/mcode/en
chapitre 1.7.3.htm. According
to this source cows with the
following conditions are not
fit for transport: those that are
sick, injured, weak, disabled or
fatigued; those that are unable
to stand unaided and bear
weight on each leg; those that
are blind in both eyes; those
that have a severe open wound
or prolapse; those that cannot
be moved without causing them
additional suffering; newborn

CONTINUED ON NEXT PAGE
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with an unhealed navel; pregnant animals which would be in the
final 10% of their gestation period at the planned time of unloading;
females travelling without young which have given birth within the
previous 48 hours; and those whose body condition would result in
poor welfare because of the expected climatic conditions.

In the end, sending cull cows to slaughter is an important
source of revenue to beef producers and a great source of beef
for consumers. We as an industry need to be sure that we send
animals that are fit for slaughter and fit to eat. Never send downed
cows, non-ambulatory cows or cows that may go down during
transport to slaughter. Producers need to make the decision
sooner rather than later on when to cull a cow from the herd. Many
times, it is difficult to define exactly which animals should or should
not be sent to slaughter. However, if you wouldn’t slaughter the
cow or bull for a family beef or if you wouldn’t want folks on the
evening news to see the animals you send, | would recommend

NEWS TO USE

Federation of State
Beef Councils
Celebrates 50 Years

he Federation of State Beef Councils
existed long before the $1-per-head
beef checkoff was created in 1985 and,
in fact, will this year be celebrating 50
years of serving as a force for grassroots
participation in beef checkoff programs.
The Federation was created as the
Beef Industry Council of the National Live
Stock and Meat Board in 1963. It moved to
the National Cattlemen’s Beef Association
(NCBA) when the Meat Board and the
National Cattlemen’s Association merged
in 1996 to form NCBA. While it has had
two homes in its lifetime, the Federation’s
role has not changed through the years,
according to Federation Chairman Craig
Uden, a beef producer from Elwood, Neb.
“The Federation helps assure that
grassroots producers, through their state
beef councils, have significant input in the
workings of the national Beef Checkoff
Program,” said Uden.

“That grassroots control was
paramount to producers when the
mandatory checkoff was created in the
1980s. But it really got its start when state
beef councils began establishing their own
programs more than a half century ago
and pushed for a national effort.”

By the time the BIC was created
in 1963, five states — Montana and
California in 1954, Alabama and Florida in
1955 and Oregon in 1959 — had created
their own state checkoff programs and
supported a coordinated national effort
that could build on their efforts. More
states would soon join them. By 1980
another 25 states had formed councils.
Today there are 45 state beef councils
qualified by the Cattlemen’s Beef Board
to collect the $1-per-head mandatory
national beef checkoff in their states.

—Source: Angus Productions Inc.

The Path to

Quality Beef

Begins and Ends at

Sellmg 7oo Head - '
g, -7

For more than two decades, Circle A Angus Ranch has
been focused on quality and producer profitability. With one
of the largest commercial and registered Angus herds in the
nation, we understand the genetics required for success.
Put your program on the path to higher quality beef, call
800-247-2532 for a sale book.

www.joplinstockyards.com 9

that the animal not be presented to slaughter. Also, always make
sure to work with your local veterinarian on such decisions and
make sure to adhere to all drug withdrawal guidelines. Cull cows
are a significant source of revenue and beef. We need to be
vigilant in the process of providing a safe, wholesome food supply
to our consumers.

Dr. Dan Thomson & Dr. Chris Reinhardt are with The Beef
Institute, Kansas State University.

DOC TALK ON RFD TV

Cattlemen’s News coniributing writer and Kansas State University

DVM, Dr. Dan Thomson, hosts Doc Talk Monday’s at 3:30 p.m. on RFD
TV. Visit Doc Talk on the web at www.DocTalkTV.com.
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HELPING HRANDS

Rotational-Grazing Systems
Fared Better During Drought

Pasture rest critical for re-growth when

moisture is lacking
BY CHARLIE RAHM

iana Sheridan knows a

healthy pasture when
she sees one. She knows an
unhealthy pasture when she
sees one, too.

So last fall when the resource
conservationist with the USDA’s
Natural Resources Conservation
Service (NRCS) was conducting
field reviews in Lawrence
County, she quickly detected
a pattern: ranchers who were
using rotational-grazing systems
had grass in their paddocks, and
ranchers not using rotational-
grazing systems did not.

“l went to about 30 farms
during the summer that had been
enrolled in the state’s emergency
program to provide livestock
water during the drought, and
when | went back in October to
make sure the work had been
done, they still didn’'t have any
grass,” Sheridan says. “But
then | would go next door to
check out ranches enrolled in
the Conservation Stewardship
Program (CSP), and they would
have grass.”

The one thing that the CSP
ranches had in common was that
to be accepted into the NRCS
program, they were required to
have rotational-grazing systems.
Sheridan explains that rotational
grazing systems keep grass
plants healthy because they
do not allow the grass to be

overgra: ed and provide ample.

time for the grass to rest between
grazing periods. A well-managed
rotational-grazing system in which
grass is stockpiled often provides
quality forage well into the winter.

With rotational-grazing or
strip-grazing systems, cattle are
turned into a small pasture, or
paddock, and allowed to graze
it for a short time. But they are
moved out of that paddock and
into another one before they
graze the grass too closely. And
they are not given access to an
already grazed paddock until
its grass has recovered and
grown back to a healthy height.
Sometimes the cattle are kept in
a “sacrifice” paddock and fed hay
until the other paddocks have
sufficiently recovered.

“The ranchers who don't
have rotational grazing systems
don't have a sacrifice pasture,”
Sheridan says. “They just have to
open their gates and let the cattle
graze, so the grass never gets to
rest.”

Mark Kennedy, NRCS’ state
grazing lands specialist, says that
he has noticed the same pattern
as Sheridan as he has traveled
throughout Missouri.

“The people who were able
to rest pastures and not let the
cows nip off the first green that
came back when they got some
rain had pastures that really
responded well, and there was
Ve ‘ ittle loss of stand,” Kennedy

‘.

Kennedy says several
things interact to make rotational
grazing (sometimes referred
to as management-intensive
grazing) more drought resistant
and resilient. Kennedy mentioned
six keys:

* Resting pastures. He says
the worst thing a grazier can
do during a drought is move
animals to a pasture before it has
recovered

* Well-managed grazing
systems have diverse plants
that respond to a wider range of
growing conditions, including soil
type, moisture availability and
temperature.

» Managed pastures have
deeper root systems that pull
moisture from lower in the soil
profile

» Managed pastures have
thicker stands of grass and more
ground cover that catches more
rainfall and reduces evaporation

* The thicker grass in
managed pastures keeps the soil
cooler

* Managed grazing stretches
out the limited forage supplies
through better utilization.

John Wheeler, of Marionville,
raises cattle on three different
80-acre farms. Two of his farms
have nine paddocks and one has
11. He says he was surprised by
how well the grass responded on
the heels of the 2012 drought.

“l thought a lot of the grass
was dead, but we got a little rain
and it came back great,” Wheeler
says.

Wheeler says he was sold
on rotational grazing even before
the drought.

“I've been using rotational
grazing for 15 years, and the
main thing that | have noticed is
that | can run a lot more cattle on
the same number of acres with
it,” Wheeler says. —

va
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But Wheeler says better
grass, more holding capacity,
feeding less hay, and better
drought recovery aren’t the only
benefits that he derives from
rotational grazing.

“What | really like about it
is having control of the cattle,”
he says. “Before when | tried to
move them, it was like a rodeo.
But with rotational grazing, they
know they are going to better
grass and they are eager go
where | want them to go.”

Wheeler says rotational
grazing also has extended
his grazing season. In fact, in
late December his cattle still
had ample grass to eat in his
strip-grazing system. And on
a cold, snowy, windy day, alll
Wheeler had to do was remove
a temporary, single-strand
electric fence and watch his
cattle eagerly move into a rested
section of pasture.

“His system is a good
example of what we’ve been
seeing with rotational-grazing
systems,” Sheridan says. “We've
been promoting warm-season
grasses as grazing system
savers during drought years.

And they really help. But I've also
been surprised at how well the
cool-season grass has bounced
back in these systems.”

She says that Wheeler and
other ranchers are benefiting
from managing their pastures for
maximum productivity and health.

NRCS offers free technical
assistance as well as a number
of programs that provide financial
assistance to land users. Contact
a local NRCS office to learn
about available assistance, or
visit the agency’s website: http://
WWW.mo.nrcs.usda.gov/

—Charlie Rahm is public
affairs officer with Natural
Resources Conservation Service
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Clearwater Blackbird 2200
#Applied For * 9/12/2012

The “wow” factor at its finest! This daugh
hot sire EXAR Upshot is photo backa
and “fancy”, Blackbird is long-ne
extremely sound. She continue
our best ones to sell!

CLEARWATER FORE
#17235829 « 6/3/2011
Front pasture brood-cow prospect! Blending
the maternal giants Traveler 004, Rito 1/12 and
EXT, this Forever Lady offers as much sound-
ness, power and eye appeal as you can get in an
Angus female! Sells bred to calve Oct. 5, 2013 to
Connealy Confidence.

Clearwater Forever Lady 62
#17415572 « 1/13/2012

Easy-fleshing, square-hipped, big-footed with tremendous internal dimension, this fe- 3
male represents the longevity of our breeding program. Built to last and be productive,
this Final Product x Bismarck sets the standard for breeding excellence.
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Farm Service Agency Announces
DCP, ACRE Sign Up Dates

Sign Ups begin Feb. 19

he U.S. Department of

Agriculture’s Farm Service
Agency (FSA) reminds
producers that the American
Taxpayer Relief Act of 2012
extended the authorization of
the Food, Conservation, and
Energy Act of 2008 (the 2008
Farm Bill) for many Commodity
Credit Corporation (CCC)
commodity, disaster, and
conservation programs through
2013. FSA administers these
programs.

The extended programs
include, among others: the
Direct and Counter-Cyclical
Payment Program (DCP), the
Average Crop Revenue Election
Program (ACRE), and the Milk
Income Loss Contract Program
(MILC). FSA is preparing the
following actions:

FSA will begin sign-ups for
DCP and ACRE for the 2013
crops on Feb. 19, 2013. The
DCP sign-up period will end on
Aug. 2, 2013; the ACRE sign-up
period will end on June 3, 2013.

The 2013 DCP and ACRE
program provisions are

unchanged from 2012, except
that all eligible participants in
2013 may choose to enroll in
either DCP or ACRE for the
2013 crop year. This means that
eligible producers who were
enrolled in ACRE in 2012 may
elect to enroll in DCP in 2013 or
may re-enroll in ACRE in 2013
(and vice versa).

All dairy producers’ MILC
contracts are automatically
extended to Sept. 30, 2013.
Eligible producers therefore do
not need to re-enroll in MILC.
Specific details regarding certain
modifications to MILC will be
released soon.

FSA will provide producers
with information on program
requirements, updates and
signups as the information
becomes available. Any
additional details will be posted
on FSA’s website.

For more information
about the programs and loans
administered by FSA, visit any
FSA county office or www.fsa.
usda.gov.

—Source: Farm Service
Agency release

REPORT RURAL CRIME

Victims of an agriculture related crime should first contact
their local sheriff’'s department to file a report. Those per-
sons wishing to contact the Rural Crimes Investigation Unit
directly should call: (888) 484-8477.

Clearwater Right An 2
#17416904 « 1/20/201
UNLIMITED POTENTIAL! This calv-
ing-ease Right Answer x Bismarck
sire prospect combines the most

- muscle expression and mass that
can be found in a low birth weight
package. Wide-based and boldy
sprung, Right Answer 172 easill
converts feed to muscle, pouna
and profit!

"W Clearwater Intensity 2171
© #17235676 9 0
SS phenotype in this Final

Product x Onward herd sire pros-
§ pect. Intensity is the reining Reserve
Grand Champion Bull of the 2012
Missouri State Fair. Uniquely sound,
deep bodied and attractive, he bal-
ances eye appeal with an EPD profile
that has no boundaries.

9770 W. State Hwy 266 * Springfield, MO 65802
" W.D. & Bonita Pipkin H) 417.732.2707
Jim & Joann Pipkin H) 417.732.8552
Jim 417.827.0623 * Joann 417.827.2756
j_pipkin@sbcglobal.net
www.clearwaterangus.com
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Low-Interest
Loans Can
Help Farmers

FROM OUR STAFF

hether to take advantage

of those low-interest
emergency loans being offered
by USDA is an important decision
for farmers in those 31 Missouri
counties, especially livestock
producers, according to Ron
Plain, a University of Missouri
Extension agricultural economist.

Hot, dry conditions last year
sharply reduced crop, pasture
and hay production, leading
to very high feed costs, Plain
said. “For a lot of producers,
this designation gives them the
opportunity to get some low-
interest financing so they can
carry their herds through the
winter.”

Currently, the interest rate
on these emergency loans is
2.15 percent. Producers need to
remember that it is a loan and
put it into an investment that will
generate revenue, Plain said.

“Low-interest-rate loans can
be very appealing, but farmers
need to have a plan on what they
will do with that money,” he said.
“It needs to be something that
will generate income so they can
repay the loan. That loan needs
to work for you to help cut costs
or improve efficiency, otherwise
borrowing that money is not going
to make you better off.”

Plain says buying feed to
maintain cattle herds would be a
good decision, as cattle prices are
likely to be at record highs again
in 2013. For crop producers,
putting in an irrigation system
can be a very valuable long-term
investment.

“One of the things to keep in
mind is that debt is a risk,” Plain
said. “The more debt you have,
the greater risk your farm is in. So
farmers who can keep their debt
load low and can get by without
borrowing, even in difficult times
like this, are in stronger financial
position for the future.”

To learn more about low-rate
emergency loans, contact your
local Farm Service Agency office
or visit www.fsa.usda.gov.

For drought-related
information from MU Extension,
go to www.extension.missouri.
edu/drought.

—Source: University of
Missouri Cooperative Media
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Missouri Farmers Now Eligible
for Low Interest, Emergency Loans

31 counties approved for drought assistance

FROM OUR STAFF

he U.S. Department of

Agriculture (USDA) has
designated 31 counties in
Missouri as primary natural
disaster areas due to damages
and losses caused by the recent
drought.

The counties are: Andrew,
Atchison, Audrain, Bates,
Caldwell, Callaway, Clinton,
Cole, Cooper, Daviess,
DeKalb, Dunklin, Gentry,
Grundy, Harrison, Henry,
Lafayette, Lincoln, Linn,

Livingston, Moniteau, Monroe,
Montgomery, Morgan,
Nodaway, Pettis, Pike, Ralls,
Ray, Warren and Worth.

Farmers and ranchers
in the following counties in
Missouri also qualify for natural
disaster assistance because
their counties are contiguous
us. Those counties are:

Adair, Benton, Boone,
Buchanan, Butler Camden,
Carroll, Cass, Chariton, Clay,
Franklin, Gasconade, Holt,
Howard, Jackson, Johnson,
Macon, Marion, Mercer, Miller,
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New Madrid, Osage, Pemiscot,
Platte, Randolph, St. Charles,
St. Clair, Saline, Shelby,
Stoddard, Sullivan and Vernon.

Farmers and ranchers in the
following counties in Arkansas
and Kansas also qualify for
natural disaster assistance
because their counties are
contiguous—including Clay,
Craighead, Greene and
Mississippi in Arkansas, as well
as Doniphan, Linn and Miami in
Kansas.

All counties listed above
were designated natural disaster
areas Jan. 9, 2013, making
all qualified farm operators in
the designated areas eligible
for low interest emergency
(EM) loans from USDA’s Farm

CONTINUED ON NEXT PAGE

" 12-Noon

h
rf i
|ri 5.'
Iu)
Al
}

-_ _:-'-‘1—5"

JPN

REPLACEMBNT
COW SALK

Saturday | Feb. 23, 2013

Joplm Regional Stockyards | Curthuge Missouri | I44 & Exit 22

i EXPECTING 1000 HEAD!

Early Listings Include |
= ¢ 200 black bred heifers— bred to low birth weigh Angus bull B

°3 ¢ 25 good, young Gelbvieh cows— due fo calve in the next 60 days

i -mu,,.

‘a.

|' .1 q|.

il v

:;‘]'

il
0 Bailey Moore
iy 417.540.4343

hioi i
,'gf i Skyler Moore
417.731.2615

E 4 r- 25 good, young Gelbvieh pairs— bred back

"« 10 Black Simmental Second Calf Heifers— 3 yrs. old, due to calve April 1st a:.
i 30 Black Simmental Cows— 5 years to short & solld, due to calve April 1st
% Allbred to Cow Camp Ranch Bull-3/4 Blk Simmental, 1/4 Angus '.
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} . 1o black Angus bulls
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LOW INTEREST LOANS
CONTINUED FROM PAGE 13

Service Agency (FSA), provided
eligibility requirements are met.
Farmers in eligible counties
have eight months from the
date of the declaration to

apply for loans to help cover
part of their actual losses.

FSA will consider each loan
application on its own merits,
taking into account the extent
of losses, security available and
repayment ability. FSA has a
variety of programs, in addition
to the EM loan program, to help
eligible farmers recover from
adversity.

Additional programs
available to assist farmers and
ranchers include the Emergency
Conservation Program,

Federal Crop Insurance, and
the Noninsured Crop Disaster
Assistance Program. Interested
farmers may contact their local
USDA Service Centers for
further information on eligibility
requirements and application
procedures for these and other
programs. Additional information
is also available online at http://
disaster.fsa.usda.gov.

—Source: Farm Service
Agency Release
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Loan Program Transfers Farmland
to the Next Generation of Farmers

Program offers opportunity for farmers

FROM OUR STAFF

ark Cadle, State Executive

Director for Missouri
USDA Farm Service Agency
(FSA), reminds landowners
that the Land Contract
Guarantee Program is available
to landowners who wish to
transfer farm real estate to the
next generation of farmers and
ranchers.

The Land Contract
Guarantee Program provides a
new approach for landowners
willing to sell their land
to beginning or socially
disadvantaged farmers or
ranchers because it reduces
the seller’s financial risk if the
buyer defaults on the contract
payments. The buyer must
provide a minimum down
payment of five percent of the
purchase price, plan to operate
the farm, and demonstrate the
ability to make the land contract
payments.

r

o re é‘hhon rate, u

.I nurpassed eas‘e Q’f ppllcatlon and
outstandmg readablhty, no wonder this cattleman has nothing
but good things to say about Z Tags. Even when the skies are

cloudy all day.

The national program
offers two options, one that
guarantees up to three annual
installment payments on
the contract and one that
guarantees 90% of the unpaid
principal of the contract.
Guarantees can be used for
financing the purchase of a
farm with a purchase price up
to $500,000 on a new land
contract.

“Landowners can use
any escrow agent that meets
the program qualifications to
service the land contract,” said
Cadle. “Landowners interested
in the Land Contract Guarantee
Program can contact their local
farm loan office to obtain a list
of available nationwide escrow
agents that can be used with
this program,” he said.

FSA credit programs are
designed to provide credit
to eligible producers when
conventional or commercial
credit is not available or does

"f"
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not meet their credit needs.

“FSA programs create
opportunities for farmers and
ranchers - the backbone of our
rural economy,” said Cadle.

For more information about
the Land Contract Guarantee
Program contact your local FSA
county office.

—Source: Farm Service
Agency Release

Find Help
on the Web

www.mda.mo.gov

www.fsa.usda.gov
www.nrcs.usda.gov
www.swcd.mo.gov

www.beginningfarmers.
missouri.edu
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out ahead
FROM OUR STAFF

Record-high calf prices don’t
necessarily mean record-high
profits in the beef business.

Scott Brown, University of
Missouri livestock economist, said
rising feed costs will cut into cattle
profits.

“Cattle producers should
hope for a big corn acreage this
spring, with rain in June and July.
Also, hope for continued recovery
in the general economy,” Brown
recently told Dallas County cattle
producers. “As more people get
jobs, that creates more demand
for beef.”

To show the difficulty for
an economist to predict prices,
Brown reminded listeners of
2012. “Remember, as late as May
last year, USDA was predicting
corn prices at $4.60 per bushel.
Recently corn was at $7.40 per
bushel.”

A drought-reduced corn yield
and high corn prices in 2012
make it difficult for cattle feeders
to make money.

In 2013, just hope for that big
corn crop, Brown said. That could
mean corn prices drop toward $4
a bushel. And not rise to around
$8 per bushel.

Cow numbers continue to
decline and that means fewer
calves going to market. A short
calf supply and continued
demand means a strong beef
outlook.

“The best | can do is to say
corn prices will be somewhere
between $4 and $10,” Brown
told herd owners. “I'm being a
good economist and saying ‘It
depends.” Weather will be the big
variable.

“There’s not a beef
supply problem,” Brown said.
Beef demand has continued
surprisingly strong, although
U.S. consumers have cut back
on eating beef. Export demand
remains strong.

Other variability factors are
continued economic growth and a
climb in jobs. While recovery and
job growth aren’t vigorous, they
are growing.

Washington will play a part.
There is growing uncertainty

www.joplinstockyards.com

FARM TO MARKET

Feeder Calf Prices Can Be Good,
But Feed Costs Depend On Rain

Produce what consumers want to come

on how legislators will handle
the debt ceiling. If they close the
government, that could lead to
a downturn, which could lead to
lower beef demand.

“Growth is good for us,” Brown
said. “If there is income growth,
this time next year there will be big
smiles on your faces.”

Herd owners who produce
what consumers want will
come out ahead, Brown said.

Consumers show growing
demand for quality beef while
quality supplies remain short.

“Produce for quality steaks,
not just hamburger,” Brown said.
“High choice and prime grades
are in demand. Look at that as an
opportunity.

“As you rebuild your herds,
aim not just for numbers but for
quality. Premiums paid for quality
beef continue to grow.

“Technology for adding
better genetics is available. If
you follow the research from MU
Thompson Farm, you see that
prime beef comes from adding
better genetics. Thirty percent of
their calves grade prime. That is
not coming from feeding longer.
With high corn prices, you can’t
feed longer. Genetics can help

produce calves that grade prime.”
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U.S. producers have the
technology, but beef producers
in other countries, such as Brazil
and Russia, are putting great
effort into improving cattle through
artificial insemination. They use
the technology.

“Don't just look for good bulls,
but the best genetics,” Brown
said. “Don't just chase the prime
quality grades. Look at all of the
traits to improve your cowherd.
That’s one way to distinguish
yourself down the road.”

In his wrap-up, Brown said,
“There’s great opportunity ahead.
Just hope we have a great corn
crop this year.”

— Source: University of
Missouri Cooperative Media
Group
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MANAGEMENT MATTERS

Start Breeding Season Off Right:
Pay Attention to Details

Body Condition, Nutrition, Heat Sync are

Valuable Tools

BY ELDON COLE FOR CATTLEMEN’S NEWS

he spring breeding season

is just around the corner,
especially if you're a January-
February calver. Without a
doubt, the breeding season is the
most critical time in a beef cow
operation’s yearly cycle. If you
don’t get the cows bred, you'll not
have a calf and an income source
the following year.

As you look forward to the
upcoming season be sure you
have your cows in good body
condition. On the BCS scale,
mature cows need to be at least
a 5 (only 1 or 2 back ribs visible)
at calving on the 1 to 9 scale to
have a good chance of coming
into heat and settling within 83
days after calving. That’s the
timeline necessary for a 365-
day calving interval. First-calf

SERVING YOUR

INSURANCE NEEDS FOR:

Commercial Ag
Farm Livestock
Poultry

Cattle Insurance
(Stand Alone)

Kevin Charleston

www.joplinstockyards.com February 2013

heifers need to carry a little
more flesh (fat)
over their body and
be a 6 BCS (no
ribs or backbone
visible) to breed
back for that
365-day calving
interval.

Achieving the
5 and 6 BCS could
be more difficult
in 2012-13 since
the dry weather
resulted in less
quantity and quality
of forage at the

PHOTOS BY JOANN PIPKIN

Weigh your options between natural
service sires and artificial insemina-
tion. It may be more cost efffective
to breed cows artificially rather than
spending the money to buy addi-
tional herd sires. Industry experts
say unless you’re willing to spend
$4000-$5000 or even more for a

latter part of 2012. bull, there may not be much de-
Supplementing mand for your feeders.
CONTINUED ON

NEXT PAGE
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BREEDING SEASON
CONT’D FROM PREVIOUS PAGE

the beef female at and right
after calving helps speed them
up on coming back into heat.
High energy supplements with
distillers grains, corn gluten
feed or whole soybeans can be
helpful in getting them ready to
breed.

From a nutrition standpoint
vitamin A shortage could be a
problem. In a normal rainfall
year, there’s an abundance
of green grass from which
healthy animals can store up
to 3 months worth of vitamin A
in their liver. If your cows have
been on baled corn stover,
CRP hay or worse it’s likely
their vitamin A stores are gone.
Vitamin A injections are a quick
way to boost levels in cattle.

Lice and ticks could be
problems and typically begin
showing up this time of year.
There are a variety of treatments
available such as pour-ons,
back rubbers, dust bags and
injectable products. The
important thing is to just do it.

Give immunizations at
least 30 days before breeding
to provide disease protection
to the cow for both viral and
bacterial diseases. About any
of the above items discussed
for getting the cow and heifer
ready to breed also apply to the
bull, so don’t forget him.

After mentioning the bull,
stop and think about bulls and
their place in your operation.
There will always be a place for
bulls on most farms, but could
you do with fewer bulls? Cattle
prices are moving up and that
includes bull prices, which are
going in the same direction.
Will you be willing to pay $4000
to $5000 or more for a bull? If
not, there may not be much
demand for your feeders.

I’'ve seen numbers from
the University of Missouri that
indicates on average, a bull
only gives you 42 calves in
his lifetime. Yes, there are
exceptions and you may have
a bull that lived to be 10 years
old and sired 250 to 300 calves.
Well, that’s an exception and
when all bulls are accounted for
40 to 50 calves per bull may be
on target.

If you did pay $4000 for a
bull and he sires 50 calves in
his lifetime with a salvage value
of $2000 his investment per calf
comes out to be $40. That’s

CONTINUED ON PAGE 25
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10 Tips for Successful Synchronization

he keys to making a

synchronization program
work are paying attention to
details and seeking advice
from experienced veterinarians,
Al technicians, extension
specialists and neighbors who
have done it. Here are 10 Tips
to help ensure a successful
experience.

1. Plan ahead, especially
when breeding virgin heifers
as the most popular synch
protocol requires a 33-day
time span from CIDR insert
to Al time.

2. When breeding cows, the
time line usually runs 10
days on a popular protocol.
The total time per cow runs
about 10 to 12 minutes.

3. Use semen from bulls that
have high accuracies for the
EPD traits you’re hoping to
put into his progeny. High
accuracy bulls run above
.80 and you can get well
into the .90’s for the same
money.

4. Select bulls that have been
used in timed Al programs
successfully. This may be a
challenge if you wish to use
certain breeds.

5. Use a portable breeding
barn to reduce stress on the
cows, the Al technician and
the person driving the cows
into the barn. Al companies
have these and one is
available from University of
Missouri Extension at Mt.
Vernon.

17

6. If cattle must be transported
after Al, do it between days
1 and 4. Avoid shipping
between days 5 and 42.

7. Keep records on details such
as Al technicians, sires used,
environmental stressors, etc.

8. Turn cleanup bulls in at
least 10 days after Al. Be
sure to have them breeding
soundness examined.

9. Preg check via ultrasound
about 75 days after Al to
distinguish Al from cleanup
breds.

10. Heifers not conceiving
should be feeder candidates.

—Source: Eldon Cole,
University of Missouri Extension
livestock specialist.
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MANAGEMENT MATTERS
What'’s in Your Tool Box?

Management Practices for Added Value
in Market Calves

BY GRANT MOURER

Lack of forage and increased input costs for beef producers
continue as we move ahead in 2013. However, there are
several tools that producers can use to increase efficiency of cattle
planned for market and in doing so increase margins. All it takes is
a little prior planning for cattle that may be hitting the ground as we
speak or calves that producers may be thinking
about weaning this spring.

Information and documentation on a
cowherd always adds value. Keeping records
allows producers to make informed culling,
marketing, nutrition and planned mating
decisions, after all a quality calf is what adds
the most value when it comes to marketing.
Good records also allow producers to
document the types management practices
that they have implemented, and records can
be easily passed from one segment of the beef
industry to the next making a more integrated
system, adding value at every step.

Improved record keeping and collecting
calf birth dates and weights often times leads
to a defined calving season. This may include
a spring or fall calving herd or possibly both
and typically be 90 days or less in length.
Defining a calving season for your cow herd
adds value to calves in several ways: a

S-ire: Sandman - Balancer®- BD: 8/6/11
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Ibs/d but may be more effective during the stocker phase as calves
are weaned and retained for a period of time. Increases in ADG
have been documented at 8-20% on calves post weaning. This can
easily be a $10 return for every $1 invested in implants. Similarly,
ionophores are a cost effective way to increase feed efficiency

in cattle. Fed at 100-200 mg/head/day, it can increase gain by
0.15-0.2 Ibs/day with a cost of about $0.02 a day and act as a
coccidiostat and bloat preventer in grazing cattle on high quality
forage.

Dehorning calves as well as castration of intact males are
management tools that require little overhead cost to accomplish
and can add substantial value. Horned cattle can be discounted
up to 15-20%/cwt. Similarly, bulls may be discounted from 3-6$/
cwt as compared to steers. Some people believe that an increase
in weight gain can be obtained by leaving a steer intact, but
castration of steers at weaning, adds stress and decreases post-
weaning gains while leaving the calf more vulnerable to disease.
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Over Half of Sale Offering Will Be 18 Month-Old Bulls
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efficient cows to be easily identified and cows
that do not settle with a calf within the time
allowed can be palpated as open and culled.
A defined caving season means producers
can better target calving during a time of

the year where high quality forage is more
readily available and are able to meet a cow’s
increased nutritional requirement during early
lactation without increasing supplementation.
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easier and we often see 2-7$/cwt premium
for those uniform calves as they are sold at
market. Along with uniformity, increased lot
size adds value at auction. Cattle sold in lots
of 6 head or more can bring 10-16%/cwt more
than smaller lots (Stuts et al. 2012). Larger
sale lots can be achieved not only through

a calving season but also through alliances, e
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participating in a specific alliance program that [ 1075105
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requirements have been met. [
Improving feed efficiency at any time, '
especially during a drought can help increase
profit for any producer. A lesson can be taken
away from feedlots; who 99% of, use implants
and ionophores to improve margins. The use
of such technologies would be warranted in
a traditional marketing program if a natural
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An approved implant for a suckling calf can obtain the same results
with less stress at weaning. Bottom line, the earlier a calf can be
dehorned or castrated the better off and less stress occurs when
that calf goes to market.
Drought effects over the last two years are becoming more

apparent as cattle enter the grower yard or feedlot. Death loss

recently in yards has been upwards to 8-10%, in some instances,
for calves that are not considered high risk. Research has shown
that cattle, which have been restricted from adequate diets, have
calves that lack proper immunity (Hough et. al, 1990). This coupled

with high feed prices add just another difficult hurdle for many

producers who are feeding cattle. Proper vaccination and mineral
supplementation by the cow/calf producer can aid in prevention of
disease and sickness whether or not retained ownership is part of
the marketing plan.
Preconditioning cattle prior to sale can seem like an expensive

investment when forage is limited and feed prices often times

SYIs

BULLS |

4

Gelbvieh Association is now using the same
EPD scale as the Simmental Association,

therefore ALL EPDs are on the same scale.

Apples to Apples.
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are over 400%/ton.
Research shows

that incidences

of sickness and

death loss can

be decreased
significantly if
calves are weaned
a minimum of 45
days. However, if
value of gain from
calves continues
to be high simply
the added gain in a
weaning program
can off-set those
high feed costs,
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7 “Tools” for Your
Toolbox

1. Information/Documentation —
Record-keeping is vital!

Defined Calving Season
Uniform Calf Crop

Improve Feed Efficiency

2.

3.

4.

5. Castrate, Dehorn & Implant
6. Mineral Supplementation
1.

Vaccinate & Precondition

especially if feed costs are properly managed
and calves can gain 2 Ibs/day or more.
Individual producers need to assess their
particular situation to see what fits their
management program best and see if
preconditioning is right for them during a
drought year. Calculators are available at
www.beefextension.com to aid in making
retained ownership decisions.

Vaccinations, along with a
preconditioning period over 45 days, qualify
many cattle to be enrolled in a value added
program. These programs work by combining
many of the management strategies listed
above and offering those cattle for sale
to buyers for a premium. Buyers will pay
premiums for cattle that have been managed
correctly because they perform better in the
feedlot with less sickness and death loss as
compared to cattle not previously weaned.
Pfizer’s “Select Vac”, Merial’s “Sure Health”,
OSU’s OQBN VAC-45 are only examples of
value added programs and all have slightly
different requirements. Cattle that qualify in a
value added program normally see premiums
from $6-10/cwt over non- weaned calves.

These are only a few of the “tools” that
a producer can choose to put into their
toolbox that comes from what is considered
a “traditional” beef cattle system. Some
producers may choose to use only some of
the tools or some may choose not to use any
of them, but the bottom line is for producers
to have the information at hand to make
informed decisions as they go to market
calves in 2013 and not leave any money on
the table when they do so.

—Source: Gant Mourer is Oklahoma
State University beef value enhancement

QUT OF STATE BULLS CAN NO LONGER BE SOLD
AS GUARANTEED SOUND BREEDERS UNLESS THEY
COME WITH A NEGATIVE TRICH TEST
PERFORMED IN THE LAST 30 DAYS.
—Joplin Regional Stockyards
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BY JOANN PIPKIN, EDITOR

asper County cattleman Mike

Weeks knows first-hand the
commingling program at Joplin
Regional Stockyards works
for the producer with small
numbers of cattle to sell at a
time. A producer with a year-
round calving season, Weeks
was a participant in the very
first commingling sale at JRS
back in September of 2001 and
continues to use the service
today.

“When you've got all sizes
and single lots to sell, you can't
blame a livestock market for not
helping you get top price for your
cattle,” Weeks realizes. “Buyers
don’t want to gather cattle for
their orders one at a time. It just
makes sense to have a group.”

Missouri Department of
Agriculture Market News
Reporter Rick Huffman agrees.
“There’s no doubt larger groups
of cattle bring more than the 1’s
and 2’s,” he says.

Commingling also offers
sellers a set sale time. At
JRS cattle participating in the
commingling program sell
between 10 and 11:30 a.m. each
Monday during the auction’s
regular feeder cattle sale.
“Commingling allows the smaller
producer to sell right at the
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FARM TO MARKET
Commingling Benefits

Buyers, Sellers
JRS program “individualized”, helps
producers realize premiums

prime time of the day,” explains
Troy Watson, who oversees the
program at JRS.

Buyers have also come to
appreciate the commingling
service JRS offers. According
to Frank Brazle, an order buyer
from Chanute, Kan., commingling
speeds up the sale, benefiting
the auction market, buyers and
sellers. “It takes labor and dollars
for ever hour the market runs,”
he notes. With a shorter time
commitment required for buyers
to fill their orders because of
commingling, Brazle adds, “l don’t
have to buy one at a time.”

How Commingling Works
Watson says the commingling
program at JRS is really simple.
Once producers bring their
cattle to the livestock market
and unload, the animals are hip-
height measured, weighed, sexed
and ear-tagged with zTags from
Farnam. The information is then
captured via computer, which
then generates a “sort” putting
cattle of “like” kind in groups of 75
Ib. increments.
Designed as a marketing
tool for the smaller producer,
Watson says commingling brings
opportunity for higher premiums.
“There are other auctions
that offer commingling,” Watson
notes, “but the JRS program is

individualized. We individually
weigh each animal.”

He further explains, “Take an
animal that weighs 500 Ibs. in a
group that on average weights
480 Ibs. The producer will get
paid on a percentage of the
group. So, you’re not losing 20
Ibs. because of the average.”

Although there is no set
health protocol required for
producers to participate in the
program, each animal being
commingled is administered
Pfizer’s Inforce 3 intranasal
vaccine to help prime the
immune system.

“That helps serve as an
incentive for the buyer,” Watson
says, “to purchase cattle that
have received some preventive
health care.”

Watson says a producer
wanting to participate in
commingling will need to deliver
his/her cattle to JRS by 4 p.m.
the Sunday prior to the Monday
feeder auction. On average
between 450 and 600 cattle sell
through the JRS commingling
program each week representing
75 to 90 producers. There is no
added charge for participating in
commingling, which runs from
September 1 through May 31.

Not typically designed for
weaned cattle, Watson says
commingling is ideally for those
producers who sell their calves
right off the cow.

In addition, a producer
with a large number of calves
to sell might benefit from
commingling by sorting off
individuals that are either too
large or too small and hinder
the group’s uniformity. The
sorted cattle could then be
commingled, Watson notes.

Customer Satisfaction
Weeks, who runs a
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commercial Charolais/Charolais-
cross cowherd, admits he tested
the commingling program once
by not taking advantage of

the service. He was ultimately
disappointed in the price he
received for his single lot animal.
“You can sit in the stands and
watch the sale,” he notes. “When
the commingling sale starts you
can almost tell how you’re going
to do.”

With only small groups of
cattle to offer at a time, Weeks
says commingling through JRS
gives him a marketing option that
has proven over the years to add
value to his cattle.

“Cattle are a commodity,”
Watson adds. “The more you
have, the higher the value.”

— Editor’s Note: For more
information on commingling
and how to add value to your
cattle, check with your JRS field
representative, hauler or call the
office at 417-548-2333.

(Below) Commingled cattle wait to
enter the ring at Joplin Regional
Stockyards. Producers particating
in comminging are guaranteed a
prime sale time of 10-11:30 a.m.
during the Monday feeder auction.
(Inset) As part of the processing
procedure, commingled cattle are
measured for hip height in addi-
tion to being sexed and weighed
and given an intranasal injection to
prime their immune system.

PHOTOS BY MARK HARMON &
JOANN PIPKIN
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America's Farmers Are Under Siege.
It's Time To Fight Back!

.

PROTECT

= JTHE ST
Who We Are: Protect The Harvest is an energetic new e
voice in the conflict between animal rights extremists and =Ly S5

mainstream America. We represent farmers, ranchers,
hunters and animal owners who want to preserve our
traditional way of life and defend our food supply from radical
animalists.

Why Now: Led by the misleadingly named “Humane Society of the United States,” the modern
animal rights movement is gaining momentum in their fight to end the use of animals for food,
clothing, hunting and even ownership. Their strategies are more sophisticated. Their tactics are more
subtle. Their message is more polished. But they still wish to impose their radical views and fringe
values on all American families. It would almost be laughable...if they weren’t winning.

What We’re Doing:

Exposing The Animal Rights Agenda: Using cutting edge communication techniques and
in-depth research, we’re working to educate American leaders, consumers and voters about the
growing danger of the modern animal rights movement. Too many people are sleeping on this
threat, it’s our job to wake them up!

Protecting Our Rights: We’re working with state leaders to build lasting protections for farmers,
ranchers, hunters and animal owners so that groups like HSUS can’t trample on our way of life.

Fighting Back: Groups like HSUS have well-oiled campaign and litigation teams designed to
overwhelm their opponents. Protect The Harvest will stand in the gap to stop these groups from
imposing their will on their latest victims.

iy How YOU Can Help: Lhs

e e it ' Iy
:r' A .;"r?‘-"]" | Get Educated: There are mountains of information available to you that detail the growing threat d'ff i"‘%
stq,.;_ ’.‘; and effectiveness of the animal rights movement. Visit us online to start your journey of discovery. k! i-ﬁ
F.”- &} 4 What you find will anger, frustrate and maybe even horrify you...but most of all it will motivate R AN

¥ & you to do something about this fight! St ) -.

Tell A Friend: Don’t let this information stop with you. Encourage your friends, family and
co-workers to get educated and involved.

Contact Your Elected Representatives: The modern animal rights movement is active at every
level of government...from your city council to the White House. Contact your leaders and
encourage them to learn more about this vital issue.

www.ProtectTheHarvest.com
0 /ProtectTheHarvest e @ProtectHarvest /ProtectTheHarvest

ProtectTheHarvest@Gmail.com
Paid for by Protect The Harvest
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Economic Analysis Favors Use

of Reproductive Technologies

Study shows producers can profit from estrous
synchronization, timed artificial insemination

BY JOHN RODGERS

Agew study shows the
conomic benefit of utilizing

estrous synchronization (ES)
and timed artificial insemination
(TAI) can be up to $49.14* per
cow.' The study is the first of
its kind to quantify the financial
outcomes of using these
technologies to increase the

efficiency of cow/calf operations.

In this study, almost
1,200 suckled beef cows
from eight locations were
assigned randomly to one of
two treatment groups: cows
inseminated artificially after
synchronization of ovulation
followed in 66 hours with TAI
versus cows exposed to natural
service without ES."

For each herd, cows
receiving the treatments were

www.joplinstockyards.com
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maintained together in similar
pastures and exposed to
bulls 12 hours after the last
cow in the TAI treatment was
inseminated. A partial budget
analysis was used to determine
the economic outcomes of
ES and TAI on the production
of weaned calves.*™ Results
demonstrated:
+ The percentage of
cows that weaned a calf
was greater for TAl — 84%
compared with the control
cows at 78%.
+  Weaning weights per
cow exposed to treatments
were greater for the cows in
the TAI group.
+ Agreater percentage of
cows exposed to TAIl calved
during the first 21 days than
cows in the control group.

OZark Empire Fail‘gr.ol_'"d:s'i- Presents the

April 5-7, 2013

Friday, Saturday & Sunday 9a.m. - 5p.m.
Free admission - Paid Parking

To exhibit contact Aaron, Brittany or
Sherry at 417.833.2660

More information available at www.ozarkempirefair.com
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When all factors were
evaluated, the study found a
$49.14 economic advantage
per cow exposed to ES and
TAI compared with the control.*
Location greatly influenced
weaned calf weights, which may
have been a result of differing
management, nutrition, genetic
selection, production goals and
environment.

Having both the economic
and production data for ES and
TAI technologies can help cow/
calf producers better evaluate
these types of technologies for
a reproductive management
program unique to their
operation. This information can
help producers choose the right
technologies for their operation,
given the increasing number of
options they have available for
the synchronization of estrus.

The choice to use ES
and TAl affects many parts of
the production system, and
producers can use this study
to help evaluate the success
of reproductive management
programs. Since management
plays a significant role in both
the economics and production
outcomes of these technologies,
it’s important that producers
have the right information and
understand how their decisions
can impact profitability.

About this study
Research for this study, “An

Economic Evaluation of Estrous
Synchronization and Timed
Artificial Insemination in Suckled
Beef Cows,” was completed

as part of Dr. John Rodgers’
Master’s of Science degree from
the University of Minnesota in
2008 under Dr. Cliff Lamb. It is
currently providing a platform
for a larger study, the Multi-
state Reproductive Project, a
collaborative research effort that
involves 15 cow/calf producers
across the United States;

the academic institutions of
South Dakota State University,
University of Wyoming and

the University of Minnesota;

and industry representatives
from Pfizer Animal Health. This
program began in 2009 and will
conclude in 2013. It is the first
of its kind — in relation to size,
and for its multiple locations,
disciplines and collaborators

— that will provide a large
database of information for
future research.

—Source: Pfizer Animal
Health Release. John Rodgers,
DVM, MS, is cattle and equine
technical services veterinarian,
Pfizer Animal Health
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ECONOMIC INDICATORS
Another Year Like the Last?

2013 production expected to decrease 4.8%

BY DERRELL S. PEEL

012 beef production decreased by a projected 1.1 percent

compared to 2011 with a 3.3 percent decrease in slaughter
partially offset by a 2.3 percent increase in carcass weights. In
2013, mostly steady carcass weights and a five percent or more
decrease in cattle slaughter is expected to result in a 4.8 percent
decrease in beef production. This would be the second largest
year over year decrease in 35 years, second only to the 6.4

www.joplinstockyards.com
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On the horizon —the largest
percentage decrease in beef
production since the late 1970’s.

should move above $200/cwt. in the next few weeks. Beyond that,

it will be a question of how much and how fast retailers can pass

percent decrease in 2004. The 2013 decrease is expected to

be followed by a 2014 decrease of 4.5
percent or more. These two years would
represent the largest percentage decrease
since the late 1970s.

The impact on consumption, however,
does not always match the change
in production. Domestic per capita
consumption will depend on production
levels but must be adjusted for beef
imports and exports. In 2013, per capita
beef consumption is expected to drop 3.5
percent, less than the production decrease
because beef imports will increase and
beef exports will decrease. The decrease
in per capita beef consumption in 2013 will
be similar to the year over year decrease
in 2011 compared to 2010. In 2011,
domestic per capita beef consumption
decreased 3.8 percent due to a sharp
increase in beef exports despite a minimal
decrease in beef production. Though
2004 had a sharper production decrease,
per capita beef consumption that year
increased nearly two percent due to
the sharp drop in beef exports following
the first BSE case in the U.S. Beef
consumption may drop more sharply in
2014 with a five percent decrease in per
capita consumption compared to the lower
2013 level.

These decreases in beef production
and consumption almost certainly imply
higher wholesale and retail beef prices.
However, several other factors will impact
the price response to lower supplies.
Clearly, the sluggish macroeconomic
recovery continues to limit beef demand.
Choice boxed beef has been trapped in
a narrow range between $193 and $198/
cwt. for the past 3 months. Retail beef
prices were flat to slightly lower through
much of 2012 but did jump sharply in
November. In 2011, a similar decrease in
beef consumption resulted in a 15 percent
increase in boxed beef prices and a nearly
10 percent increase in retail prices. Total
meat consumption decreased about 2
percent in 2011 and a similar 2.1 percent
decrease is expected in 2013 with both
pork and broiler consumption expected to
be down roughly 1.5 percent each. The
pressure for higher boxed beef prices will
increase significantly with an expected 4.5
percent decrease in beef production in the
first quarter of 2013. Choice boxed beef

along the higher wholesale prices to consumers. It is not really
a question of whether retail prices will go up but rather a question
of how much and how fast. Beef demand remains the biggest
unknown in the beef industry and will just how severe the squeeze
will be on industry margins in 2013.

—Source: Derrell S. Peel is Oklahoma State University
Extension Livestock Marketing Specialist.

Movre Bulls!

More Service!
Movre Data!

More Quality!

15,000 Bulls Marketed over 13 years!
We must be doing something right!

Come see why our customers say, “Everything they’ve ever said they’d do, they’ve done. They
just do what they say. They’re not going to let you get something you can’t use. Everything these
people have ever told us has been the truth, that’s worth a lot when you’re buying bulls.” Mike

Hamm, Florence, AL

Seedstock Plus North Missouri Bull Sale

February 23, 2013 * Kingsville, MO * 1 p.m.

Kingsville Livestock

Selling: 125 yearling & 18 month old Angus,
Gelbvieh & Balancer Bulls

Seedstock Plus South Missouri Bull Sale

CALL TOLL FREE
FOR YOUR
CATALOG TODAY
877-486-1160

March 30, 2013 * Carthage, MO * 12 noon

Joplin Regional Stockyards

Selling: 175 yearling & 18 month old Angus,

Gelbvieh & Balancer Bulls

| Guaranteed Sight-Unseen Purchases! |

Free Trucking on EVERY Bull!

[ Extensive Data and EPDs on Every Bull! |

ALL Bulls Are Trich Tested!

" |Videos of ALL SALE BULLS on website the week before the sale! |

To view on-line catalogs and videos:
www.seedstockplus.com
Contact Seedstock Plus at:
877-486-1160 or email:
john@seedstockplus.com

Together for Industry EXc 1

[

Seedstock Plus




BY BETH WALKER

hen | was a younger

gal, my friends and |
would compare members of
the opposite sex as we walked
from class to class. As with any
decision, our first impressions
were split second decisions. Back
then, | culled possible suitors
rather quickly (I say this as if |
had a line of them knocking on
my door; | didn't but it was fun to
dream). The first was smoking. If

www.joplinstockyards.com

MANAGEMENT MATTERS
Low-Input vs. High-Input
Cattle Production

Where can you cut costs?

they did, they were culled. Period.
The second was whether or not
they looked like they might be

a bit too high maintenance. Did
they look like they spent more
time on their hair and clothes than
| did? Was their truck something
that appeared to be showroom
quality all the time, or did it sport
some dirt and mud? Basically,

my friends and | wanted to know
if the guy down to earth? Was he
something down deep that was
special or was he “all hat and no

ACTRAN
150 mg/mL ANTIMICROBIAL

NADA 141-328, Approved by FDA (gam”hmmy(ln)

For subcutaneous injection in beef and non-lactating dairy cattle only. Not for use in female dairy cattle 20 months of age or
older orin calves to be processed for veal.

Caution: Federal (USA) law restricts this drug to use by or on the order of a licensed veterinarian.
READ ENTIRE BROCHURE CAREFULLY BEFORE USING THIS PRODUCT.

INDICATIONS

ZACTRAN is indicated for the treatment of bovine respiratory disease (BRD) associated with Mannheimia haemolytica, Pasteurella
multocida, Histophilus somni and Mycoplasma bovis in beef and non-lactating dairy cattle. ZACTRAN is also indicated for the
control of respiratory disease in beef and non-lactating dairy cattle at high risk of developing BRD associated with Mannheimia
haemolytica and Pasteurella multocida.

CONTRAINDICATIONS
As with all drugs, the use of ZACTRAN is contraindicated in animals previously found to be hypersensitive to this drug.

WARNING: FOR USE IN CATTLE ONLY. NOT FOR USE IN HUMANS. KEEP THIS AND ALL DRUGS OUT OF REACH OF CHILDREN.
NOT FOR USE IN CHICKENS OR TURKEYS.

The material safety data sheet (MSDS) contains more detailed occupational safety information. To report adverse effects, obtain
an MSDS or for assistance, contact Merial at 1-888-637-4251.

been established, do not use in female dairy cattle 20 months of age or older. A withdrawal period has not been

RESIDUE WARNINGS: Do not treat cattle within 35 days of slaughter. Because a discard time in milk has not
established for this product in pre-ruminating calves. Do not use in calves to be processed for veal.

PRECAUTIONS

The effects of ZACTRAN on bovine reproductive performance, pregnancy, and lactation have not been determined.
Subcutaneous injection of ZACTRAN may cause a transient local tissue reaction in some cattle that may result in trim loss of
edible tissues at slaughter.

ADVERSE REACTIONS
Transient animal discomfort and mild to moderate injection site swelling may be seen in cattle treated with ZACTRAN.

EFFECTIVENESS

The effectiveness of ZACTRAN for the treatment of BRD associated with Mannheimia haemolytica, Pasteurella multocida and
Histophilus somni was demonstrated in a field study conducted at four geographic locations in the United States. A total of
497 cattle exhibiting clinical signs of BRD were enrolled in the study. Cattle were administered ZACTRAN (6 mg/kg BW) or an
equivalent volume of sterile saline as a subcutaneous injection once on Day 0. Cattle were observed daily for clinical signs of
BRD and were evaluated for clinical success on Day 10. The percentage of successes in cattle treated with ZACTRAN (58%) was
statistically significantly higher (p<0.05) than the percentage of successes in the cattle treated with saline (19%).

The effectiveness of ZACTRAN for the treatment of BRD associated with M. bovis was demonstrated independently at two U.S.
study sites. A total of 502 cattle exhibiting clinical signs of BRD were enrolled in the studies. Cattle were administered ZACTRAN
(6 mg/kg BW) or an equivalent volume of sterile saline as a subcutaneous injection once on Day 0. At each site, the percentage
of successes in cattle treated with ZACTRAN on Day 10 was statistically significantly higher than the percentage of successes in
the cattle treated with saline (74.4% vs. 24% [p <0.001], and 67.4% vs. 46.2% [p = 0.002]). In addition, in the group of calves
treated with gamithromycin that were confirmed positive for M. bovis (pre-treatment nasopharyngeal swabs), there were more
calves at each site (45 of 57 calves, and 5 of 6 calves) classified as successes than as failures.

The effectiveness of ZACTRAN for the control of respiratory disease in cattle at high risk of developing BRD associated with
Mannheimia haemolytica and Pasteurella multocida was demonstrated in two independent studies conducted in the United
States. A total of 467 crossbred beef cattle at high risk of developing BRD were enrolled in the study. ZACTRAN (6 mg/kg BW) or
an equivalent volume of sterile saline was administered as a single subcutaneous injection within one day after arrival. Cattle
were observed daily for clinical signs of BRD and were evaluated for clinical success on Day 10 post-treatment. In each of the two
studies, the percentage of successes in the cattle treated with ZACTRAN (86% and 78%) was statistically significantly higher (p
=0.0019 and p =0.0016) than the percentage of successes in the cattle treated with saline (36% and 58%).

Marketed by Merial Limited
3239 Satellite Blvd., Duluth, GA 30096-4640 U.S.A.
Made in Austria

®IACTRAN is a registered trademark of Merial Limited.
©2012 Merial Limited. All rights reserved. Rev. 03/2012

cattle”. Ya know, fluff and pomp
can cover a lot of flaws.

This same way of thinking
also fits the way | see livestock.
Fat can cover a lot of flaws
and thick, beautiful hair coats
make it really hard to see what
the animal is really made of.
Appearance surely doesn't tell us
whether that animal is going to
make us or cost us money. If we
must spend the time and energy
to make an animal fat and fluffy,
then he/she had better be more
than adequately productive to
earn his/her keep.

Post World War I, production
of fuel and grain was ramped
up within many of the Allied
Powers. Countries had learned
how to take fuel and convert it
into fertilizer. Grain was ample
and inexpensive. Unfortunately,
times have changed. Since 2011,
prices of corn and soybeans
have jumped 30% with corn
selling for about $8.10 and
soybeans selling for about
$16.27 per bushel. Drought,
using food for fuel, and an
increase in world demand for
corn and soybeans have all been
factors in this price increase.

If 2012 is any hint at what is to
come, | believe we can expect
corn and soybeans to remain
high and | don'’t see fuel costs
declining any time soon. The
price of marginal to poor quality
hay is selling for what good
quality grass hay sold for just

a few years back. Tractors and
farm equipment in general have
also show an increase in price.
Basically, even though prices
for feeder cattle have increased
almost at the same rate as feed
prices, we have seen more than
enough increases in other farm
supplies to counter any possible
increases in cash receipts.

What'’s the solution? A
penny saved is a penny earned.
In 1995, two influential animal
science professors reported,
“Low-cost producers (in all
segments of the production
chain) will survive in this system
of competitive markets. Others
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[high-cost producers] will
eventually be unable to compete
and will exit the business.” | do
believe this prediction rung true
and now we are in for another
challenging time that is going to
cause another shift in production
practices for those who want

to stay competitive. Low-cost
production may be something
you want to consider. To me, it
just makes sense.

So, are you a high or low
cost cattle producer? Do you
save pennies or do you spend
them? How much does it cost
you to maintain a cow for one
year? How much does she earn
and what is your profit per cow?
Unfortunately, only about 5-10%
of cattle producers actually
calculate costs of production.
This number seems shocking
yet not surprising since many
livestock producers don’t see
themselves as business owners
nor do they consider their cows
as their employees. Very few
actually like to put their comfy
cloths on and sit in front of their
computer/paper/abacus to
calculate your costs and income.

For the past several decades,
everyone has chased maximum
production. We need to realize
that maximum production does
not translate to maximum
profit. Coffee shop bragging
rights don’t pay the bills. Being
the previous owner of the
heaviest cull cow at the sale
barn isn’t really something
we should be bragging about.
Research has indicated that as
we increase size of the cows, we
subsequently increase our inputs
(costs). Big cows eat more than
small cows; not tough to figure
that out. Feed costs account
for about 65% or more of your
yearly production costs. You
can spend "X” number of dollars
on five large frame cows or the
same amount of money on eight
small to medium frame cows and
have eight calves to sell instead
of five. Yes, those calves will
probably weigh less, but there is
an inverse relationship between
sale price and weight of feeder
calves. Small calves bring more
money and you can fit more of
them on a trailer. My abacus tells
me there might be a more sizable
paycheck with more vs. fewer
animals in a trailer. And, by small,
| am not encouraging the “belt
buckle type of the 40’s and 50’s”
but at the same time, producers
don’t necessarily need optimum
growth rates in our cows/calves
to be profitable.
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BREEDING SEASON
CONTINUED FROM PAGE 17

to the letter, the day, hour and
almost the minute, you should
get 60 to 65 percent of your
cows bred artificially. That
reduces your need for $4000
cleanup bulls. Even though you
breed the cows the same day, |
guarantee they won't calve the
same day. Calving will be spread
over a 14-day or so period.
—Eldon Cole is regional
livestock specialist with
University of Missouri Extension.

Cow frame scores usually range from 2 to 9. At 30 months of
age, a 3-frame cow stands at 47.5 inches, a 5-frame stands at 51.3
whereas an 8-frame stands at 57 inches. Most of that increase in
height isn’'t even edible. For every frame score, you can add about
100 to 150 Ibs. to that animal (depending upon body type, condition !
and production status). You can do the math, but the 8-frame will eat @ highly proven bull.
more and may not be the most profitable. At the same time, short If you're in the cow-calf
doesn’t always mean profitable either. Keeping production records will  Pusiness for the long run it
help you make those crucial decisions. makes good sense to put heat

Cows that are characterized by high milk potential (thus should synchronization and artificial
have calves with higher weaning weights) tend to be the “high- insemination to work for you
maintenance” cows. (Insert high-input for high-maintenance.) Onthe ~ Sooner rather than later. If you
other hand, low maintenance (low-input) cows are characterized by ~ follow the heat synch protocols

low milk production (thus typically smaller weights), right? Those big, .
Farm Theft Hotline

high-input cows probably raised big, fast growing calves, but they just
ate you out of house and home. Remember, nutrition of the animal is To report cattle or other livestock theft, please call the
Livestock and Farm ProtectionTask Force

directly linked to fertility. If animals cannot consume adequate energy
to replace the energy lost due to increased milk demands, then fertility at (888)484-TIPS or (888) 484-8477!
might become a major issue to a producer’s
bottom line.

A study published a few years ago in
the Journal of Animal Science, showed
that heifers had the same conception rates
(88%) if they were fed to 50% of mature
body weight vs. 55% mature body weight.
The recommended weight is 65%, yet if
88% of the heifers conceived at 50% of their
mature body weight why do we need to
waste resources by having them gain more
weight? In the above study, those heifers
that breed at 50% of mature body weight
cost $17 less to develop than their heavier,
55% counterparts.

Reducing feed costs could very well be
a great place to start when implementing
a low-input cattle production system.
Improving forage conditions of pastures via
rotational grazing could be another tool.
Putting up hay is not cheap and grass on
the stem is more nutritious than grass in a
bale. Reducing hay production may also
help save with labor, fuel and machinery
repairs. Also, purchased hay is a good way
of bringing in someone else’s nutrients and
to replace organic matter and fertility in your
own field.

Reducing labor cost may also be a
place to consider cutting costs. If the cows

not very far from the cost to
synchronize and time-breed to

DON’T ¥

QT

U W . |

ABOUT BRD.

are baling the hay for you, you can quickly
take your labor costs out of the equation.
Of course, the right genetics is also key
and we can blend genetics into increasing
our herd’s overall health. Select animals
that are less prone to disease or iliness.
In many species, including cattle, about
20% of the animals will harbor 80% of the
internal parasites. If we can select those
animals that harbor parasites and cull them,
the overall health of the animals increases
and you can reduce money spent on
dewormers, labor, etc. Keeping an animal
healthy is always less expensive than
getting an animal healthy.

Just because we have “always” done
something one way, doesn’t mean we
always have to. Remember, raising beef

With lightweight, long-haul new

arrivals, there’s no time to
waste. Get 10-day BRD control with
a single treatment of ZACTRAN
(gamithromycin)! —arealalternative for
BRD control and treatment in high-risk
cattle.” In field trials, clinically ill cattle
given ZACTRAN showed a significant

improvement within 24 hours.? Better
stil, in BRD control trials, most
cattle treated with ZACTRAN stayed
healthy for the full 10-day study.' Stop
worrying about whether they’re going
to break. Talk with your veterinarian
about prescription ZACTRAN for BRD
control and treatment.

“Because it’s critical, it’s ZACTRAN.”™

isn’t about optimum production but rather
about optimum profit.

—Dr. Beth Walker is associate professor
of animal science at Missouri State
University.

! Lechtenberg K, Daniels CS, Royer GC, et al. Field efficacy study of gamithromycin for the control of bovine respiratory
disease in cattle at high risk of developing the disease. Intern J Appl Res Vet Med. 2011;9(2):189-197.

2 ZACTRAN product label.

3 Sifferman RL, Wolff WA, Holste JE, et al. Field efficacy evaluation of gamithromycin for treatment of bovine respiratory
disease in cattle at feedlots. Intern J Appl Res Vet Med. 2011:9(2):171-180.

Give subcutaneously
at2mL/110 Ibs.

ACTRAN

(gamithromycin)

MERIAL For more information about Merial, go to www.merial.com or call 1-888-637-4251.
®ZACTRAN is a registered trademark, and ™" Because it's critical, it's ZACTRAN®" is a
trademark, of Merial Limited.

A SANOFI cOMPANY  ©2012 Merial Limited, Duluth, GA. All rights reserved. RUMIOTD1223-D (03/12)
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DELIVER

Animal Health

at the Absolute
Lowest Cost

Ivermectin Pour-On, 5.0 Liter
Cydectin, 5.0 Liter

Cydectin, 10.0 Liter
Dectomax, 500 ml
Noromectin Plus Inj., 500 ml
Noromectin Inj., 500 ml
Cattlemaster Gold FP5, 25 Dose
One-Shot, 50 Dose

One-Shot, 10 Dose

Ultrabac 7 Som, 50 Dose
Electroid 7, 7 Way, 50 Dose
Permethrin 1%, Gallon
Agricillin (PennG), 250 ml
Ralgro Cart.

Synovex Cart.

$132.95
$85.00
$55.07
$119.67
$24.50
$39.77
$13.95
$15.95
$11.29
$25.20

$8.90

Joplin Regional Stodcyards Value Added
Sale Tags are Now Visual Only!

Available at

MG
VET SUPPLY

We Ship or Deliver To Your Door!
601 Front Street * Monett, MO 65708

|-888-360-9588
417-235-6226

MLS #1

Supple-Lix

A concentration of vitamins
including nine different B-vitamins,
trace minerals, and Amaferm® for
more complete roughage break down.
Often the only supplement needed to
aintain or improve performance,

Midcontinent Livestock Supplements

Jimmy Diel
580-747-0247
jim.diel@mlstubs.com

www.joplinstockyards.com

Despite Extension, Farm Policy
Could See Changes and Cuts

Severe budgetary pressure expected this year

lthough Congress extended

the farm bill until Sept. 30,
2013, the director of the Food
and Agricultural Policy Research
Institute at the University of
Missouri says several factors
may cause Congress to revisit
the legislation sooner rather than
later.

“There’s a very good chance

there could be changes in this
legislation long before we get to
September,” Pat Westhoff said.
“Not because we'll necessarily
pass a new five-year farm bill right
away, but because upcoming
negotiations on fiscal issues may
cause us to make further cuts in
programs to try to meet budgetary
targets. That can mean changes

NEWBOLD & NEWBOLD PC

CERTIFIED PuBLIC ACCOUNTANTS
ESTABLISHED 1970

JAMES E. NEwBOLD, CPA

KEVIN J. NEwWBOLD, CPA
KRISTI D. NEWBOLD, CPA

FARM TAXES

WWW.NEWBOLDNEWBOLD.COM
1402 S. ELLIOTT AVE. AURORA....cvvuens 417-678-5191

MLS #3
Energy Cake

Designed for beef cattle being fed
lower quality hay, and dry grass
or corn stalk grazing. A cost
effective way to replace cake or
range cubes.

www.mlstubs.com
Jeff Anslinger
816-244-7340
jeff.anslinger@mlstubs.com

February 2013
in farm bill provisions even for the
crop we harvest this fall.”

Westhoff says that agricultural
programs may be cut as part of
three related budget debates that
will occur over the next several
weeks.

“On March 1, across-the-board
cuts in defense and many non-
defense programs are scheduled
to take effect. Many members
of Congress would like to head
off at least some of those cuts,”
Westhoff said. “But they also want
to try to find offsetting cuts to pay
for not letting those cuts happen.
So that may mean there will be
proposals to make cuts in farm
subsidies and other programs in
the next few weeks.”

Westhoff says many things
could happen in the next several
months that might affect farm
program spending.

“In addition to the across-the-
board sequestration, there are
also annual appropriation bills
that have to be passed in the next
couple of months, and there is
also the debt limit,” he said. Both
of those debates could also lead
to proposals to cut farm program
spending as part of broader efforts
to limit government spending.

—Source: University of
Missouri Cooperative Media Group

MLS #12
Hi Mineral

Designed for year round feeding to
mature and growing beef cattle. High
in energy and has concentrated vitamin
and trace mineral levels plus
Amaferm® for more complete
roughage break down.

Gary West
731-335-3023
gary.west@mlstubs.com
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Ellinwood, KS
Cap Proffitt
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Barton County
Feeders, Inc.

www.bartoncountyfeeders.com

Ask about our program for feeding all natural

Lyons, KS
Mark Knight
620-257-5106
www.knightfeedlot.com
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Produces sustained antibiotic blood levels up to 4 days in cattle
Delivers broad-spectrum BRD control and treatment for a wide
range of diseases

Delivers therapeutic drug concentrations quickly and for a
longer duration vs. 200 mg oxytets

Is conveniently administered SQ or IM at up to 3 mL per 100 Ibs.
Provided in economically-priced 100 mL, 250 mL and 500 mL vials

Wi Canteris

'y Norbrook

Noromycin 300 LA ... Strong Medicine When Your Cattle Need it Most

Observe label directions and withdrawal times. Not for use in lactating dairy animals. Adverse reactions, including injection
site swelling, restlessness, ataxia, trembling, respiratory abnormalities (labored breathing), collapse and possibly death have
been reported. See product labeling for full product information.

The Norbrook logos and Noromycin 300 LA are registered trademarks of Norbrook Laboratories Limited.
0213-143-103

www.norbrookinc.com
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Understanding System Key
to Applying Anhydrous Ammonia

Concentration, low cost keep farmers using
anhydrous to meet fertilization needs

For uniform application of
anhydrous ammonia, it’s
important to understand the
system you’re using, said

an agricultural engineer at
University of Missouri’s recent
Crop Management Conference
in Columbia.

Division of flow is often
the cause of non-uniform
application, said Mark Hanna
of lowa State University
Extension.

“Because you have not
just a liquid but a liquid and
gas trying to flow through
the system, it can be very
challenging to disperse it
uniformly,” he said.

For producers using an
older, conventional open-
chamber manifold, Hanna
suggests looking at newer
systems that might do a better
job. However, there are also
changes that can be made in
the current system.

“If you are still using the
open-chamber style model,
recognize there are different
areas of that manifold that will
have high and low outlet flows,”
Hanna said. “Some people just
sequentially hook up hoses to
the application ports. That will
almost guarantee high and low
spots, so mixing and matching
the hoses to the outlets rather
than sequentially attaching
them can help.”

TABLE 1

Measures of Animal Performance and Expected Value for Revenue, Cost and Net Return

by Grazing System

Hanna offered additional
recommendations: keep hose
lengths equal; when using a
heat exchange flow controller,
match vapor lines with outlet
ports that have a lower
application rate; and do your
homework to fully understand
your application system.

Hanna says many producers
don't like to use anhydrous
ammonia because of safety
hazards and the fact that gases
boil off as liquid moves through
the system and pressure drops.

“It makes it a little bit more
difficult to distribute that way,”
Hanna said. “People are
often a little bit nervous about
how uniform their distribution
is and that is a reason why
some change to other forms of
nitrogen.”

However, because of its
high concentration of nitrogen
and its lower cost compared to
other sources of nitrogen, many
people continue to use it, he
said.

“Respect the material and
follow the proper guidelines to
be successful,” Hanna said.
“There is also a slight possibility
of nitrogen loss through shallow
application or ammonia burn
with plants, but otherwise it is a
pretty good product.”

—Source: University of
Missouri Cooperative Media
Group

February 2013

Do High Nitrogen Prices Justify

Feeding Soybean Hulls?

Noble Foundation conducts scientific grazing

study to get the answers
BY JON BIERMACHER, JAMES ROGERS AND RYAN REUTER

ccording to the United States

Department of Agriculture
(USDA), the price of nitrogen
(N) fertilizer increased more
than 120 percent between 2000
and 2007. More alarming are
the unexpected periods when
the price of nitrogen spikes
well above the trend price. For
instance, between 1972 and
1974, the price of nitrogen
increased by more than 150
percent. A similar price spike
occurred between 2006 and
2008. Interestingly, these price
spikes typically last for about
two years and then revert back
to trend levels. The USDA also
reports that farmers respond to
nitrogen price spikes by reducing
the quantity of fertilizer they
purchase and apply to their crops
and pastures. This often leads to
reductions in yields and grazing
duration, even during periods of
favorable growing conditions.

To address this issue,
data from a scientific grazing
study conducted at the Noble
Foundation on wheat forage was
used to determine how stocker
cattle are expected to perform
economically when they have
access to soybean hulls as both
a feed supplement and as a
potential substitute for nitrogen
fertilizer. Four different grazing
treatments were evaluated in the
study, including a conventional
farmer practice of applying 150
pounds per acre of nitrogen
(N150); an application of only
50 pounds per acre
of nitrogen (N50); a
system that applies

Animal/Economic Measure:

Fertilizer/Feed Grazing System

N150" N50? N50/SBH® N150/SBH*

50 pounds per acre of

nitrogen and provides

2.48

338 stocker cattle access
842 to soybean hulls at a
842 rate of 0.75 percent of

431 their body weight per

Average daily gain (Ib/d/hd) 243 2.20 2.53
Grazing days 302 268 296
Total gain (Ibs/acre) 736 591 749
Revenue ($/acre) 736 591 549
Total cost: Pn=$070/Ib and Psbh=$0.10/Ib ($/acre) 257 173 328
NR SC1: Pn=$0.50/Ib and Psbh=$0.05/Ib ($/acre) 511 428 504
NR SC2: Pn=$0.50/Ib and Psbh=$0.13/Ib ($/acre) 511 428 388
NR SC3: Pn=$0.50/Ib and Psbh=$0.15/Ib ($/acre) 511 428 359
NR SC4: Pn=$0.70/Ib and Psbh=$0.05/Ib ($/acre) 479 417 494
NR SC5: Pn=$0.70/Ib and Psbh=%$0.13/Ib ($/acre) 479 417 378
NR SC6: Pn=$0.70/Ib and Psbh=$0.15/Ib ($/acre) 479 417 349
NR SC7: Pn=$1.00/Ib and Psbh=$0.05/Ib ($/acre) 432 402 478
NR SC8: Pn=$1.00/Ib and Psbh=$0.13/Ib ($/acre) 432 402 362
NR SC9: Pn=$1.00/Ib and Psbh=$0.15/Ib ($/acre) 432 402 333

gg‘s‘ day (N50/SBH); and
360 a system that applies
493 150 pounds per acre
362 of nitrogen and access
329 to soybean hull pellets
446 at a rate 0.75 percent
g;g of cattle body weight

per day (N150/SBH).

' Conventional farmer practice when the N prices are at trend
2 Farmer practice when N prices spike above trend
8 Farmer practice when N prices spike above trend plus soybean hull pellets

* Conventional farmer practice when N prices are at trend plus soybean hull pellets

NR — Net return

Estimates for
gross revenue for
each system were
calculated assuming

that farmers would receive a
value of gain for all cattle for

all systems equal to $1 per
pound. Estimates of net return
were calculated for a number of
nitrogen and soybean hull market
price scenarios, ranging from
favorable to unfavorable. The
current market prices for south-
central Oklahoma are 70 cents
per pound of nitrogen and 13
cents per pound of soybean hulls.

Animal performance
measures and economic results
are reported in Table 1 (below
left). Notice that for the current
local market price scenario (SC5),
the results indicate that producers
would earn the greatest net
return by applying 150 pounds of
nitrogen per acre, which is what
the typical conventional practice
is for the Southern Great Plains
region. In cases where the market
price of nitrogen and soybean
hulls is most attractive (SC1),
producers would earn the greatest
net return by applying 150 pounds
of nitrogen and providing soybean
hulls to their stocker cattle. For a
market scenario that represents
a nitrogen price spike above
the current trend price, the most
economical system depends
greatly on the price of soybean
hulls. In a case where soybean
hulls can be purchased for $100
per ton or less, the best system
is to apply only 50 pounds of
nitrogen and supply soybean hull
pellets. Conversely, in situations
where soybean hulls are priced
at $260 per ton or greater, the
best system would be to apply the
conventional rate of 150 pounds
of nitrogen per acre.

Additional years of animal
performance data are required
to have more certainty regarding
the economic results. However,
preliminary results suggest that a
producer would only benefit from
substituting soybean hulls for
nitrogen fertilizer during nitrogen
price spike periods when they are
at a price of $100 per ton (5 cents
per pound).

—Source: The Samuel L.
Roberts Noble Foundation on
Agriculture. Visit The Noble
Foundation on the web at
ww.noble.org
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ON THE CALENDAR

Farm Management Course
for Women to he Held in Bolivar

ALarm management course
esigned just for women

is coming to Polk County this
month. University of Missouri
Extension and Polk County
Commissioners are offering the
series of courses - known as
Annie’s Project - starting Feb.
12.

“The course should be of
particular interest to women who
want to learn how to run a farm
as a business,” said Wesley
Tucker, an agriculture business
specialist with MU Extension.
“But it is also good for those

SFG UPGRADE 7224
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PUREBRED SIMMENTAL Bl u
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MANY OF HIS PROGENY SE.
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that want to do a better job of
marketing or need to learn how
to pass the farm on to the next
generation.”

The Annie’s Project course

includes seven evening classes,

each on Tuesdays (Feb. 12, 19,
26, March 5, 12, 19 and 26).
The classes will be held from
6:30 to 9:30 p.m. at the Citizens
Memorial Hospital Community
Rooms in Bolivar, MO.

Class size will be limited
to the first 20 women who
register to ensure sufficient
group interaction and one-
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PIRHH\H) ANG I

0 o W
\\ﬂ\

,'JL &‘15 i
TR B

on-one assistance. For more
information or to request a
brochure, call or stop by the
Polk County Extension Center
at 417-326-4916 or polkco@
missouri.edu.
COURSE TOPICS

Course topics will include:
learning to communicate and
work with each of the four basic
personality types, economics
of land ownership, farm record
keeping and taxes, business
plans, pasture rental contracts,
how property is titled, insurance
needs, financial statements,
retirement and estate planning,
farm succession planning for
the next generation, using
computers and the internet
on the farm, understanding
Missouri fence laws,

SFG FORCE Z215
LIMESTONE FORCE X PERFECTOR
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livestock marketing and risk
management, keys to being a
profitable livestock producer,
and more.

—Source: University of
Missouri Cooperative Extension

Stone County
Livestock, Forage
Meeting Set

armers in Southwest

Missouri are invited to
attend this year’s Stone
County Livestock and Forage
Conference. “This long-running
conference will continue to
equip livestock producers to
better manage their operations
and provide quality beef
products for consumers,”
according to Tim Schnakenberg,
University of Missouri Extension
Agronomy Specialist based in
Galena.

The program will focus
this year on drought-related
issues, alternative forages and
cattle theft. Dr. Ron Plain,
state ag business specialist
with the University of Missouri
will discuss issues related to
rebuilding the beef herd and
provide a market outlook for
the beef industry. A panel of
farm producers will discuss their
experiences with alternative
forages such as turnips and the
use of wrapped baleage will a
part of that discussion.

Stone County Sherriff,
Doug Rader, will be on hand
to discuss the concern of
cattle theft that has plagued
Southwest Missouri, offering
tips for farmers to prevent this
problem on their farms. Tim
Schnakenberg, agronomy
specialist with University of
Missouri Extension will discuss
pasture weed control concerns
that have come out of the dry
weather in recent years.

This conference will be held
on Monday, February 11, from
6 pm until 9 pm, at the Hurley
Baptist Church, located 1.5
miles east of Hurley, Missouri on
highway A.

There is no charge to attend
but participants must preregister

{11 Check for updates, addltlonal plctures and

view the sale} atalegion our website:
A'1|‘ ,‘v y
' WWW.SUNLOV!VERGENET]CS‘com
q ; :
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by February 6 to reserve
their ribeye steak meal. For
additional information or to
register for the event, call 417-
357-6812.

—Source: University of
Missouri Extension
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Annual Beef Conference Set

for

he 44th Annual Monett Beef

Cattlemen’s Conference is
set for March 5, 2013, at the
National Guard Armory in Mon-

ett, Mo.

Registration for the event
begins at 3:30 p.m., with the
program at 4. Topics for this
year’s event include Estate Plan-
ning, Farm Leas Options & Beef
Outlook, Quality Beef by the

March 5 in Monett

Numbers, and Bringing Prepared
Food Convenience to the Fresh
Meat Case.

A chili supper perepared by
the Southwest Missouri Cattle-
men’s Association will also be
served. A $5 registration fee is
payable at the door. For more
information, call the Lawrence
County Extension office at 417-
466-3102.

Event Roundup

February 2013

11

Stone County Livestock & Forage Conference
Hurley Baptist Church, Hurley, Mo. « PH: 417-357-3812

12 Annie’s Project Farm Mgt. Course for Women Begins
Citizens Memorial Hospital, Bolivar, Mo. « 417-326-4916

12 Forage Conference “The Drought Aftermath” « Crowder College,
Neosho, Mo. « PH: 417-223-4775

22 Cow Camp Ranch Annual Angus, SimAngus, & Simmental
Spring Bull Sale - at the ranch, Lost Springs, Kan.
PH: 785-983-4483

23-24 Missouri Angus Breeders’ Futurity » Columbia, Mo.
PH: 417-995-3000

25-26 Southwest Missouri Spring Forage Conference &
Heart of America Grazing Conference
University Plaza Convention Center, Springfield, Mo.
PH: 417-831-5246, ext. 3

26 Barton County Soils & Crops Conference « Thiebaud Auditorium
Lamar, Mo. « PH: 417-682-3579

28 Taney County Livestock & Forage Conference « Forsyth High
School Panther Pit, Forsyth, Mo. « PH: 417-546-4431

March 2013

5 Annual Monett Beef Conference « National Guard Armory,
Monett, Mo. « PH: 417-466-3102

5 Greene County Soils & Crops Conference « Springfield
Livestock Marketing Center, Springfield, Mo. + 417-881-8909

7 Dallas County Soils & Crops Conference » O’Bannon
Community Center, Buffalo, Mo. « PH: 417-345-7551

9 Jacs Ranch Angus Bull Sale - at the ranch, Bentonville, Ark.
PH: 479-273-3030

9 Wright Charolais Annual Bull Sale « Livingston Co. Fairgrounds,
Chillicothe, Mo. « PH: 816-456-3792

12 Bull Breeding Soundness Exam Clinic « Dake Veterinary Clinic,
Miller, Mo. « PH: 417-452-3301

15 Bull Breeding Soundness Exam Clinic « Barry County Vet,
Cassville, Mo. « PH:417-847-2677

16 Pinegar Limousin 20th Anniversary Sale
at the farm, Springfield, Mo. « PH: 1-877-PINEGAR

16 Circle AAngus Ranch Spring Bull & Heifer Sale
at the ranch, Iberia, Mo. « PH: 1-80-CIRCLEA

16 Flying H Genetics Spring Bull Sale + Lowry City, Mo.
PH: 417-309-0062

18 Tall Fescue Renovation Workshop « MU Southwest Center,
Mount Vernon, Mo. * 417-466-2148

21 Bull Breeding Soundness Exam Clinic + Countryside Animal
Clinic, Aurora, Mo. * PH: 417-678-4011

22 Sunflower Genetics Angus/Simmental/SimAngus Production
Sale - at the ranch, Maple Hill, Kan. « PH: 785-256-6461

23 Aschermann Charolais Bull Sale - at the farm, Carthage, Mo.
PH: 417-793-2855

30 Seedstock Plus South Missouri Bull Sale « Joplin Regional
Stockyards, Carthage, Mo. + PH: 877-486-1160

April 2013

5-7 SpringFest & Ag Expo * Ozark Empire Fairgrounds, Springfield,

Mo. « PH: 417-833-2660
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January Market Recap
Receipts 30,337 ¢ Last Month 18,464 ¢ Last Year 43,183
FEEDER STEERS  Med. & Lg. 1 FEEDER STEERS  Med. & Lg. 1-2
Head Wt Range Avg Wt Price Range Avg Price Head Wt Range Avg Wt Price Range Avg Price
20 300-350 337 205.00-225.00 $214.55 78 650-700 675 134.00-146.50  $142.18 Calves
79 350-400 377 183.00-228.00 $205.51 627 700-750 722 134.00-149.50 $144.94
176 400-450 428 180.00-211.00 $189.11 14 700-750 714 135.00-136.00  $135.57 Calves
414 450-500 481 166.00-190.00 $175.93 80 700-750 729 147.00 147.00 Thin
27 450-500 475 167.00-172.50  $169.51 Fleshy 667 750-800 784 135.00-147.00 $143.54
624 500-550 530 160.00-187.00 $170.94 20 750-800 769 136.00 $136.00 Fleshy
45 500-550 526 160.00-173.00  $167.11 Fleshy 394 800-850 818 134.00-146.00 $142.67
1206 550-600 577 155.00-175.00 $165.24 207 850-900 860 132.00-145.50 $139.70
55 550-600 575 155.00-162.00  $157.63 Fleshy 105 900-950 935 131.00-137.50 $135.69
15 550-600 555 174.00 $174.00 Thin FEEDER HEIFERS  Med. & Lg. 1
884 600-650 625 147.00-165.25 $157.41 Head Wt Range Avg Wt Price Range Avg Price
172 600-650 618 144.00-156.00  $151.36 Calves 50 300-350 333 175.00-198.00 $188.70
1461 650-700 675 143.00-163.25 $152.35 125 350-400 382 161.00-195.00 $176.13
89 650-700 680 140.00-147.00  $143.22 Calves 261 400-450 433 153.00-172.50 $161.24
171 700-750 726 141.00-153.35 $147.92 596 450-500 479 146.00-166.00 $153.95
35 700-750 723 140.00-145.00  $143.32 Calves 811 500-550 529 140.00-158.00 $148.40
18 700-750 721 140.00-145.00  $143.09 Fleshy 77 500-550 531 136.00-144.00  $140.56 Fleshy
763 750-800 773 138.00-153.10 $145.14 13 500-550 545 151.50 $151.50 Thin
42 750-800 754 136.00-140.00  $136.93 Calves 1031 550-600 575 136.50-152.00 $143.65
31 750-800 787 138.00-141.00  $139.26 Fleshy 95 550-600 572 133.00-139.00  $139.19 Fleshy
957 800-850 826 137.50-150.50 $145.39 872 600-650 622 135.00-147.00 $142.32
408 850-900 874 137.50-147.00 $142.41 45 600-650 627 132.00-140.00  $135.56 Calves
73 900-950 919 135.00-143.50 $140.26 20 600-650 644 130.00-134.00  $132.31 Fleshy
15 950-1000 982 136.50 $136.50 734 650-700 672 131.00-146.00 $140.56
FEEDER STEERS Med. & Lg. 1-2 31 650-700 668 130.00-133.00  $132.13 Calves
Head Wt Range Avg Wt Price Range Avg Price 418 700-750 725 131.00-142.50 $137.54
17 250-300 293 212.50-227.50 $224.15 200 750-800 772 126.00-139.50 $133.92
34 300-350 328 192.50-217.00 $202.11 140 800-850 819 123.00-137.25 $132.15
60 350-400 362 180.00-220.00 $198.63 48 850-900 867 125.00-136.50 $135.38
13 350-400 361 200.00-202.00 $200.91 Thin 12 950-1000 978 129.00 $129.00
202 400-450 423 162.50-202.00 $179.08 FEEDER HEIFERS Med. & Lg. 1-2
10 400-450 440 180.00-183.00 $181.22 Thin Head Wt Range Avg Wt Price Range Avg Price
273 450-500 476 158.00-175.00 $167.27 34 250-300 278 155.00-185.00 $165.45
36 450-500 472 172.00-179.00 $175.43 Thin 65 300-350 340 160.00-185.00 $173.47
435 500-550 528 154.00-172.50 $162.91 112 350-400 367 150.00-182.00 $171.03
34 500-550 512 172.00-175.00 $173.81 Thin 236 400-450 428 139.00-160.00 $151.93
598 550-600 572 147.00-167.00 $157.48 18 400-450 424 161.00-162.00 $161.54 Thin
42 550-600 567 144.00-147.00  $146.27 Fleshy 482 450-500 481 132.00-157.00 $146.43
494 600-650 625 142.00-161.00 $152.17 18 450-500 450 166.50 $166.50 Thin
121 600-650 623 139.00-151.00  $146.60 Calves 441 500-550 527 130.00-154.00 $141.02
93 600-650 623 157.00-158.00 $157.38 Thin 51 500-550 537 142.00-151.00 $146.64 Thin
592 650-700 677 138.00-155.50 $146.38 724 550-600 572 130.00-147.00 $138.68
17 550-600 579 131.00-132.00  $131.48 Fleshy

CONTINUED ON NEXT PAGE

JOIN THE TEA

“Getting BQA-certified shows I'm committed to our industry for the long

Beef . haul. And, the online course fit my schedule and was easy to do at home”’
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right. To find a BQA meeting in your area or get started at home with
the online course, visit www.BQA.org/team.
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Learn More!
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www.bqga.org

®
Funded by the Beef Checkoff.
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MONTHLY MARKET RECAP ¢ CONTINUED FROM PREVIOUS PAGE
FEEDER HEIFERS Med. & Lg. 1-2 HOLSTEIN STEERS Large 3
Head Wt Range Avg Wt Price Range Avg Price Wt Range Avg Wt Price Range Avg Price
32 550-600 592 141.50-143.00 $142.77 Thin 13 250-300 295 125.00 $125.00
638 600-650 627 132.00-144.00 139.09 21 350-400 386 101.00-117.50 $110.47
146 600-650 628 127.00-137.00  $131.58 Calves 17 500-550 520 95.00 $95.00
449 650-700 679 128.00-142.75 $136.56 25 550-600 558 95.00-106.00 $102.05
44 650-700 665 126.00-135.50  $132.34 Calves 10 600-650 637 102.00 $102.00
98 650-700 694 136.50 $136.50 Thin
273 700-750 714 124.00-140.50 $135.15
14 700-750 727 126.00-128.00  $126.88 Calves
339 750-800 766 122.00-136.50 $131.35
28 750-800 786 131.00 $131.00 Thin
103 800-850 820 122.00-134.00 $129.89
39 850-900 864 121.00-130.00 124.74

Video Sales

Video Sales from 1/3/13 & 1/14/13 * Total Video Receipts: 4008

The video auction is held directly following Joplin’s Regular Monday feeder cattle sale. General weighing conditions: For yearling cattle
loaded and weighed on the truck with a 2% shrink. Price slide will be .04 per Ib. if cattle weigh 1 to 50 Ibs over base weight; .06 per Ib. if
cattle weigh 51 to 90 Ibs. over the base weight; contract is voidable by agent or buyer if cattle are more than 90 Ibs over base weight. Gener-
al weighing condtions on calves will be established on contract by seller and agent. Cattle weighed on the ground with certified scales will

be agreed upon by seller and agent.

Date: South Central States:  Texas, Okla. New Mexico, Kansas & Mo. Offering: 3786
1313
FEEDER STEERS MED & LG 1 FEEDER HEIFERS MED & LG 1-2
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY
127 750-785 767 $147.25-$148.75 $147.99 Current 87 575 575 $143.25 $143.25 Current-Value Added
65 800 800 $147.50 $147.50 Current 168 900 900 $131.50 $131.50 Current
272 725 725 $150.25-$150.50 $150.38 Feb 68 750 750 $140.25 $140.25 Mar-Apr
55 900 900 $140.25 $140.25 Feb-Mar 140 750 750 $141.75 $141.75 Apr
58 860 860 $146.00 $146.00 Apr 67 750 750 $146.50 $146.50 Jun-Jul
FEEDER STEERS MED & LG 1-2 Eastern States All states east of the Miss., Louisiana, & Arkansas
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY FEEDER STEERS MED & LG 1-2
128 755-780 767 $145.25-$147.25 $146.25 Current HEAD WT RANGE AVGWT  PRICE RANGE AVG PRICE DELIVERY
180 825-840 835 $143.75-$145.00 $144.16 Current 55 900 900 $140.25 $140.25 Apr
176 850 850 $142.50-$142.75 $142.66 Current 186 800 800 $149.50 $149.50 May-Jun
142 735 735 $149.00 $149.00 Feb FEEDER STEERS MED & LG 2
180 800-825 808 $146.50-$146.85 $146.62 Feb HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY
58 765 865 $143.00 $143.00 Feb 360 850 850 $145.00 $145.00 Jun
57 900 900 $140.00 $140.00 Feb FEEDER HEIFERS MED & LG 1-2
56 900 900 $140.25 $140.25 Feb-Mar HEAD WT RANGE AVGWT  PRICE RANGE AVG PRICE DELIVERY
56 850 850 $143.60 $143.60 Mar-Apr 65 750 750 $137.50 $137.50 Jan-Feb
120 850 850 $143.00 $143.00 Apr 130 750 750 $144.50 $144.50 Apr-May
186 800-825 800 $146.75 $146.75 Jun 280 700 700 $145.50 $145.50 Jun
56 900 900 $143.25 $143.25 Jun
FEEDER HEIFERS MED & LG 1
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY
69 725 725 $141.35 $141.35 Jan-Feb
72 700 700 $143.25 $143.25 Mar
67 750 750 $147.00 $147.00 Jun
Date:  South Central States:  Texas, Okla. New Mexico, Kansas & Mo. Offering: 222
114/13
FEEDER STEERS MED & LG 1-2 FEEDER STEERS MED & LG 2
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY
53 940 940 $135.25 $135.25 Current 55 925 925 $134.50 $134.50 Current
56 850 850 $142.00 $142.00 Feb-Mar
58 850 850 $143.00 $143.00 Mar-Apr

JRS Sale Day Market Phone: (417)548-2012 - Mondays (Rick Huffman) & Wednesdays (Don Kleiboeker). Market Information Provided By:
Tony Hancock Mo. Department of Agriculture Market News Service. Market News Hotline (573)522-9244  Sale Day Market Reporter (417)548-2012

PROTECT YOURSELF—AND YOUR NEIGHBOR!

When there is a livestock theft - we recommend these first steps:
1) Be sure that you are certain about the count of your herd.

2) Make sure that the missing cattle haven’t simply gotten out because of an open gate or broken fencing.
3) Call your local law enforcement agency and report the theft.

To report cattle or other livestock theft, please call the
Livestock and Farm ProtectionTask Force
at (888)484-TIPS or (888) 484-8477!
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(SILAGE FOR SALE)
$60 per ton p/u at farm
Estimated 900 Tons
(BMR Sorghum & Corn)
Test Upon Request
Call 417818.1049 (mobile)
417743.2642
\ (answering machine) )

www.joplinstockyards.com

Call Your Heterosis Headquarters Today!
Quality, Southwest Missouri
Grown & Bred

Gelbvieh/Balancer BuIIs

book.com/D

Like us on www.fe
and view photos of sale bulls!

“Breeding Gelbvieh Since 1982”

Neil Robertson
417.682.3583

Bryan Robertson
417.214.1530

Lamar, Missouri
br1161@pixius.net

1 LINEBRED 1
SIMMENTAL BULLS

o Semen tested & ready for service!
o High performance with calving ease
for Angus-based cows.
¢ Outstanding EPD’s o Athletic ¢ Sound-footed
Free Delivery
Mike Williams « Higginsville, Mo.
816.797.5450

Bull Information Email: mike@wheelerauctions.com
'y Land & Equipment Auctions go to: www.wheelerauctions.com

ZIKENCOVE

FARM FENCE SUPPLIES

www. kencove,.com BOO - 245 - 6902

BRAIDED ELECTRIC TWINE

« Higher breaking strength
» Interlocking braid maintains
conductivity | ==

« 9 stainless steel conductors

or & stainless steel/3 tinned
copper conductors available

MNow Shipping From Peculi

AC- I)L l[m Lumpdm

Nﬂﬂd Hagj“:’”

Prairie ~ Alfalfa ~ Straw ~ Brome
Tony Carpenter
208 North NN Hwy Call:

Liberal, MO 64726 417.448.7883

PERSONALIZED BRANDS:
One Letter - $95.00 ~ Two Letter - $105.00
Three Letter - $115.00
Electric Number Sets: 3 or 4 inch - $290
1-800-222-9628

Fax: 800-267-4055
P O Box 460 « Knoxville, AR 72845

www.huskybrandingirons.com

www.joplinstockyards.com

Sterile Injectable Solution

180 mg of danofloxacin as the mesylate
salt/MI for subcutaneous use in cattle for
treatment of bovine respiratory disease (BRD)
associated with Mannheimia haemolytica and
Pasteurella multocida.

Not for use in cattle intended for dairy
production or in calves to be processed for veal.

Caution: Federal law restricts this drug to use
by or on the order of a licensed veterinarian.
Federal law prohibits the extra-label use of
this drug in food producing animals.

DOSAGE AND ADMINISTRATION: ADVOCIN
is administered subcutaneously at either
8 mg/kg of body weight (2 mL/100 Ib.) as a one
time injection, or at 6 mg/kg of body weight
(1.5 mL/100 Ib.) with this treatment repeated
once approximately 48 hours following the
first injection. Care should be taken to dose
accurately. Administered dose volume should
not exceed 15 mL per injection site.

WARNINGS: Animals intended for human
consumption must not be slaughtered within
4 days from the last treatment. Do not use
in cattle intended for dairy production. A
withdrawal period has not been established
for this product in pre-ruminating calves. Do
not use in calves to be processed for veal.

ANTIBACTERIAL  WARNINGS: Use of
antibacterial drugs in the absence of a
susceptible bacterial infection is unlikely to
provide benefit to treated animals and may
increase the risk of the development of drug-
resistant bacteria.

HUMAN WARNINGS: For use in animals only.
Keep out of reach of children. Avoid contact
with eyes. In case of contact, immediately
flush eyes with copious amounts of water
for 15 minutes. In case of dermal contact,
wash skin with soap and water. Consult a
physician if irritation persists following ocular
or dermal exposures. Individuals with a history
of hypersensitivity to quinolones should avoid
this product. In humans, there is a risk of
user photosensitization within a few hours
after excessive exposure to quinolones. If
excessive accidental exposure occurs, avoid
direct sunlight. To report adverse reactions or
to obtain a copy of the Material Safety Data
Sheet (MSDS), call 1-800-366-5288.

(ADVOCIN’

(danofloxacin mesylate)

PRECAUTIONS: The effects of danofloxacin on
bovine reproductive performance, pregnancy
and lactation have not been determined.
Subcutaneous injection can cause a transient
local tissue reaction that may result in trim
loss of edible tissue at slaughter.

Quinolone-class drugs should be used
with caution in animals with known or
suspected central nervous system (CNS)
disorders. In such animals, quinolones have,
in rare instances, been associated with CNS
stimulation, which may lead to convulsive
seizures. Quinolone-class drugs have been
shown to produce erosions of cartilage of
weight-bearing joints and other signs of
arthropathy in immature, rapidly growing
animals of various species. Refer to Animal
Safety of the full prescribing information for
information specific to danofloxacin.

ADVERSE REACTIONS: A hypersensitivity
reaction was noted in 2 healthy calves treated
with ADVOCIN in a laboratory study. In one
location of a multi-site field trial, one out of
the 41 calves treated with 6 mg/kg 48 hours
showed lameness on Day 6 only. In this same
field trial location one of 38 calves treated
with 8 mg/kg once became lame 4 days after
treatment and remained lame on the last day
of the study (Day 10). Another calf in the same
treatment group developed lameness on the
last day of the study.

STORAGE INFORMATION: Store at or below
30°C (86°F). Protect from light. Protect from
freezing. The color is yellow to amber and
does not affect potency.

HOW SUPPLIED: ADVOCIN (180 mg
danofloxacin/mL) is supplied in 100- and
250-mL, amber-glass, sterile, multi-dose vials.

NADA #141-207, Approved by FDA
Use Only as Directed

@ Animal Health

CONTACT INFORMATION: To report suspected
adverse effects and/or obtain a copy of the MSDS or
for technical assistance, call Pfizer Animal Health at
1-800-366-5288.

For a complete listing of adverse reactions for
ADVOCIN Sterile Injectable Solution reported to
CVM see: http://www.fda.gov/AnimalVeterinary/
SafetyHealth

TAKE ‘OBSERVE LABEL
TIME DIRECTIONS.

November 2011 Made in France

Where did
your $ go?

Contact the Missouri Beef
Industry Council at:

573.817.0899 or
www.mobeef.com

February 2013

Fence Row Cleaning

Brush Cleaning

Water Line & Pad Installation
“Cedar & Thorn Trees Can Be
Removed 2 inches Below Ground Leve

CALL TOMMY NEWMAN
417.830.6500 (mobile)
417.678.0400 (home)

|n

Check out the
JRS page on

Reg. Beefmaster

Bulls for Sale

Red, Black, Horned, Polled,
Low Birth Weights, great EPD’s.
Vaughn Family Farms,
Mount Vernon, Mo.

Call John Long 417-254-4911

QUALITY BRED HEIFERS
BALANCERS AND SIMANGUS
Superior Sires
Al Due Date 3/10/13
60 head due first 30 days
Pelvic Measured
Synchronized, Al

Bob Harriman ¢ Montrose, Mo.
Ph: 660.492.2504 « bharriman39@hotmail.com

J.L. RATCLIFF - OWNER
HEATH KOHLER - RANCH MGR.

RATCLIFF (918) 244-8025 Cell
Rm%H ES (918) 256-5561 Of.
PO. Box 402 Ranch-Ready Bulls & Functional Females
Vinita, 0K 74301 Genetics to Build a Herd On!

heath@ratdiffranch.com | www.ratdiffranches.com

D,;F » Reg. Angus Bulls
FOR SALE
m‘ Sﬁmen Tested & Rea‘n{ to Work!

r-'f é

Springfield, MO m Pipkin
2.2707 | 417.732.8552

View Offering Online at www.clearwaterangus.com

FOR YOUR
ADVERTISING NEEDS

CONTACT:
MARK HARMON
JOPLIN REGIONAL
STOCKYARDS

PH: 417-548-2333
EMAIL:editor@joplinstockyards.com

&BUI“ Stronger to Last Longer ]

Trailer Mfg. Co., Inc.

Your New Gooseneck Dealer Is:

B & B Sales & Service

Bolivar, Missouri 65613

417-326-6221 o

JOPLIN TRUSS

PROMPT, RELIABLE SERVICE
2 Locations to Serve You
Hwy 86 Hwy 96
Stark City, MO Sarcoxie, MO
(417)472-6800 (417)246-5215
1-800-695-1991 1-800-695-6371

east of Buddy’s Auto Salvage.

near the Carthage Underground.

Blevins Asphalt Construction Co., is now accepting

asphalt shingle tear-offs at our facilities listed below:
1) Intersection of Highway 60 and James River Expressway Springfield, Mo, 200’

2) North of Carthage, Mo. @ Civil War Road and Highway 71 intersection,

SHINGLE TEAR-OFF AND NEW ROOF SCRAPS
Please NO garbage. Limited wood, metal, nails, etc. A loader & attendant are on site
for trailer removal & assistance. Cash only, charge accounts available.

For questions please call: 417-466-3758, ask for Adam or Efton. www.blevinsasphalt.com
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COST-EFFECTIVENESS
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GET READY FOR THE HEAD-TO-HEAD MATCHUP OF THE SEASON.

NEW ADVOCIN™ (danoflioxacin mesylate) FROM PFIZER ANIMAL HEALTH
IS THE COST-EFFECTIVE ALTERNATIVE TO BAYTRIL® (enrofloxacin).

ADVOCIN PACKS A COST-EFFECTIVE KNOCKOUT.

IMPORTANT SAFETY INFORMATION: FEDERAL LAW PROHIBITS THE EXTRA-LABEL USE OF ALL FLUOROQUINOLONES
INCLUDING ADVOCIN IN FOOD-PRODUCING ANIMALS. NOT FOR USE IN CATTLE INTENDED FOR DAIRY PRODUCTION
OR IN CALVES TO BE PROCESSED FOR VEAL. ADVOCIN HAS A PRE-SLAUGHTER WITHDRAWAL TIME OF FOUR DAYS.
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JONE JUST SURVIVE,
\e

In this market? ABSOLUTELY!
Rapid, efficient gain and healthy calvesare
important to your bottom line in a year like this.
Heavier, pre-conditioned, Health Track calves will

be in high demand. Hang on and profit fromit. < g lemonstation <
Ao et
ansas City, Mo G

for more info

Check out your nearby
MFA supplier for more

=
/

ﬂ”l ijénl SERVICES
information on MFA S
Health Track. www.mfa-inc.com



