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Upgrade to 30% more protection with BOVI-SHIELD GOLD ONE SHOT™. The new combination 
respiratory vaccine that helps protect for at least 279 days against IBR virus and BVD Types 1 
and 2 viruses – that’s 30% longer than Vista® Once SQ and longer demonstrated protection than 
Pyramid® 5 + Presponse® SQ, which has no duration of immunity label claims. Just one dose helps 
protect your cattle from five key respiratory viruses and Mannheimia (Pasteurella) haemolytica.  
Stop settling for less. Visit ThirtyPercentMore.com.

All trademarks are the property of Zoetis Inc., its affiliates and/or its licensors. All other trademarks are the property of their respective owners. ©2013 Zoetis Inc. All rights reserved. BSO13014      

IntrOducIng

BOVI-SHIELD GOLD ONE SHOTBOVI-SHIELD GOLD ONE SHOTc d™

Because you shouldn’t settle for 30% less of anything.Because you shouldn’t settle for 30% less of anything.

John Simmons: Westville, OK
H(918)723-3724, M(918)519-9129

 Shane Stierwalt: Shidler, OK
M(918)688-5774

MISSOURI
Clay Barnhouse: Bolivar, MO

M(417)777-1855
Danny Biglieni: Republic, MO

M(417)224-5368, H(417)732-2775
Sherman Brown: Marionville, MO
H(417)723-0245, M(417)693-1701

Chris Byerly: Carthage, MO
M(417)850-3813

Garry Carter: Stella, MO
M(417)592-1924

Joel Chaffin: Ozark, MO
M(417)299-4727

Rick Chaffin: Ozark, MO
H(417)485-7055, M(417)849-1230
Jack Chastain: Bois D’Arc, MO

H(417)751-9580, M(417)849-5748
Ted Dahlstrom, D.V.M.: Staff Vet

Stockyards (417)548-3074
Office (417)235-4088

Tim Durman: Seneca, MO
H(417) 776-2906, M(417)438-3541

Jerome Falls: Sarcoxie, MO
H(417)548-2233, M(417)793-5752
Nick Flannigan: Fair Grove, MO

M(417)316-0048
Kenneth & Mary Ann Friese: Friedheim, MO

H(573)788-2143, M(573)225-7932
CATTLE RECEIVING STATION

JRS Field Representatives Fred Gates: Seneca, MO
H(417)776-3412, M(417)437-5055

Brent Gundy: Walker, MO
H(417)465-2246, M(417)321-0958

Dan Haase: Pierce City, MO
(417)476-2132

Jim Hacker: Bolivar, MO
H(417)326-2905, M(417)328-8905
Bruce Hall: Mount Vernon, MO

H(417)466-7334, M(417)466-5170
Mark Harmon: Mount Vernon, MO

M(417)316-0101
Bryon Haskins: Lamar, MO

H(417)398-0012, M(417)850-4382
Doc Haskins: Diamond, MO

H(417)325-4136, M(417)437-2191
Mark Henry: Hurley, MO

H(417)369-6171, M(417)464-3806
J.W. Henson: Conway, MO

H(417)589-2586, M(417)343-9488
CATTLE RECEIVING STATION

Joe David Hudson: Jenkins, MO
H(417)574-6944, M(417)-342-4916

Steve Hunter: Jasper, MO
H(417)525-4405, M(417)439-1168

Larry Jackson: Carthage, MO
H(417)358-7931, M(417)850-3492

Jim Jones: Crane, MO
H(417)723-8856, M(417)844-9225

Chris Keeling: Purdy, MO
H(417)442-4975, M(417)860-8941

Kelly Kissire: Anderson, MO
H(417)845-3777, M(417)437-7622

Larry Mallory: Miller, MO
H(417)452-2660, M(417)461-2275

ARKANSAS
Dolf Marrs: Hindsville, AR

H(479)789-2798, M(479)790-2697
Billy Ray Mainer: Branch, AR

M(478)517-6931
Kent Swinney: Gentry, AR

H(479)736-4621, M(479)524-7024

KANSAS
Pat Farrell: Fort Scott, KS

M(417)850-1652
Chris Martin (Video Rep): Alma, KS

M(785)499-3011
Alice Myrick: Mapleton, KS

H(620)743-3681, M(620)363-0740
J.R. Nichols: Prescott, KS

H(913)352-6346
Bob Shanks: Columbus, KS

H(620)674-3259, M(620)674-1675
Orlan Shanks:Columbus, KS

H(620)674-3683

LOUISIANA
James Kennedy:  DeRidder, LA

M(337)274-7406
CATTLE RECEIVING STATION

OKLAHOMA
Perry L. Adams: Custer City, OK

M(580)309-0264
Russell Boles: Watson, OK

M(903)276-1544, (H)580-244-3071
Justin Johnson: Afton, OK

M(417)439-8700
Chester Palmer: Miami, OK

H(918)542-6801, M(918)540-4929

Cody Misemer: Mount Vernon, MO
H(417)461-7055, M(417)489-2426

Bailey Moore: Granby, MO
M(417)540-4343

Skyler Moore: Mount Vernon, MO
M(417)737-2615

Kenny Ogden: Lockwood, MO
H(417)537-4777, M(417)466-8176
Jason Pendleton: Stotts City, MO
H(417)285-3666, M(417)437-4552

Charlie Prough: 
El Dorado Springs, MO

H(417)876-4189, M(417)876-7765
Russ Ritchart: Jasper, MO

H(417)394-2020
Justin Ruddick: Anderson, MO

M(417)737-2270
Alvie Sartin: Seymour, MO

H(417)859-5568, M(417)840-3272
CATTLE RECEIVING STATION

Jim Schiltz: Lamar, MO
H(417)884-5229, M(417)850-7850

David Stump: Jasper, MO
H(417)537-4358, M(417)434-5420

Matt Sukovaty: Bolivar, MO
H(417)326-4618, M(417)399-3600

Mike Theurer: Lockwood, MO
H(417)232-4358, M(417)827-3117

Tim Varner: Washburn, MO
H(417)826-5645, M(417)847-7831

Troy Watson: Bolivar, MO
M(417)327-3145

Virgil Winchester: Anderson, MO
H(417)775-2369, M(417)850-3086
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VIEW FROM THE BLOCK

Upgrade to 30% more protection with BOVI-SHIELD GOLD ONE SHOT™. The new combination 
respiratory vaccine that helps protect for at least 279 days against IBR virus and BVD Types 1 
and 2 viruses – that’s 30% longer than Vista® Once SQ and longer demonstrated protection than 
Pyramid® 5 + Presponse® SQ, which has no duration of immunity label claims. Just one dose helps 
protect your cattle from five key respiratory viruses and Mannheimia (Pasteurella) haemolytica.  
Stop settling for less. Visit ThirtyPercentMore.com.

All trademarks are the property of Zoetis Inc., its affiliates and/or its licensors. All other trademarks are the property of their respective owners. ©2013 Zoetis Inc. All rights reserved. BSO13014      
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Because you shouldn’t settle for 30% less of anything.Because you shouldn’t settle for 30% less of anything.

BULL  SALE
1 p.m. • Sat., Oct. 26, 2013 

at the farm

Selling 60 Charolais Bulls
Big • Stout • Service-age • Forage-raised Bulls

Contact: hayhook@gmail.com or 417.793.2855
 www.aschermanncharolais.com

Sale Catalogs on Request

Years

 of Proven

Calving 
Ease!
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Tune in to the 
JRS Market Report

Monday 11:38 a.m.
Wednesday 11:38 a.m.

Monday 12:50 p.m. & 4:45 p.m.
Wednesday 12:50 p.m.  & 4:45 p.m.

M-F 9:55-10:05 
(during break before AgriTalk)

M/W/F Noon Hour 
(during Farming in the Four States)
T/Th Noon Hour (after news block)

Monday 
12:40 p.m. 
Wednesday 
12:40 p.m. 

Monday 
12:15 p.m. 
Wednesday 
12:15 p.m. 

The market has just been a 
rocket the last month! If we 

look back over the years I would 
expect that about eight years out 
of 10, the market peaks about the 
second or third week in August. 
Our last feeder auction of the 
month, though, found the market 
steady to about $3 lower. It was 
still a good trade but as much 
as 30 cents has been added to 
the corn market. That leaves a 
lot of folks wondering just where 
the grain market is headed. And, 
the cattle market totally hinges 
on what the grain prices do. We 
sure have a lot better prospects 
for the cattle trade than we did a 
year ago with a lot of grass and 
available forage in a wide area. 
There is a lot in our favor. 

On the cow and bull market, 
we’re still seeing a really good 
market. Prices should hold pretty 
steady or maybe even gain some 
momentum as we have seen 
most everybody cull as deep into 
their herds as possible. 

Our risk management 
through video marketing program 
continues to offer opportunity 
for you. Even if you can get a 
$1.40 for your gain, with the cattle 
costing $1.55 or $1.60, there is 
a window there to make some 

money if you have available 
forage. 

We’re gearing up for the fall 
calf runs. Consider weaning and 
pre-conditioning your calves 
before marketing. I think this 
will help you add some value to 
them before you sell. It won’t cost 
much to put the gain on a calf this 
fall with the available grass we 
have. Plus, the pre-conditioning 
and value added program makes 
your calves more marketable. We 
have a special value added sale 
planned for Dec. 5 with the 45-
day wean date of Oct. 21. 

If you are interested in risk 
management through video 
marketing or our value added 
feeder calf program, give us a 
call at 417-548-2333 for more 
information.

Good luck and God bless
Jackie Moore
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About the Cover
 Today’s beef industry is different than your grandpa’s. 
Learn innovative genetics and marketing strategies inside 
this issue.— Photo by Joann Pipkin
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Cattlemen’s News, P O Box 634, Carthage, MO 64836
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Subcription questions can be answered by calling 417-548-2333

Although we strive to maintain the highest journalistic ethics, Joplin Regional Stockyards 
limits its responsibilities for any errors, inaccuracies or misprints in advertisements or editorial 
copy. Advertisers and advertising agencies assume liability for all content of advertisements 
printed, and also assume responsibility for any claims arising from such advertisement made 

against the Stockyards and/or its publication.

If you wish to discontinue a subscription to Cattlemen’s News please
send request or address label to:

Cattlemen’s News
P.O. Box 634 | Carthage, MO 64836

“NEW”
Preg Testing

Now Available

www.CattleStats.com

405.607.4522

Sick
Cattle?
is it BVD?
TEST NOW!

BVD PI Testing Facility

L&L CONSTRUCTION
Super Strong All Steel Buildings
• Custom Built to Size
• One Continuous Roof Sheet up   
 to 50’ wide
• All Welded, No Bolts
• Post Concreted in Ground 4-5’ Deep

AUTUMN DISCOUNTS IN EFFECT
Size          Description           Reg. Price          DISCOUNT             YOUR PRICE
40’ x 60’ x 14’     2 End, 1 Side Wall      $18,995               $1,000                $17,995* **

50’ x 80’ x 16’    1 End, 1 Side Wall     $27,995              $2,000                    $25,995* **

60’ x 100’ x 16’  1 End, 1 Side Wall     $39,995              $3,000                    $36,995* **

—Limited Time Offer—

Mike Lowak (417)872-5080     Chris Lowak (417)682-1488
We Build Equipment Sheds, Hay Barns, Shops & More!

* Prices Subject to Change     ** Travel Required Outside 100 Mile Radius

PROTECT
YOUR VALUABLE HAY &

EQUIPMENT!

JOPLIN REGIONAL 
STOCKYARDS 

VETERINARY OFFICE
Mon. & Wed. 417-548-3074 (barn)

DEWORMERS
Dectomax - 500 ml -  
Ivomec Inj. - 1000 ml - 
Ivomec Plus Inj. - 500 ml - 
Ivomec Plus Inj. - 1000 ml - 
Normectrin Inj. - 500 ml - 
Normectrin Inj. - 1000 ml - 
Ivermectin Pour On - 5L - 
Cydectin Inj. - 500 ml - 
Cydectin - 5L - 
Cydectin - 10L - 

ANTIBIOTICS
Agrimycin 200 - 500 ml - 
Baytril - 250 ml - 
Biomycin 200 - 500 ml - 
Micotil - 250 ml - 
Nuflor - 250 ml - 
Nuflor - 500 ml - 
Sustain III Cow Boluses 50 ct. - 
Tetradure 300 - 500 ml - 
Banamine - 250 ml - 
Draxxin - 100 ml - 
Draxxin - 250 ml - 
Draxxin - 500 ml - 

Several implants still available
Component • Revlor • Ralgro

Synovex • Pinkeye 
Fly Tags—Best Prices!

Animal Clinic of Monett
Mon.-Sat. 417-235-4088 (Office)

SHOP HERE
 BEFORE YOU BUY

AND SUCCULENCE IN EVERY BITE.

OURS HAS

Get 10 essential nutrients all in one delicious
recipe at BeefItsWhatsForDinner.com

Top Sirloin • Recommended 3 oz. serving
151 calories • 27% of the daily value of B6, 24% of B12,
7% of riboflavin, 36% of niacin and 50% of protein

Funded by The Beef Checkoff

573-817-0899
www.mobeef.org

MCIC ad_Nutrients.indd   1 7/11/2013   2:20:36 PM
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BEEF IN BRIEF
USDA Forecasts Record-High Corn Production in 2013

U.S. corn growers are expected to produce a record-high 13.8 
billion bushels of corn in 2013, according to the Crop Production 
report issued today by the U.S. Department of Agriculture’s 
National Agricultural Statistics Service (NASS). The forecast 
production is up 28 percent from drought-hit 2012. 

The early planting season was not very favorable for corn 
growers this year, as they were hampered by abnormally wet and 
cold spring weather. By April 28, only 5 percent of corn had been 
planted. 

In mid-May, however, the weather became more favorable, 
allowing producers to speed up their planting pace and tie the 
previous single-week planting record by getting 43 percent of 
the total crop in the ground during the week ending May 19. U.S. 
growers wrapped up planting corn by mid-June, with 97.4 million 
acres planted to the crop. 

Also, with 64 percent of U.S. corn crop rated in good to 
excellent condition as of August 4, corn crop condition remains 
significantly higher than at this time last year. Based on these 
conditions, NASS forecasts this year’s corn yield at 154.4 bushels 
per acre, the third-highest yield on record. 

—Source: USDA release
 

FSA Reminds Producers to Document Livestock Losses
Mark Cadle, state executive director for Missouri Farm Service 

Agency (FSA), reminds livestock producers of the importance of 
documenting livestock deaths following the recent flooding, severe 
storms and lightning. Documentation of losses will be critical 
should future legislation for assistance, such as the Livestock 
Indemnity Program (LIP), be enacted. 

In the previous Farm Bill, LIP provided assistance to producers 
for livestock deaths that resulted from disaster. LIP compensated 
livestock owners and contract growers for livestock death losses 
in excess of normal mortality due to adverse weather, including 
losses due to hurricanes, floods, lightning, blizzards, disease, 
wildfires, extreme heat and extreme cold. 

Although there is currently no authorization for LIP at this 
time, it is imperative ranchers and livestock producers document 
livestock losses as they occur in the event LIP is included and 
funded in future legislation. Adequate documentation must be 
provided that proves the death of eligible livestock occurred as a 
direct result of an eligible adverse weather event including deaths 
because of normal mortality. Documents providing verifiable 
evidence may include, but are not limited to, rendering truck 
receipts, veterinary records, private insurance documents and third 
party verifications.

Contact your local county FSA office for more information or 
visit our website at www.fsa.usda.gov.

—Source: Missouri Farm Service Agency

USDA: Cost of Raising a Child Hits $241,000
The U.S. Department of Agriculture (USDA) released its 

annual report, Expenditures on Children by Families, also known 
as the Cost of Raising a Child. The report shows that a middle-
income family with a child born in 2012 can expect to spend 
about $241,080 ($301,970 adjusted for projected inflation*) for 
food, shelter, and other necessities associated with child-rearing 
expenses over the next 17 years. This represents a 2.6 percent 
increase from 2011. Expenses for child care, education, health 
care, and clothing saw the largest percentage increases related to 
child rearing from 2011. 

In 1960, the first year the report was issued, a middle-income 
family could have expected to spend $25,230 ($195,690 in 2012 
dollars) to raise a child through age 17. 

Expenses per child decrease as a family has more children. 
Families with three or more children spend 22 percent less per 
child than families with two children. 

—Source: USDA release
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NUTRITION KNOW-HOW
Get the Most Out of Weaning, 
Marketing
Body condition score your cows first
BY JUSTIN SEXTEN FOR CATTLEMEN’S NEWS

CONTINUED ON NEXT PAGE

WE 
DELIVER
Animal Health

at the Absolute
 Lowest Cost

MAC’S
VET SUPPLY

We Ship or Deliver To Your Door!
601 Front Street • Monett, MO 65708

1-888-360-9588
417-235-6226

Ivermectin Pour-On, 5.0 Liter 

 

          CALL
Cydectin, 5.0 Liter              CALL                

 
      

Cydectin, 10.0 Liter              CALL               
 

      
Dectomax, 500 ml 

         

Noromectin Plus Inj., 500 ml               $132.95
Noromectin Inj., 500 ml

 
        $85.00

Cattlemaster Gold FP5, 25 Dose              $55.07
One-Shot, 50 Dose 

  

       $119.67
One-Shot, 10 Dose 

  
         $24.50

Ultrabac 7 Som, 50 Dose 

 

       $39.77
Electroid 7, 7 Way, 50 Dose 

 
       $13.95

Permethrin 1%, Gallon 

  

       $15.95 
Agricillin (PennG), 250 ml        $11.29
Ralgro Cart. 

  
       $25.20

Synovex Cart.            $8.90

Joplin Regional Stockyards Value Added
       Sale Tags are Now Visual Only! 
                      Available at:

          CALL

ANGUS MEANS  
BUSINESS.

A reliable business partner is 
difficult to come by.  At the 
American Angus Association®, 
a team of skilled Regional 
Managers can guide your 
operation toward success. 

Contact Wes Tiemann to locate 
Angus genetics, select marketing 
options tailored to your needs,
and to access Association 
programs and services. Put the 
business breed to work for you.

Wes Tiemann,
Regional Manager

9800 E Hwy OO
Hallsville, MO 64255
816.244.4462
wtiemann@angus.org

Iowa 
Missouri 

3201 Frederick Ave.  •  St. Joseph, MO 64506
816.383.5100  •  www.angus.org

© 2012-2013 American Angus Association

with guest GARTON ANGUS Ranch

Production Sale
12-Noon  • Oct. 12, 2013
Springfield Livestock Marketing Center

Springfield, Mo.
Over 125 Bulls & Females Sell!

For additional information or to request a sale book contact
Josh Worthington, Missouri Angus Association
417-844-2601 | worthington@missouriangus.org

XL Angus | Seneca, MO
Jerry Pyle | 417-437-9193

Garton Angus Ranch | Nevada, MO
Norman Garton | 417-667-5696 

XL Bandolier Lady 9059 1055
CC&7 x Upward, 

due in Oct. to VNAR Liberty 0094.

XL Barbara 9090 1064
Two year old by New Design 81,

due in Oct. to VNAR Liberty 0094. 

CED    +10
 BW      -.3 
WW    +56 
YW  +103

 Milk    +40
Marb  +.43

RE   +.48
$W  +31.49
$B  +86.16

CED     +3
BW   +2.5
WW    +41
YW    +79

 Milk    +21
Marb  +.28
RE      +.13
$W  +22.28
$B  +51.73

Weaning is an important 
marketing decision since 

current and future profitability is 
influenced by timing, cow cull-
ing, replacement retention and 
calf marketing programs.

Consider cow condition, 
forage availability and market 
signals when deciding when to 
wean calves rather than cal-
endar date. Reduced forage 
availability due to drought and 
resulting loss of cow condi-
tion forced many producers to 
consider early weaning calves 
last year, whereas others may 
consider delayed weaning due 
to abundant rainfall and mild 
temperatures this year.

Cow body condition scoring 
during late summer allows pro-
ducers to document condition 
loss or gain and make informed 

weaning decisions. Body condi-
tion scores can be determined 
without gathering cattle and are 
the best indicator of nutritional 
status without additional stress 
associated with gathering. Re-
cord the condition score when 
evaluating a group to ensure 
historic records allowing weekly 
or monthly comparisons.

Delayed weaning due to 
adequate cow condition and suf-
ficient forage resources increas-
es weaning age and weight 
while potentially moving calves 
into a more favorable marketing 
period. If considering delayed 
marketing make sure to evalu-
ate young and old cows to en-
sure these critical management 
groups are not over looked.

Balancing current nutritional 
status with required pre-calving 

weight changes can be chal-
lenging. Ensure cows are body 
condition score 5 or greater at 
calving. After weaning, spring 
calving cows generally accumu-
late condition due to reduced 
nutrient requirements for milk, 
cool autumn temperatures and 
renewed cool season forage 
growth. If cows are thin con-
sider weaning calves so cows 
regain condition while grazing 
fall re-growth pastures. From a 
weaned calf marketing stand-
point weaning now may also 
make sense, as historically calf 
prices begin to decline following 
Labor Day.

Following weaning most cull 
cows are immediately sold re-
sulting in depressed autumn cull 
cow markets. Consider using 
excess pasture or crop residues 
to add weight to thin, sound cull 
cows while moving to a more fa-
vorable marketing window. Bulls 
may be kept with open cows 
potentially increasing cull cow 
value. With historic low cattle 
inventory these short-bred cull 
cows while not suited to one’s 
productions system may be 
valuable for another operation.

Determining how many 
cows to cull and replacement 
heifers to retain are other wean-
ing time decisions. The decision 
to retain replacements is a bal-
ance between current cash-flow 
needs and long-term forage 
availability. With increased 
forage supplies and low cow 
inventory producers may opt 
to retain more replacements. 
Increased replacement heifer 
retention for operation growth 
can be a short-term challenge to 
cash flow or family living income 
due to reduced sales.

Alternative to retaining 
replacement heifers is purchas-
ing bred replacement heifers or 
cows, which reduces develop-
ment feed needs and shortens 
the investment period. With this 
system true replacement costs 
are known, and specific genetic 
and/or health traits can be incor-
porated into the cow herd. Aside 



www.joplinstockyards.com 7September 2013

NEWS TO USE

20110079

WEANING TIME  • CONTINUED 
FROM PREVIOUS PAGE

from the herd sire, replacement 
cows or heifers are the second 
largest genetic source in most 
operations.

Determining when to wean 
should be cow dependent, 
whereas post-weaning calf 
management is facility, labor 
and forage dependent. There 
are numerous preconditioning 
and wean/vac programs avail-
able to producers at all manage-
ment levels. The best post-
weaning management program 
is one suited to your manage-
ment level, facility capabilities 
and feed resources.

If feed and forage re-
sources are limited but facilities 
are available consider using 
a weaning program focused 
on vaccinating calves prior to 
and at weaning. Vaccination 
programs offer producers the 
opportunity to add value to 
calves without increased feed 
and forage needs associated 
with longer term preconditioning 
programs. 

Producers with adequate 
feed and forage resources 
may consider precondition-

ing calves in order to market 
heavier calves. Preconditioning 
programs range from simply 
bunk-breaking calves to a full 
two-month feeding period. Con-
sider the program requirements 
when selecting post-weaning 
management programs to fit 
your management and resourc-
es. Research shows as value-
added program requirements 
increase, premiums paid also 
increase.

Recent value of gain cal-
culations indicate an additional 
pound of gain on weaned calves 
ranges from $1.00 to $1.20 a 
pound. Daily costs for a 45 day 
preconditioning program range 
from $1.65 to $1.75 / day. For 
preconditioning to pay in this ex-
ample average daily gain must 
exceed 1.5 pounds per day. Us-
ing cost and value of gain with-
out premiums allows producers 
to evaluate if preconditioning is 
cost effective or feasible at the 
beginning of the enterprise.

—Justin Sexten is state 
extension specialist, beef nutri-
tion with University of Missouri-
Columbia.

Five associations representing 
Missouri’s livestock industry 

have stepped up to support 
the first across-the-board 
tax cut for all Missourians in 
nearly one hundred years. 
Livestock associations joining 
the effort include the Missouri 
Pork Association, Missouri 
Cattlemen’s Association, 
Missouri Dairy Association, 
Missouri Egg Council, and the 
Missouri Chapter of the Poultry 
Federation.

 Missouri’s livestock 
associations are the first 
agricultural organizations to 
partner with other grassroots 
and business advocacy 
organizations to help bring 
much needed tax relief and 
government accountability to all 
Missourians.

 The bill would phase 
in a 50% tax cut to small 
businesses, such as limited-
liability companies and S-Corps 
over 5 years. In addition, the 
highest income tax rate any 
Missourian would pay would be 
reduced from 6% to 5.5% over 
a 10-year period. The corporate 
income tax rate would also be 
reduced 3% over the same 10-
year period. The individual and 
corporate reductions would only 
take place if the state generates 
$100 million in revenue 
annually. For low-income 
earners, the personal deduction 
would be increased from $2,100 
to $3,100 for individuals earning 
less than $20,000.

— Missouri Cattlemen’s 
Association Release.

Missouri Livestock Associations 
Work to Overturn HB 253 Veto
Bill proposes 50% tax cut to small businesses
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HEALTH WATCH
The Healthy Value: 
Deworming Feeder Cattle
Determine the need for combination 
deworming first
BY DAVE RETHORST & CHRIS REINHARDT

CONTINUED ON PAGE 10
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The value of deworming 
pasture and feedlot 

cattle has been clearly 
demonstrated to the livestock 
community; the research is 
definitive and media surveys 
indicate that ranchers and 
cattle feeders have gotten 
the message loud and clear.

But if you dig very 
deep into the science of 
deworming, into specific 
parasites, life cycles, and 
mode of action of different 
kinds of dewormers it 
is very easy to become 
overwhelmed with the 
seeming complexity of 
the situation and potential 
solutions.  The good news 
is you don’t have to dig very 
deep to understand the 
issue.

Parasites live most of 
their life inside the animal, 
but require green grass, 
moisture and relatively warm 
temperatures to complete 
the life cycle.  Eggs are laid 
by mature females living 
inside the animal and the 
eggs are then excreted in 
the feces; warming outside 
temperatures stimulate the 
eggs in the fecal pat to hatch 
and release infective larvae; 
larvae reside in dew drops 
on blades of grass and are 
consumed by the animal; the 
larvae then attach to the host 
and mature inside the host to 
adults.  In short, if there are 
eggs in the feces and then 
on the pasture, the grazing 
cattle have mature egg-
laying adult worms inside 
their digestive tract; that’s the 
only way the eggs could get 
into the feces.

If you wean calves or 
receive cattle, which have 
been grazing green grass, 
they are likely carrying some 

level of internal parasites.  
If you receive cattle which 
have been in drylot and 
were effectively---emphasize 
“effectively”---dewormed 
after arrival in that drylot 
they should have little to 
no parasite burden.  There 
is a simple test that your 
veterinarian can conduct 
using a small amount of 
freshly voided manure 
to determine the level of 
internal parasites present 
and the effectiveness of your 
deworming program. 

Parasites make it difficult 
for cattle to respond to 
vaccination and to fight off 
viral infection because the 
two different types of immune 
battles are competing for 
immune resources.  If you 
are having unexpected health 
problems several weeks 
or months into the feeding 
program, you may wish to 
have the cattle examined for 
internal parasites.  Deworm 
the calves again if necessary.

If calves are heavily 
parasitized prior to 
deworming immediately after 
coming off pasture, they may 
be carrying multiple types of 
parasites that live in different 
areas of their digestive tract.  
Calves which have not been 
dewormed on pasture, or 
were not dewormed going to 
pasture, or stocked heavily 
on pasture, or on pasture 
where cattle have not been 
regularly dewormed will 
likely be carrying a heavy 
parasite burden.  Because 
of this, calves may respond 
to a combination of different 
types of dewormers.  
Injectable dewormers 
and oral dewormers can 
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Six 4-H members in Lawrence 
county and their family and 

friends learned, “what was 
under the hides of their steers” 
on July 29.  The six steers were 
evaluated on the rail by Dr. Bryon 
Wiegand, University of Missouri 
meats scientist.  They had been 
on-feed since February 2 under 
the watchful eyes of the 4-H 
boys and girls.  

During the 169-day feeding 
period, the six steers averaged 
3.56 pounds per day gain with 
a range of 2.51 to 4.82 pounds 
per day.  The ending weights 
averaged 1328 pounds.  The 
range was 1245 to 1560 pounds.

The steers were slaughtered 
at Cloud’s Meats, Carthage 
and Wiegand did the objective 
measuring of fat thickness, 
ribeye area and the subjective 
estimate of intramuscular fat 
(marbling) and kidney, pelvic, 
heart fat.  With this data he 
calculated a carcass quality and 
yield grade.  These are the two 
grades put on cattle to establish 
their value when harvested.

The carcasses were on 
display, along with pictures of 
them at the beginning and end of 
the program.  Wiegand praised 
the project for its practical 
approach of stressing more than 
just showing an animal in the ring 
and not getting a chance to find 
its real value in the carcass.  

The carcasses ran the 
gamut in both yield and quality 
grades.  Yield grades go from 
1 (very lean, high retail yield) to 
a 5 (extremely fat and wasty).  
Among the six steers, one 
calculated a 1.46 Yield with 
only 0.3 inch of fat over the rib 
and a 16.2 square inch ribeye.  
His ribeye only had a Slight 
30 marbling score making his 
Quality grade a Select minus.  
The owner was Atley Kleinman, 
Wentworth.  He was an Angus-
Charolais cross.

A contrast to the above steer 
was a Red Angus, owned by 
Dallas Kleiboeker, Stotts City.  
His Yield Grade was a 4.96 due 
to having 0.95 inch of rib fat 
and only an 11.0 square inch 
ribeye.  His quality grade was a 
Choice plus, almost Prime, with 
a marbling score of Moderate 80.

Wiegand told the audience 
that they should not make drastic 
adjustments to their program 
based on just the observation 
on one animal.  He added that 
markets do change seasonally, 
with supply and be cautious 
about selecting maximums for 
carcass traits.  He concluded, 
“the only maximum to select for 
is profit.”

After the carcasses were 
each evaluated, Andy Cloud 
demonstrated the breaking down 
of one side of a carcass into 

the wholesale and 
some retail cuts.  
One, one-inch rib 
steak from each 
steer will be sent to 
Columbia for fat and 
tenderness testing.

This was the 
second year of 
the 4-H project in 
Lawrence County.  
Other members in 
the project were 
Ashley Bailey, 
Mt. Vernon; 
Rachel Callison, 
Verona; Samantha 
Schnake and 
Donell Kleiboeker 
both from Stotts City.  Project 
leader was John Kleiboeker. 
Persons interested in learning 
more may contact the Lawrence 
County Extension Center, Mt. 
Vernon.  The project wraps up 

What’s Under the Hide?
Lawrence County 4-H Steers Evaluated

in September when all the costs 
and expenses are computed to 
determine the “profit,” if any, for 
the year’s effort.

—Source: Eldon Cole, 
University of Missouri Extension 
livestock specialist.

4-H members in Lawrence County got a first hand 
look at how their steers fared in regard to carcass 
quality at a recent program featuring University of 
Missouri meats scientist Dr. Bryon Wiegand. 
—Photo courtesy Eldon Cole.
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DEWORMING • CONTINUED
FROM PAGE 8

complement one another in 
heavily parasitized calves; 
the weakness of one type is 
actually the strength of the 
other type.

On the other hand, cattle 
which have come from a 
drylot situation, were grazing 
annual forage, or were 
effectively dewormed at the 
beginning of the summer 
grazing season may not 
benefit from a combination 
deworming program.  Have 
your veterinarian take fresh 
fecal samples either at 

arrival or two weeks after 
deworming to determine 
the need for combination 
deworming.

The dewormers available 
to beef producers are 
effective; they can be made 
even more effective by 
knowing the level of parasite 
burden and treating cattle 
accordingly.

—Dave Rethorst, DVM, 
is director of outreach, Beef 
Cattle Institute & Chris 
Reinhardt, Ph.D. is extension 
feedlot specialist, Kansas 
State University.

Crossbreeding may fit most 
producers, but it is not the 

only logical path, says a leading 
cattle feeder and an animal 
scientist. 

Tom Brink, president of 
J&F Oklahoma Holdings, says 
feeding 1.6 million cattle per 
year at Five Rivers Feedlots 
has led him to conclude: 
“Planned crossbreeding is not 
the problem. Planned straight 
breeding is not the problem. 
Breeding cattle without any 

consistent plan is the problem.”
He commented at the 

45th Annual Beef Improvement 
Federation (BIF) meeting June 
12 in Oklahoma City, where a 
series of presentations and a 
panel discussion examined the 
rationale for breeding systems.

Nevil Speer, University 
of Western Kentucky animal 
scientist began by clarifying 
that he does not advocate one 

More Than One Path to Cattle Profit
How to get to consumer-driven beef

MANAGEMENT MATTERS
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system over another. Speer’s 2011 
paper, “Crossbreeding: Considerations 
and Alternatives in an Evolving 
Market,” granted every advantage to 
crossbreeding before exploring why 
the practice is losing ground in the 
commercial beef industry.

A proliferation of Angus branded beef programs, and 
especially market premiums paid for the original Certified Angus 
Beef brand, has added value to Angus cattle at every segment, 
Speer noted. However, consumer satisfaction is the driving force, 
and no breed or system of breeding should be evaluated without 
respect to the core quality of beef and its impact on demand.

He said the 21st century beef industry is more consumer 
driven, compelled by a competitive protein market. Efficient but 
demand-responsive cattle ranches will 
likely face “increasing delineation” around 
premiums and discounts. Crossbreeding 
can be valuable to producers and the 
industry, Speer reiterated, “but opting 
out of such an approach isn’t necessarily 
flawed.”

Brink agreed and used a 
baseball metaphor where right-handed 
batters represent those using planned 
crossbreeding with the lefties using 
straightbred Angus. 

“We should not coach each and 
every producer to bat right-handed by 
telling them that crossbreeding is the only 
solution,” he said. “Each producer line up 
on the side of the plate where they feel 
most comfortable and go hit the ball!”

He shared data on the top 10% 
to 15% of cattle Five Rivers has fed (see 
Table), noting better feedlot performance 
worth $154/head above average, with grid 
premiums adding $65 for a net $219/head 
advantage. 

“This illustrates what is possible 
and that we can pay much higher prices 
for feeder cattle and calves that are known 
to create such exceptional value,” Brink 
said.

If the crossbred advantage proven 
in older data still holds true, it can be 
represented as one extra 600-lb. calf per 
cow, or six such calves compared to five 
for a straightbred cow, he suggested, 
laying out the math. Additional carrying 
costs of $600 for another year would make 
a net $300 profit for the crossbred, given 
calves at $1.50/lb.

A “high-end Angus straight-
breeding program” can match those 
results, Brink said. “As shown above, 
stacking top growth and carcass genetics 
can result in cattle that are worth $200+ 
per head above average.” Multiplied by 
five calves rather than six shows a $1,000 
advantage. 

“If cow-calf producers can capture 
just 30% of this value, they have matched 
the crossbreeding example,” he said, 
allowing some would argue the numbers: 
“That is fine...the key takeaway, however, 
is that these two approaches to breeding 
beef cattle are financially closer that many 
people think.”

TABLE 1:   Exceptional Cattle vs. Average Cattle
ADG       Dry Feed/Gain Grid

Average Performers 3.40 lb. 6.00 lb. $20 
Top 10-15% Performers 4.75 lb. 5.25 lb. $85 

 SOURCE:  FIVE RIVERS CATTLE FEEDING

Yes, structured crossbreeding would fit most U.S. 
producers, Brink said. “Straightbreeding is appropriate for others 
who are serious about creating high-performance, high-value 
calves that will top the market. This appears to be the reason 
why a significant number of producers forego known advantages 
of crossbreeding to pursue a different path they find equally 
rewarding.”—Source: Certified Angus Beef release

CATTLE PROFIT • CONTINUED
FROM PREVIOUS PAGE
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It was just one 
bird with one 

nest of eggs, but 
to Dr. Curtis Long, 
the greater prairie 
chicken discovered 
recently on his na-
tive prairie at But-
ler is a reminder of 
what once was.
   “I hayed this field 
in the 60s and 70s, 
and it wasn’t un-
usual to see eight 
or 10, maybe 20 
prairie chickens,” 
he says. “In those 
days, we would 
see them every 
time we hayed. 

But I haven’t seen any in years.”
   Missouri’s once thriving prairie 
chicken population declined 
with conversion of prairie to row 
crops and fescue pastures. Ac-
cording to the Missouri Prairie 
Foundation, only 90,000 acres 
of remnant native prairie remain 
in Missouri – down from 15 mil-
lion acres before settlement.
   Since 2003, however, the 
USDA’s Natural Resources 
Conservation Service (NRCS) 
has been helping landowners 
preserve prairies through its 
Grassland Reserve Program 
(GRP). The program offers 
payments to landowners in 
exchange for easements that 
ensure that prairies and other 
grasslands will never be tilled or 
developed. 
   Harold Deckerd, NRCS as-
sistant state conservationist, 
said Missouri’s GRP payment 
rate changes annually. In 2013 
it is $1,420 per acre south of the 
Missouri River and $1,415 per 
acre north of the Missouri River. 
Deckerd said NRCS has pur-
chased 37 GRP easements in 
Missouri, protecting 4,300 acres 

of grassland. About half of those 
acres are prairie land.
   Dr. Long signed his GRP 
contract in 2011. He and the 
other GRP participants retain 
ownership of their land. They 
can cut hay from it, graze it and 
use it for hunting and other rec-
reation activities. But they must 
maintain it as grassland. And if 
they sell the land, the easement 
goes along with it to the new 
owners.

   That’s just fine with Dr. Long.
   “I love the program because 
it’s the only way I know to 
preserve the prairie forever,” 
the 78-year-old physician said. 
“My interest has always been in 
prairies and conservation and 
resources.”
   Dr. Long, who leased the 
prairie for many years before 
purchasing it in 2010, said the 
280 acres usually yields 600 
bales of hay “without applying a 
drop of fertilizer.”
   Hayes and Scott Sudkamp, 
a wildlife services biologist 
with the Missouri Department 
of Conservation (MDC) docu-
mented 94 species of plants on 
the site. And at least for a while, 
one prairie chicken occupied 
the site.
   Sudkamp said the single bird 
made the nearly 50-mile trek 
from Wah’Kon-Tah prairie near 
El Dorado Springs, where it had 
been fitted with a radio trans-
mitter and released after being 

Conservationists Consider Value 
of a Bird in the Prairie

BY CHARLIE RAHM

Grassland Reserve Program helps 
landowners preserve prairie

CONTINUED ON NEXT PAGE

Landowners like Dr. Curtis Long (above) are able to preserve prairie 
with the help of the Grassland Reserve Program and the Natural 

Resources Conservation Service. The program offers payments to 
lanbdowners in exchange for easements that ensure prairies and 

other grasslands will not be tilled or developed.
—Photo Courtesy Missouri Natural Resources Conservation Service
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trapped in Kansas in 2012. The 
transmitter allowed Sudkamp to 
locate the bird and her nest of 
11 eggs, nine of which hatched. 
Unfortunately, the hen eventu-
ally was killed by a predator.
   Chris McLeland, MDC private 
lands program biologist, said 
it’s hard to know why the prai-
rie chicken left Wah’Kon-Tah, 
but the fact that she chose Dr. 
Long’s hayfield to make her 
nest is an indication of the value 
of GRP and other programs that 
preserve and enhance wildlife 
habitat.
   “Even though it is one indi-
vidual bird, it sought after and 
found the appropriate habitat, 

which was on a GRP ease-
ment,” McLeland said. “It dem-
onstrates the importance of 
these programs.”
   NRCS State Conservation-
ist J.R. Flores said that GRP is 
a good example of a program 
available today that will pay divi-
dends for future generations.
   “As an agency, we share 
the landowners’ satisfaction of 
knowing that what we do today 
will make a difference forever,” 
Flores said.
   Editor’s Note: For additional 
information on the Grassland 
Researve Program, contact 
your local NRCS office.
    —Charlie Rahm is public af-
fairs officer for Missouri Natural 
Resources Conservation Service.   
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U. S. Department of 
Agriculutre scientists have 

developed a new system that 
monitors livestock feeding 
behavior.

Agricultural engineers 
Tami Brown-Brandl and Roger 
Eigenberg at the Agricultural 
Research Service (ARS) 
Roman L. Hruska U.S. Meat 
Animal Research Center 
(USMARC) in Clay Center, 
Neb., designed software and 
hardware that incorporates 
standard radio-frequency 
identification (RFID) technology 
and a commercial reader to 
monitor animals’ eating habits. 
The system, designed to work in 
an industry setting, includes an 
ear tag applied to each animal, 
monitoring equipment and data 
recording and storage. 

Scientists are using this 

data to determine the normal 
day-to-day variation in feeding 
behavior—the amount of time 
each animal spends eating, 
the number of eating events 
per day, and the timing of 
those events. By determining 
an animal’s normal eating 
behavior, it might be easier to 
detect a sick animal when it 
starts spending less time at the 
feeder. These animals can then 
be treated early to help prevent 
severe illness. Information 
gathered might also be used 
to improve management and 
establish genetic differences 
within a herd, according to the 
researchers.

The low-cost system was 
first used to monitor feedlot 
cattle and has been adapted 
to grow-finish swine. Individual 
animal feeding behavior can 
be measured without any 
outside influence, according 

to Brown-Brandl, who works 
in USMARC’s Environmental 
Management Research Unit.

In one study, antennas 
were mounted on standard 
swine feeders in six pens that 
each held 40 pigs. In addition 
to collecting feeding behavior 
data, video cameras were used 
to evaluate the durability of the 

system, which was shown to be 
dependable. 

Scientists plan to use the 
system in future studies to 
examine feeding behavior as it 
relates to age, gender, weight 
gain and the health of animals. 

—Source: U.S. Meat Animal 
Research Center release

New System Gives Insight into 
Animals’ Feeding Habits

BY SANDRA AVANT

Data could help establish genetic 
differences within a herd
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A new cow virus that causes neurologic symptoms reminiscent 
of mad cow disease has been identified and its genome 

sequenced by a team of researchers including scientists at the 
University of California, Davis.

While this particular new virus is unlikely to pose a threat to 
human health or the food supply, the new findings are critically 
important because they provide researchers with a relatively simple 
diagnostic tool that can reassure both ranchers and consumers by 
ruling out bovine spongiform encephalopathy — mad cow disease 
— as the cause of neurologic symptoms when they appear in 
cattle.

Results of the study appear online in the September issue of 
the Emerging Infectious Diseases Journal, published by the U.S. 
Centers for Disease Control and Prevention.

“Neurologic disease in cattle can be difficult to diagnose 
because there are a number of different causes, and pre-mortem 
sampling and analyses can be cumbersome and/or expensive,” 
said Patricia Pesavento, a veterinary pathologist in the UC Davis 
School of Veterinary Medicine and corresponding author on the 
paper.

“Understanding the role of this virus is crucial for veterinarians 
as well as for the dairy and beef cattle industries,” she said. 
“Additionally, finding new viruses helps us identify other, more 
remote viruses because it builds our knowledge of both the depth 
and breadth of viral family trees.”

New study
In this new study, researchers analyzed brain tissue from 

a yearling steer with neurologic symptoms of unknown cause. 
Through this analysis, they discovered a new virus that belongs 
to the astrovirus family. Further study of brain tissue samples, 
preserved from earlier examinations of 32 cattle with unexplained 
neurologic symptoms, revealed the presence of this astrovirus in 
three of those animals.

The researchers used “metagenomic” techniques to sequence 
this astrovirus species — now referred to as BoAstV0NeuroS. 
This newly identified virus becomes the third separate astrovirus 
species detected in brain tissues, and each of these is associated 
with neurologic disease. Tissue analysis and distribution studies 
suggest that the cow virus is most likely to be found in the spinal 
cord and causes a uniquely patterned tissue abnormality, thus 
enabling diagnosticians to quickly eliminate mad cow disease as 
the cause of neurologic symptoms.

“Further research is needed to determine the viral origin and 
progression, like whether development of neurologic symptoms 
from this astrovirus requires other factors such as a co-infection by 
some other microbe or a weakened immune system,” Pesavento 
said. “Further testing may also provide information about how often 
and for how long the animal sheds the virus.”

—Source: University of California-Davis release

Identification of New Cattle Virus 
Helps Rule Out Mad Cow Disease

HEALTH WATCH

Neurologic diseases difficult to pin-point 
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Beef herd owners would be shocked to learn they’d lost 25 
percent of cow pregnancies in two weeks. It happens all the 

time. And owners never know it.
“Huge losses occur before farmers know their cows are 

pregnant,” says Mike Smith, University of Missouri animal scientist. 
“Many losses occur before the cows know they are pregnant.”

Pregnancy checks in University of 
Missouri research herds show that three 
days after breeding, 95 percent of all cows 
bred are with calf. But 14 to 16 days later 
pregnancies drop to 70 percent. Early 
embryonic death loss cuts calf crops.

Late embryonic death pushes losses 
higher. By day 30, pregnancy rates have 
dropped to 65 percent. Another five to 10 
percent can be lost later in gestation.

Preventing pregnancy losses offers 
profit potential to the beef industry. That 
research continues at the MU College of 
Agriculture, Food and Natural Resources.

New tools developed at MU allow early 
detection of pregnancies.

Smith, professor of beef reproduction, 
will report his work at a field day, Sept. 
17 at the MU Thompson Farm in 
northwestern Grundy County, west of 
Spickard, Mo.

Also, he will tell herd owners steps 
they can take to reduce embryonic losses.

“Genetic defects cause one-third of 
early losses. Those losses clear birth 
defects and genetic abnormalities,” Smith 
says. “That leaves two-thirds of losses to 
stress and other factors in cows.”

Herd managers can reduce stress.
“We don’t know what causes all of 

these early embryonic losses,” Smith 
says. “But there are ways to save more 
calves through management.”

Transportation and heat stress cause 
losses. Loading cows on a truck and 
moving them after breeding creates 
stress. Timing and method of moves affect 
loss rates. Heat stresses come from the 
sun and from toxic endophyte-infected 
fescue grass.

Smith studied embryonic death 
loss while earning his Ph.D. He did 
the research in the 1970s at the Texas 
Agricultural Experiment Station, Beeville, 
Texas.

Until recently, early pregnancy 
detection was difficult. New tools were 
developed by MU scientists in the Food for 
the 21st Century (F21C) program. They 
use hormonal assays to detect protein 
signals from the cow’s placenta. Also, new 
high-resolution ultrasound monitors show 
early embryos.

“Earlier, we didn’t have tools to do this 
basic work,” Smith says.

Now, Smith returns to his studies in beef herds at Fort Keogh, 
Mont., MU Thompson Farm and in Brazil. Study of pregnancy loss 
requires large herds of cows to get significant results.

With fixed-time artificial insemination, developed at MU 
Thompson Farm, herd owners regularly achieve 65 percent of 
cows pregnant at day 90 after breeding. With timed AI, all cows 
in a herd are bred on the first day of breeding season. “When you 
get over 70 percent pregnant, that is phenomenal considering 
embryonic losses,” Smith says.

Basic research on maternal hormones was sponsored by 
F21C, funded by the Missouri legislature. Smith’s students aid in 
the research. Results are conveyed to farmers through field days 
and MU Extension.

MU received a five-year grant to study genetic defects affecting 
early embryonic losses in heifers.

—Source: University of Missouri Cooperative Media Group

Embryonic Death Study Helps 
Find Ways to Boost Beef Calf Crop

NEWS TO USE

Preventing pregnancy losses means profit 
potential for beef industry
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NEXT GENERATION

BY DARREN FRYE

Who Will Be the Next Leader 
of Your Operation?
Get you and your successor on the same page
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When we think about a 
legacy plan for the farm, 

we often think of the legal 
documents first – wills and trusts 
and estate planning. But in 
reality, the top reason that family 
farming operations fail to transfer 
to the next generation is a lack of 
succession planning.

In some farm families, the 
older generation makes all the 

decisions. They set the priorities 
for what’s going to happen in the 
operation. Sometimes when the 
younger generation asks what 
the future of the farm is going to 
look like, the older generation 
responds, “Someday, when this 
is yours, you can do anything 
you want. But until then, I’m in 
charge.” That’s what I heard 
from my dad.

That can create real fear and 
worry in the next generation, 

but it doesn’t have to happen 
that way. If you’re in business 
with family members, you know 
that a transition doesn’t occur 
overnight. But in spite of this, 
the planning can get pushed to 
the back burner. The younger 
generation may have a sense 
of urgency, wanting to get 
the process started – and yet 
gets pushback from the older 
generation.

The next generation stands 
to lose a substantial piece of the 
operation if estate planning is 
delayed. The estate tax could 
be in the millions of dollars, 
depending on the size of the 
business and the changing 
estate tax laws. Bottom line: 
none of us knows how much 
time we have left here.

One way to understand 
legacy planning is through the 
concept of stewardship. The 
older generation has worked 
hard to build the operation. 
They’ve been good stewards 
through a lifetime – ensuring the 
viability of the livestock and the 
business. With a legacy plan, 
they get some certainty that their 
business is protected and will 
transfer to the next generation of 
good stewards.

Talk about stewardship with 
the whole family and with the 
key people in your operation. 
They’ve cared for the operation 
and helped build a legacy. An 
effective plan shields what the 
older generation worked so hard 
to create. They’ll have decision-
making power in the process.

Part of that power is knowing 
who will be the next leader in 
the operation. It’s important to 
be clear about who you envision 
leading the operation in the 
future – your son or daughter, or 
a key employee – so they can 
begin to prepare.

Get your successor on 
the same page with you. Give 
them the chance to make some 
real choices – and hold them 
accountable for their decisions. 
You could appoint them to be in 
charge of a particular facet of the 
operation.

Just remember that they 

don’t have to do everything 
exactly the way you do it – 
because their skills and abilities 
are probably different than yours.

That’s hard because we 
usually want things to be done 
our way. But letting go has to 
happen as we work through a 
succession plan. We know the 
next generation is going to skin 
their knees along the way. It’s 
best to let them make some of 
their own mistakes while we’re 
around to coach and train them 
through it.

Have them go to meetings 
with you – with your suppliers, 
your veterinarian, your banker, 
your advisors. Your future leader 
needs a strong understanding of 
how these relationships work.

Some families put young 
leaders in charge of developing 
a portion of the herd. They are 
responsible for making sure their 
part is profitable – and in the 
process, they learn how to make 
a balance sheet work.

The next generation has 
to be aware of what they’re 
getting into – the financials, the 
processes, the relationships. 
Transparency is very important – 
and can be intimidating. I think of 
it as letting someone else climb 
around in your mind. What will 
they see? Is it something we’d 
want them to see?

Chances are that if you’re 
a cattleman today and thinking 
about how to pass things on 
to the next generation, you’re 
already running a successful 
operation. The key to a good 
succession plan is figuring out 
how your successor can draw 
on your years of knowledge and 
expertise.

Helping your successor learn 
these things now sets them up 
for a successful future. It’s an 
incredibly generous gift to give 
because it lasts a lifetime – and 
beyond, if they pass it on to their 
children.

What will the succession 
plan for your operation look like? 
Do you know who will be the 
next leader? Make a plan to train 
and develop them for that job.

Incidentally, we have just 
produced a white paper titled 
“12 Biggest Estate Planning 
Mistakes”.  You can download 
it free at our web site at www.
waterstreet.org.

—Source: Water Street 
Solutions helps farmers across 
the Midwest achieve success 
using financial analysis, 
insurance, commodity marketing 
and legacy planning.
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With a little more than 10 years under its belt, the risk 
management through video marketing program offered at 

Joplin Regional Stockyards only continues to grow.
More than 85,000 head of cattle were marketed on video at JRS 
in 2012.  Thus far in 2013, the program has already drawn over 
50,000 cattle and is on target to market over 150,000 this year.

JRS customers like Farmington, Ark., 
cattleman Bob Spears are better able to 
manage expenses by participating in risk 
management through video marketing.

“I know what my costs are to get (the 
cattle) there and I see if I can protect 
myself by selling in the futures market,” 
explains Spears.

Marketing cattle through the video 
auction at JRS allows producers to 
forward contract cattle, according to co-
owner Steve Owens. “This means that 
the producer can sell his or her cattle 
when the prices are good even though 
the cattle might not deliver until three 
to six months in the future,” he says. 
“This allows the producer to manage risk 
because time can be risk.”

Through the program, producers 
have the ability to sell load lots of cattle 
and can lock in a price that makes them 
comfortable in securing a profit. 

“The program has worked out really 
well for me,” explains Tom Padgett, who 
backgrounds cattle on his farm north of 
Mountain Grove, Mo.

Padgett has been using the risk 
management through video marketing 
program at JRS for about three years. 
He says he especially appreciates the 
personal service he gets from his JRS 
field representative. 

“The program helps me capture 
more value on my cattle,” Padgett notes, 
adding there is no freight charge with the 
program as the buyer picks up the cattle 
right on his farm. “I can decide when I 
want to sell the cattle,” he adds.

To participate in risk management 
through video marketing, a 
representative of JRS visits the 
producer’s farm to video the cattle being 
offered for sale. Delivery weights must be 
between 48,000 and 50,000 lbs. of either 
steers or heifers. JRS completes the 
specs on the cattle and how the stock will 
be marketed. This includes base weight, 
sex, number of cattle, delivery date and 
description of cattle. 

“We then prepare the information to 
be viewed in our sale,” explains Owens. 
“When the auction takes place then the 
seller has the option to either sell or no-
sale. If the cattle sell, then a contract is 
prepared and down payment paid.”

Spears follows the market closely, every day reading and 
watching trends and prices. 

Padgett notes the only challenge is with weather fluctuations 
it’s sometimes hard to hit the target weight. For example, it might 
be difficult to get cattle to gain enough to meet delivery weight with 
drought and little grass. Equally challenging is when cattle reach 
their target weight ahead of schedule.

For producers with excess forage this fall that are looking 
to capture some added value, risk management through video 
marketing is surely an opportunity to explore.

According to JRS co-owner Jackie Moore, “It’s a great tool for 
our producers to manage their risk and add some value to their 
cattle at the farm.”

“Risk management through video marketing allows the 
producers to take advantage of a good cattle market even though 
they don’t ship their cattle for months,” Owens adds. 

And, for cattlemen like Tom Padgett, “It sure takes a lot of the 
gamble out of selling,” he says. 

JRS program 10 years strong
BY JOANN PIPKIN, EDITOR

Risk Management, Video Helps 
Cattlemen Capture Market Highs

FARM TO MARKET
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Gene Peacock has spent his 
life immersed in rodeo and 

the cattle business. 
The 84-year-old Cottonwood 

Falls, Kan., man was a rodeo 
contestant, laborer and judge, 
as well as a feedlot manager 
and order buyer. 

He was born in 1928 south 
of Seminole, Okla., one of nine 
children of Curtis and Marie 
Peacock. After his schooling 
ended with the eighth grade, he 
helped his parents ranch and 
farm. By the time he was 15, he 
was competing in the bareback 
riding, bull riding and saddle 
bronc riding.

In his late teens, Gene 
made a dollar a day working for 
a local farmer and rancher. A 4th 
of July rodeo was advertised in 
Oilton, Okla., and Gene had a 
friend with a car, so they en-
tered the rodeo. He won $75 at 
the rodeo, “and I only had made 
$65 working all winter,” he mar-
veled. His rodeo career began 
in earnest.

Gene joined the Rodeo 
Cowboys Association, prede-
cessor to the Pro Rodeo Cow-
boys Association, in 1945. At 
that time, cowboys could not 
cross over and compete in both 
RCA and amateur events, so 
Gene stuck with RCA rodeos. 

Bareback riding was his 
strength, but he also competed 
in the bull riding, occasionally 
the saddle bronc riding, and 
even roped and bulldogged a 
little bit. 

He rodeoed “all over,” he 
said, “from Washington State 

to the East Coast.” 
Gene competed at 
Madison Square 
Garden in New York City and 
the Boston Garden five times. 
“Those were the biggest rodeos 
there were back then,” accord-
ing to Gene.

Madison Square was 53 
performances and Boston 
followed it. Together, they ran 
about seven weeks in length. 
Gene competed there five 
times, from 1945 to 1952, only 
missing one year, in 1949, when 
he was injured. New York City 
was big time for the Oklahoma 
cowboy. Madison Square was a 
15 header, Gene remembered, 
“but I couldn’t stay sound. I 
never did win it but I won go-
rounds there.” He had broken 
his neck when he was young, 
and “it bothered me at times.”

During his rodeo days, Gene 
became friends with Gerald and 
Ken Roberts. Gerald was the 
RCA’s all-around champion in 
1942 and 1948, and Ken won 
the world bull riding title three 
times. Gene lived with the fam-
ily on and off for several years. 

E.C. and Clara Rob-
erts, parents of the 
boys, requested that 

Gene work for them. 
“They raised a lot of horses. 

I’d go nearly every year in the 
spring and break horses for 
them,” Gene recalled. “They’d 
call and need me, and I’d go 
and stay a while.” 

For a couple of years, Ger-
ald did the entering for Gene, 
and paid his entry fees and 
expenses, and if Gene won, 
Gerald got half of Gene’s win-
nings. 

Gene also worked for the 
world champion brothers with 
the Roberts’ stock contracting 
business as arena director and 
flankman, first as part-time and 
then full time in 1948. He often 
competed at the same rodeos at 
which he worked. At that time, 
the Roberts family provided 
stock for rodeos in Phillipsburg 
and Abilene, Kan., Vinita, Okla., 
Burwell, Neb., and many others. 

When the Roberts broth-
ers sold their company in 1961, 
he continued to work as arena 
director for other stock contrac-

tors. He was also on the labor 
list for many contractors, help-
ing feed, sort and load timed 
event cattle at rodeos across 
the nation. 

Gene had been an order 
buyer in Oklahoma, and in the 
early ‘60s, his company moved 
him to Strong City, Kan., to work 
at their feedyard, the Crofoot 
Cattle Co. He wound up manag-
ing the feedyard, and became 
a board member of the Strong 
City, Kan., PRCA rodeo. 

Gene quit competing in 
1965 (his last ride was in Strong 
City), but he didn’t leave rodeo. 
By that time, he had begun to 
judge PRCA shows and high 
school rodeos. 

Throughout his career, he 
traveled with the likes of Char-
lie Beales, Jack Buschbom, 
and Wallace Brooks, brother to 
world champion Lewis Brooks. 

Gene suffered injuries like 
any rodeo contestant, but they 
were never career-ending. He 
broke his neck three times, 
his ankle once, and numerous 
ribs, fingers, and a leg a time 
or two. The injuries slowed him 
down temporarily, but he always 
bounced back from it. 

Gene’s favorite horse was 
the 1961 Horse of the Year, 
Jesse James. At the time, Gene 
worked for Walter Plugge, a 
stock contractor in Nebraska, 
and Gene bought the straight 
Palomino, a saddle bronc, for 
$100 in Ft. Pierre. When Plugge 
went to sell the horse, E.C. 
Roberts was at the sale and 
refused to buy him, thinking he 
was too high-priced at $320, 
which was what Plugge wanted 
for him. 

Gene said, “I’ll buy him,” 
and sent the horse home with 
Mr. Roberts. Jesse James had 
an illustrious career with the 
Roberts’. “He’d rear out of the 
chute, and the farther he went, 
the harder he bucked.” Gene 
never had the chance to ride 
him, but flanked him plenty of 
times. When Mr. Roberts sold 
the horse in 1961, he went for 
$2300, a significant amount of 
money paid for a bucking horse 
at that time.

Gene was married to Wal-

Back When they bucked

STORY BY RUTH NICOLAUS

Reprinted with permission from 
Rodeo News

Gene Peacock
The cowboys 

may be aging but 
his rodeo friends 

and memories 
are still young
 in his mind. 

Gene Peacock—1958
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ter Plugge’s daughter, the late 
Barbara Nichols, and they had 
two sons —Allan and Phil. They 
were later divorced and in 1977 
he married Patty. Together they 
have 14 grandchildren and four 
great-grandchildren. 

Rodeo was different back 
then. Contestants didn’t stay in 
the same town as long.

“Back then, we used to go to 
a lot of two or three day rodeos, 
a day ahead of time, and stay till 
it was over,” Gene said. Often-
times those early day rodeos 
were multiple go-round events. 
“Now, sometimes (cowboys) 
are there two hours,” he stated 
before leaving. 

And rodeo has more money. 
“I remember in 1950, I won the 
first go round in the bareback 
riding in New York,” Gene noted. 
“It paid $860, and Gerald (Rob-
erts) and I thought we were rich 

and had plenty of money.”
At the age of 84, Gene just 

quit his order buyer business, 
but it’s still in his blood. He 
heads to the sale barn every 
week, and continues as a board 
member on the Strong City 
rodeo committee. He celebrated 
his 85th birthday last June, and 
jokes that his family threw him a 
party for his 80th because “they 
thought I’d never have another 
one.” On June 9, they threw 
another party, with family from 
Oklahoma and friends from all 
over in attendance. 

The cowboy may be ag-
ing but his rodeo friends and 
memories are still young in his 
mind. 

He loves his rodeo memo-
ries. Gene concludes, “I met a 
lot of great people that I cher-
ished and we liked each other. I 
made a lot of friends.”  

(Above) Riding Bulls at Madison SquareGarden, New York City 1951.
 (Below) Gene Peacock explains the art of bronc riding to his son, Allan 

Peacock (right) and Linda and Larry Bing (left)
 at the Kansas City, Kan., Rodeo—1960.
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(Florfenicol and Flunixin Meglumine)
Antimicrobial/Non-Steroidal Anti-Inflammatory Drug

For subcutaneous use in beef and non-lactating 
dairy cattle only. Not for use in female dairy 
cattle 20 months of age or older or in calves to 
be processed for veal.

BRIEF SUMMARY: For full prescribing information, see 
package insert. 

INDICATION: ReSFloR GolD® is indicated for 
treatment of bovine respiratory disease (BRD) associated 
with Mannheimia haemolytica, Pasteurella multocida, 
Histophilus somni, and Mycoplasma bovis, and control of 
BRD-associated pyrexia in beef and non-lactating dairy 
cattle.

CONTRAINDICATIONS: Do not use in animals that 
have shown hypersensitivity to florfenicol or flunixin.

WARNINGS: NOT FOR HUMAN USE. KEEP OUT 
OF REACH OF CHILDREN. This product contains 
material that can be irritating to skin and eyes. Avoid 
direct contact with skin, eyes, and clothing. In case 
of accidental eye exposure, flush with water for 15 
minutes. In case of accidental skin exposure, wash 
with soap and water. Remove contaminated clothing. 
Consult a physician if irritation persists. Accidental 
injection of this product may cause local irritation. 
Consult a physician immediately. The Material 
Safety Data Sheet (MSDS) contains more detailed 
occupational safety information.

For customer service or to obtain a copy of the MSDS, 
call 1-800-211-3573. For technical assistance or to report 
suspected adverse reactions, call 1-800-219-9286.

Not for use in animals intended for breeding purposes. 
The effects of florfenicol on bovine reproductive 
performance, pregnancy, and lactation have not been 
determined. Toxicity studies in dogs, rats, and mice 
have associated the use of florfenicol with testicular 
degeneration and atrophy. NSAIDs are known to have 
potential effects on both parturition and the estrous 
cycle. There may be a delay in the onset of estrus if 
flunixin is administered during the prostaglandin phase 
of the estrous cycle. The effects of flunixin on imminent 
parturition have not been evaluated in a controlled 
study. NSAIDs are known to have the potential to delay 
parturition through a tocolytic effect.

ReSFloR GolD®, when administered as directed, 
may induce a transient reaction at the site of injection 
and underlying tissues that may result in trim loss of 
edible tissue at slaughter.

RESIDUE WARNINGS: Animals intended 
for human consumption must not be 
slaughtered within 38 days of treatment. 
Do not use in female dairy cattle 20 months 
of age or older. Use of florfenicol in this 
class of cattle may cause milk residues. A 
withdrawal period has not been established 
in pre-ruminating calves. Do not use in 
calves to be processed for veal.

ADVERSE REACTIONS: Transient inappetence, 
diarrhea, decreased water consumption, and injection 
site swelling have been associated with the use of 
florfenicol in cattle. In addition, anaphylaxis and 
collapse have been reported post-approval with the 
use of another formulation of florfenicol in cattle.

In cattle, rare instances of anaphylactic-like reactions, 
some of which have been fatal, have been reported, 
primarily following intravenous use of flunixin 
meglumine.

Made in Germany
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©2009, Intervet Inc. All Rights Reserved.
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Today’s farmers and ranchers have more challenges than 
ever before. Understanding you and your specific needs is 
the key to being an effective financial partner. We have a 
dedicated team of Agricultural Lenders to meet those 
needs.  Local lenders and local decisions – Arvest Bank.

Member FDIC

arvest.com
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The long, hot summer days 
are drawing to a close and 

fall is quickly approaching. 
Which means one 
thing—calving 
season! For some 
producers that 
season has already 
begun, but for most 
it will be here soon. 
Many farmers and 
ranchers wait in 
anticipation to see 
how the genetic 
lottery will play out 
for the year. 

While the 
use of Expected 
Progeny 
Differences (EPDs) alleviates 
more and more of the 
uncertainty that comes with 
the wait, for many producers 
the big question is, what do 
the numbers mean? Where did 
they come from? Do they really 
make a difference? 

Expected Progeny 
Differences

According to Dr. David 
Buchanan, associate dean, 
College of Agriculture, 

Food Systems and Natural 
Resources, North Dakota 
State University, “An EPD is 

a prediction of genetic merit, 
expressed in the same units of 
the measurement, such that the 
comparison of the EPD of two 
animals will provide a prediction 
of the average difference in 
performance between groups of 
offspring of the two individuals.”

For example, Buchanan 
said, if you have two bulls 
with +20 and -5 weaning 
weight (WW) EPDs, you would 
anticipate there to be 25-pound 
average difference in weaning 

weights between the two groups 
of offspring.

The chart below lists some 
common EPD traits, but each 
breed association will have some 
traits that are slightly different. 

The History
“EPDs were developed 

as an outgrowth of a category 
of statistical theory known 
as mixed model theory,” 
Buchanan said. “In this area of 
statistics, predictions of genetic 
merit can be obtained in an 
unbiased manner. This theory 
was developed by Dr. Charles 
Henderson while he was writing 
his PhD Dissertation at Iowa 

State University in the late 
1940s.”

Buchanan said Dr. Richard 
Willham at Iowa State University, 
and several other scientists, later 
applied Henderson’s principles to 
beef cattle, which led to the first 
sire summary being published in 
1972 by the American Simmental 
Association. 

The first EPDs to be 
developed were birth weight, 
weaning weight and yearling 
weight, K. D. Bullock said in his 

MANAGEMENT MATTERS
EPDs:  What Do the 
Numbers Mean?
Great tool, EPDs don’t predict actual outcomes
BY SAMANTHA WARNER FOR CATTLEMEN’S NEWS

Table 1
Calving Ease Direct (CED) Birth Weight (BW)
Weaning Weight (WW) Yearling Weight (YW)
Residual Average Daily Gain (RADG) Yearling Height (YH)
Scrotal Circumference (SC) Docility (DOC)
Heifer Pregnancy (HP) Calving Ease Maternal (CEM)
Maternal Milk (Milk) Mature Height (MH)
Mature Weight (MW) Carcass Weight (CW)
Marbling (Marb) Ribeye Area (RE)
Fat Thickness (Fat) Weaned Calf Value ($W)
Grid Value ($G) Beef Value ($B)

—Source: www.angus.org
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paper, Fundamentals of Expected Progeny 
Differences. Due to the time and money it 
took to compute EPDs at this time, these 
traits were chosen because they were 
economically important to producers, fairly 
easy to measure and moderately heritable 
Bullock said.

 “EPDs were originally only calculated for sires, due to limited 
computing resources. But, as computers became more advanced, 
we started calculating EPDs for all the animals in a breed,” added 
Dr. Jared Decker, assistant professor, Beef Genetics Extension and 
Computational Genomics Division of Animal Sciences, University of 
Missouri.

Accuracy Matters
As technology increased, not only did the number of EPDs 

increase, so did the accuracy as more information was collected. 
However, even with increased accuracy there is still a certain 
degree of probability the EPD estimate is not correct. That is where 
Accuracy (ACC) values become helpful. 

According to Understanding Expected 
Progeny Differences (EPDs), written by 
Lori Schott, an extension educator from the 
University of Minnesota, accuracy values 
are the amount of confidence you have 
in the reliability of a certain EPD. These 
values range from 0.0 to 1.0, where values 
closer to 1.0 are more reliable. The more 
offspring an animal has, the greater the 
(ACC) value will be. See Table 2.

The Future
Decker said, “Most recently we have 

combined genomic predictions using 
thousands of DNA markers with traditional 
EPDs to create genomic-enhanced EPDs. 
Genomic-enhanced EPDs solve one of the 
main issues with EPDs as they allow more 
accurate estimates for young animals.”

The increase in EPD accuracy will 
have the greatest impact on traits with low 
heritability and traits such as marbling and 
tenderness, which are hard to measure 
in live animals Buchanan said. He also 
believes we could see region specific sire 
summaries, and EPDs for cross breeds. 

What’s the verdict?
“They work!” was Buchanan’s 

response when asked to share one piece 
of information about EPDs with producers. 
“There has been a lot of research done by 
several scientists at several universities 
and the USDA which illustrates clearly 
that EPDs do predict differences in 
performance and can be useful for 
selection of breeding stock to use in 
commercial beef herds.”

EPDs are a great tool for producers, 
but keep these tips from Schott in mind. 

1. EPDs CANNOT be used to 
accurately compare animals in 
different breeds. 

2. EPDs CANNOT predict actual 
outcomes. EPDs are NOT 
constant. 

3. EPDs DO NOT compensate for 
poor management.

4. EPDs can be used as a 
management tool, but they cannot 
replace visually inspecting the 
animal. 

If you would like to learn more about EPDs, Decker offered 
three suggestions:

1. Find a sire summary for your breed.(See breed contact 
information on page 22 of this issue).

2. Find someone to talk to:  an Extension agent, field staff for 
your breed association, AI technician, or an experienced 
breeder.

3. Use selection indexes. They combine EPDs into one value 
(often a dollar figure) so you don’t have to examine multiple 
EPDs at once.

Table 2
Low Reliability (ACC less than .65)
Medium Reliability (.65 to .75)
High reliability (.76 or more)
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Want to know more about EPDs and how your sires stack 
up? Contact one of the beef breed registries below to 

obtain a copy of their sire summary.

American Angus Assn. 
3201 Frederick Blvd. St. Joseph, MO 64506 

www.angus.org  

American Shorthorn Assn. 
8288 Hascall Street Omaha, NE 68124 

www.shorthorn.org 

American Brahman Breeders Assn. 
3003 South Loop West, Suite 520 Houston, Texas 77054

 www.brahman.org 

American Simmental Assn. 
1 Simmental Way Bozeman, MT 59715 

www.simmental.org 

American Chianina Assn.  
P. O Box 890  Platte City, MO 64079-0890 

www.chicattle.org 

American Tarentaise Assn. 
9150 North 216th street  Elkhorn, Nebraska  68022 

www.americantarentaise.org 

American Gelbvieh Assn. 
10900 Dover Street Westminster, CO 80021 

www.gelbvieh.org 

Beefmaster Breeders United 
6800 Park Ten Blvd. #290 W San Antonio, TX 78213-4211 

www.beefmasters.org 

American Hereford Assn. 
1501 Wyandotte, Box 14059 Kansas City, MO 64101 

www.hereford.org 

International Brangus Breeders Assn. 
5750 Epsilon San Antonio, Texas 78249 

www.int-brangus.org/   

American International Charolais Assn. 
11700 NW Plaza Circle Kansas City, MO 64153 

www.charolaisusa.com 

North American Limousin Foundation 
6 Inverness Court East Suite 260 Englewood, CO 80112 

www.nalf.org  

North American South Devon Assn. 
19590 E. Main Street, Suite 104 Parker, CO 80138 

www.southdevon.com 

American Salers Assn. 
19590 E. Main Street, Suite 104 Parker, CO 80138 

www.salersusa.org 

Red Angus Assn. of America 
4201 N I-35  Denton, TX 76201 

www.redangus.org 

Santa Gertrudis Breeders International 
P. O. Box 1257 Kingsville, TX 78364-1257 

www.santagertrudis.com 

Beef Breed Registries
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The fl unixin meglumine in Resfl or Gold® reduces 
fever to get cattle back on the gaining track. Take 
sick animals from fever to feed in as little as six 
hours with Resfl or Gold.
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Ask your veterinarian to prescribe Resfl or Gold 
(fl orfenicol and fl unixin meglumine).
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Big Leaps with Fixed-Time AI
MU researchers find success with sex-sorted 
semen in beef industry
BY JOANN PIPKIN, EDITOR

10 Tips for Successful Fixed-Time AI
1. Good, sturdy working facilities
2. A quiet, low-stress working crew
3. Use a portable breeding barn; AI companies have them and 

several extension offices have them for rent.
4. Be wiling to attend to details and follow the protocol.
5. Have females identified and keep records.
6. To aid in identifying the AI success, don’t turn the clean-up 

bull in for 14 days after the AI date.
7. Do any early preg check before 90 days following AI
8. Work with experienced inseminators who know their limits 

on numbers they can breed in a short time period.
9. Inquire of the AI company if the sire or sires have been 

successfully used in a timed AI program.
10.  Cows should be a body condition score of 5 or above.
—Source: Eldon Cole, University of Missouri Extension

He calls it a win-win for the 
beef industry.
University of Missouri 

Extension Beef Specialist Dave 
Patterson says the use of artificial 
insemination has benefits for both 
the commercial and seedstock 
sectors of the industry. 

“The whole idea is that by 
using AI the entire industry gets 
better,” he says. 

While the use of AI might 
seem a little “old-school” 
advancements put the technology 
of fixed-time AI with sex-sorted 
semen. 

Patterson says recent work 
at the University of Missouri is 
proving how fixed-time AI when 
used with sex-sorted semen 

can work together to improve 
genetics. Sex-sorted semen 
typically is not recommended for 
use with fixed-time AI because of 
lower achieved pregnancy rates 
when compared to timed-AI with 
conventional, non-sorted semen. 

A study conducted at MU was 
targeted to develop a method for 
better-managing cows that have 
not yet expressed estrus under 
the timed AI protocol. According 
to MU masters student Jordan 
Thomas the primary obstacle to 
using sex-sorted semen for timed 
AI is poor pregnancy rates for 
cows that have not expressed 
estrus prior to being inseminated. 

“One thing that happens 
when you time breed cows or 
heifers,” Thomas explains, “is 
you have a percentage of those 
females that express estrus 

shortly before the appointed 
time of AI in the protocol. Other 
females, however, have not 
expressed estrus by that time, 
and these females do not 
perform as well in timed AI.”

Thomas reports, though, that 
delayed insemination of non-
estrous cows until 20 hours after 
GnRH is administered improves 
pregnancy rates when using the 
sex-sorted semen. In fact, there 
was a 34% increase (from 2% to 
36%) in pregnancy rate of non-
estrous cows.  

“That’s a 34% increase just 
on the non-estrous cows, not an 
overall increase of 34%,” Thomas 
explains. “But when considering 
that often half of the cows may 
not express estrus prior to timed 
AI, that 34% increase among 

the non-estrous cows is a pretty 
dramatic difference.”

Among non-estrous cows, 
pregnancy rates achieved using 
delayed insemination of sex-
sorted semen were comparable 
to rates achieved using 
conventional semen at 66 hours.

“It is pretty exceptional when 
you think about what the results 
can mean in terms of expanded 
use of sex-sorted semen in timed 
AI of beef cattle,” Thomas says. 

With input costs continuing 
to rise in agriculture, Patterson 
says producers are going to have 
to find a way to stay ahead in the 
beef business and to add value 
to what they are producing. 

“AI is a pretty minimal 
investment,” Patterson summed 
up. “Essentially, to me, it’s a win-
win.” 
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Antibiotic
100 mg of tulathromycin/mL
For subcutaneous injection in beef and non-lactating dairy cattle and intramuscular 
injection in swine only. Not for use in female dairy cattle 20 months of age or older or in 
calves to be processed for veal.

CAUTION
Federal (USA) law restricts this drug to use by or on the order of a licensed veterinarian.

INDICATIONS
Beef and Non-lactating Dairy Cattle
BRD – DRAXXIN Injectable Solution is indicated for the treatment of bovine respiratory disease (BRD) 
associated with Mannheimia haemolytica, Pasteurella multocida, Histophilus somni, and Mycoplasma 
bovis; and for the control of respiratory disease in cattle at high risk of developing BRD associated with 
Mannheimia haemolytica, Pasteurella multocida, Histophilus somni, and Mycoplasma bovis.

IBK – DRAXXIN Injectable Solution is indicated for the treatment of infectious bovine keratoconjunctivitis (IBK) 
associated with Moraxella bovis.

Foot Rot – DRAXXIN Injectable Solution is indicated for the treatment of bovine foot rot (interdigital 
necrobacillosis) associated with Fusobacterium necrophorum and Porphyromonas levii.

Swine
DRAXXIN Injectable Solution is indicated for the treatment of swine respiratory disease (SRD) associated with 
Actinobacillus pleuropneumoniae, Pasteurella multocida, Bordetella bronchiseptica, Haemophilus parasuis, and 
Mycoplasma hyopneumoniae; and for the control of SRD associated with Actinobacillus pleuropneumoniae, 
Pasteurella multocida, and Mycoplasma hyopneumoniae in groups of pigs where SRD has been diagnosed.

DOSAGE AND ADMINISTRATION
Cattle
Inject subcutaneously as a single dose in the neck at a dosage of 2.5 mg/kg (1.1 mL/100 lb) body weight (BW).  
Do not inject more than 10 mL per injection site.

Swine
Inject intramuscularly as a single dose in the neck at a dosage of 2.5 mg/kg (0.25 mL/22 lb) BW. Do not inject 
more than 2.5 mL per injection site.

CONTRAINDICATIONS
The use of DRAXXIN Injectable Solution is contraindicated in animals previously found to be 
hypersensitive to the drug.

WARNINGS
FOR USE IN ANIMALS ONLY.
NOT FOR HUMAN USE.
KEEP OUT OF REACH OF CHILDREN.
NOT FOR USE IN CHICKENS OR TURKEYS.

RESIDUE WARNINGS
Cattle
Cattle intended for human consumption must not be slaughtered within 18 days from the last treatment.  
Do not use in female dairy cattle 20 months of age or older. A withdrawal period has not been established 
for this product in pre-ruminating calves. Do not use in calves to be processed for veal.

Swine
Swine intended for human consumption must not be slaughtered within 5 days from the last treatment.

PRECAUTIONS
Cattle
The effects of DRAXXIN on bovine reproductive performance, pregnancy, and lactation have not been 
determined. Subcutaneous injection can cause a transient local tissue reaction that may result in trim loss 
of edible tissue at slaughter.

Swine
The effects of DRAXXIN on porcine reproductive performance, pregnancy, and lactation have not been 
determined. Intramuscular injection can cause a transient local tissue reaction that may result in trim loss 
of edible tissue at slaughter.

ADVERSE REACTIONS
Cattle
In one BRD field study, two calves treated with DRAXXIN at 2.5 mg/kg BW exhibited transient hypersalivation. 
One of these calves also exhibited transient dyspnea, which may have been related to pneumonia.

Swine
In one field study, one out of 40 pigs treated with DRAXXIN at 2.5 mg/kg BW exhibited mild salivation that 
resolved in less than four hours.

STORAGE CONDITIONS
Store at or below 25°C (77°F).

HOW SUPPLIED
DRAXXIN Injectable Solution is available in the following package sizes: 50 mL vial, 100 mL vial, 250 mL vial, 500 
mL vial

NADA 141-244, Approved by FDA

To report a suspected adverse reaction call 1-800-366-5288.
To request a material safety data sheet call 1-800-733-5500.

For additional DRAXXIN product information call
1-888-DRAXXIN or go to www.DRAXXIN.com
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Brief Summary of Full 
Prescribing Information

YOU CAN’T TAKE CARE 
OF BUSINESS UNTIL YOU 
TAKE CARE OF BRD.
Helping control and treat bovine respiratory disease (BRD) has helped clients of Central Veterinary Services generate a 
better return on investment. “By using DRAXXIN® (tulathromycin) Injectable Solution metaphylactically, our clients have 
seen a reduction of 50% to 70% in fi rst-time pulls,” says Dr. Craig Iwanski. “DRAXXIN is long-acting, and I know we’re going 
to get nice levels in the lung tissues,” he adds. “Healthier cattle stay at the 
bunk longer.” And that’s good news for clients with an appetite for profi t. 
Talk with your veterinarian or visit draxxin.com/DrCraig. 

Craig Iwanski, DVM
Co-owner        
Central Veterinary Services 
Stockton, Kansas

All trademarks are the property of Zoetis Inc., its a�  liates and/or its licensors. ©2013 Zoetis Inc. All rights reserved. DRX13061

Important Safety Information: DRAXXIN has a pre-slaughter withdrawal time 
of 18 days. Do not use in dairy cattle 20 months of age or older. E� ects on 
reproductive performance, pregnancy and lactation have not been determined. 

For more details, please see full prescribing information.

On your phone, use the bar 
code scanner app to scan this 
code and watch a video about 
Dr. Craig’s veterinary practice.

MANAGEMENT MATTERS
Suit Up Now for Fall 
Parasite Control
Expect greater performance losses due 
to higher parasite loads
BY JOANN PIPKIN, EDITOR

Successful deworming programs should be 
developed under the guidance of your local 

veterinarian and animal nutrionist.
—Photo by Joann Pipkin

While late summer has been 
an unseasonably wet 

and welcome change for many 
cattlemen, performance losses 
and effects on the immune 
system of cattle may actually 

be greater this fall than in drier 
years. According to Dr. Gary 
Sides, Ph.D., cattle nutritionist, 
Zoetis, “As a general rule the 
wetter the environment, the 
greater the exposure that cattle 
will have with internal parasites.” 
This, Sides says, is because the 

life cycle of the 
parasite will not be 
interfered with by 
drought and will 
continue right up 
until the first hard 
frost.

Still the need 
to control internal 
parasites exists as 
long as cattle are 
grazing pastures. 
Parasite levels, 
though, are not 
the same on all 
pastures and 
certainly not in 
all cattle. Cattle 
in a drylot, if 
treated with the 
appropriate parasiticide 
on arrival, are less likely 
to have heavy worm 
infections than those on 
pastures. Young cattle 
typically will have more internal 
parasites than older cattle.

That said, methods of 
controlling internal parasites 
should be developed to fit 
individual production situations. 
Strategic deworming begins 
with understanding the life 
cycle of problem parasites, 
identifying seasonal changes 
in parasite burdens and then 
in implementing cost effective 
control. Successful pasture 
deworming programs, along with 
good overall herd management, 
will not only increase milk 
production in cows but also 
weaning weights of calves, 
daily gain of stocker cattle and 
measureable improvements in 
subsequent feedlot performance 
(carcass quality, carcass weight 
and overall health status).

Effects of Internal Parasites
The effects of internal 

parasites on cattle vary with 
the severity of infection as well 
as age and stress level of the 
animal, according to information 
from www.extension.org. 
Generally, younger animals and 
animals under stress are the 
most susceptible to parasitism. 
Mature cows acquire a degree of 
immunity to parasites that reside 
in the lower gastrointestinal tract. 
Still, the brown stomach worm is 
capable of invading the animal’s 
immune system. 

Parasitism can be separated 
into two types of effects — 
subclinical and clinical. Losses 
in animal productivity in the form 
of milk production, weight gain, 
altered carcass composition 
and conception rate are seen 
as subclinical effects; whereas 

visible disease-like symptoms 
such as roughness of coat, 
anemia, edema and diarrhea are 
clinical effects. The subclinical 
effects are of major economic 
importance to the producer. 

Deworming the Herd
Parasites affect cows, bulls 

and young stock differently 
and, therefore, require different 
treatment programs. For best 
control of both internal and 
external parasites, Sides 
recommends an injectable 
dewormer. “Treat both cow and 
calf at branding and weaning, 
and during arrival processing for 
feedlot calves and yearlings,” he 
suggests. “Do not partial dose. A 
full dose will cover both light and 
heavy parasite burdens.”

Sides reminds producers that 
not all parasiticides are created 
equal. Oral suspensions (drench 
products) do not control external 
parasites and are generally 
not as effective as avermectin 
products for the control of the 
brown stomach worm. However, 
oral suspensions are more 
effective for treatment of intestinal 
parasites like Cooperia, he says. 
“There may be specific cattle 
groups that would respond to a 
combination of both drench and 
injectable dewormers, but we 
currently do not have a chute-
side test to differentiate these 
cattle.”

With lush grass growth in 
many regions this summer, Sides 
concludes, “The performance 
losses may be greater this year 
due to higher parasite loads, but 
it really does not change the need 
to strategically deworm cattle in 
both the spring turn-out and fall 
processing.”
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YOU CAN’T TAKE CARE 
OF BUSINESS UNTIL YOU 
TAKE CARE OF BRD.
Helping control and treat bovine respiratory disease (BRD) has helped clients of Central Veterinary Services generate a 
better return on investment. “By using DRAXXIN® (tulathromycin) Injectable Solution metaphylactically, our clients have 
seen a reduction of 50% to 70% in fi rst-time pulls,” says Dr. Craig Iwanski. “DRAXXIN is long-acting, and I know we’re going 
to get nice levels in the lung tissues,” he adds. “Healthier cattle stay at the 
bunk longer.” And that’s good news for clients with an appetite for profi t. 
Talk with your veterinarian or visit draxxin.com/DrCraig. 

Craig Iwanski, DVM
Co-owner        
Central Veterinary Services 
Stockton, Kansas

All trademarks are the property of Zoetis Inc., its a�  liates and/or its licensors. ©2013 Zoetis Inc. All rights reserved. DRX13061

Important Safety Information: DRAXXIN has a pre-slaughter withdrawal time 
of 18 days. Do not use in dairy cattle 20 months of age or older. E� ects on 
reproductive performance, pregnancy and lactation have not been determined. 

For more details, please see full prescribing information.

On your phone, use the bar 
code scanner app to scan this 
code and watch a video about 
Dr. Craig’s veterinary practice.
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Passing the Hat to the Next 
Generation – Part 2
Consider 7 factors to determine profitability
BY BETH WALKER

MANAGEMENT MATTERS

Editor’s Note: The following 
is a follow-up to Part I of Beth 
Walker’s article in the July 
issue of Cattlemen’s News.

Cole wrote. Lee Leachman II 
stated as he was discussing 
the current state of the cattle 
industry, “It’s because such a 
large portion of that segment 
is earning such a low return, 
and obviously, it’s not profit-
driven, otherwise, they wouldn’t 
continue in production with 
those kinds of return levels.” 
Leachman is a Harvard-
trained economist and CEO of 
Leachman Cattle Company in 
Billings, Mont.

I typed in “low returns in the 
cattle industry” in my internet 
search engine and found 
more articles than I cared to 
read. Granted, some of these 
articles were in reference to 
other segments of the cattle 
industry than what we primarily 
have here in SW Missouri. Still, 
finding articles in the thousands 

that were in reference to 
doom and gloom of the cattle 
industry was not encouraging. 
After all, I write for a cattle 
magazine, I teach at Missouri 
State University in the School 
of Agriculture, and am part of 
Walker Family Farms. We have 
some 100 odd bovines in our 
own operation here in Dade 
County. Doom and gloom is 
not what I want to hear or read 
about from thousands of other 
talking heads like me.

With that said, let’s switch 
topics and think of ways to 
make our operations more 
profitable, and therefore, 
more appealing to the next 
generation. 

So, is this a good time for 
the next generation to begin a 
new business enterprise and get 
into the cow industry? Currently, 
cow and subsequent calf 
numbers are down to levels not 
seen since the 60’s and 40’s, 
respectfully. Missouri is down 
100,000 head from last year. If 
we follow the rule of supply and 
demand, and as long as there 
is strong consumer demand 
for beef, we could be seeing 
good prices for seedstock in the 
upcoming years as producers 
begin to rebuild their herds. 
We didn’t see it in the Missouri 
Show-Me-Select heifer sale and 
I know of a few other seedstock 
sales that didn’t go so well, 
so I don’t know if the light is 
found at the end of the tunnel 
yet. Perhaps our tunnel is a bit 
longer than what was originally 
thought. Maybe this recent rain 
will shorten our tunnel or at 
least make the light at the end 
of it brighter.

Enough of the doom and 
gloom.  Now for a question. 
How long have you been 
increasing your inputs in hopes 

“Low return”.  This short 
phrase is what I have been 

seeing over and over in various 
articles discussing profitability of 
cow/calf operations. 

I first keyed in on this phrase 
when reading an article from 
Eldon Cole when he discussed 
possible reasons why the Show-
Me-Select Replacement Heifer 
Sale in May 2013 had less that 
record breaking prices. “Older 
farmers who reduced their cow 
herd due to the dry weather and 
short feed supply are hesitant 
to return to the hard work and 
low return they’ll encounter,” CONTINUED ON NEXT PAGE
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BUFORD RANCHES
19th Annual

Fall Angus BullSale
At the Ranch

Noon | Sat., Oct. 12, 2013
at the Buford Ranches Sale Facility
located 15 miles west of Welch, OK

on the south side of Hwy 10

BUFORD BLUESTEM 9974 —Featuring sons of this 
top-selling Lot 1 bull of the 2010 Buford Fall Sale by 
SAV Net Worth 4200.

BUFORD RANCH HAND Y194—Featuring paternal 
brothers to this top-selling Lot 1 bull of the 2012 Buford 
Fall Sale by MF Net Return 8197.

MF NET RETURN 8197—Featuring sons of this popu-
lar sire whose sons topped the 2012 Buford Fall Sale.

Buford Ranches
427908 E. Hwy 10 | Vinita, OK 74301

Phone: 918.929.3275
 Email: bufordranches@yahoo.com

THE BEST from One of America’s 
Largest Angus Herds!

200 SERVICE-AGE BULLS SELL:
175 Coming-Two-Year-Old Angus Bulls

25 Coming-Two-Year-Old Horned Hereford Bulls
Semen-Tested and Ready to Go to Work

For your free reference sale booklet, contact anyone in the office of the Sale Manager. TOM BURKE, KURT SCHAFF, JEREMY 
HAAG, AMERICAN ANGUS HALL OF FAME, at the WORLD ANGUS HEADQUARTERS, Box 660, Smithville, MO 64089-0660. 

Phone: (816) 532-0811. Fax: (816)532-0851. E-Mail angushall@earthlink.net.

EPD, Performance & Ultrasound Information
Reliable Genetics from a Reliable Program

Volume Discounts Available

that you either make a profit or 
you see your profit increase? 
What are your “inputs”? My 
husband and I took the plunge 
and got rid of everything we 
really didn’t need. Fancy 
tractors – sold. Older tractors – 
bought. Nice new truck – sold. 
Older truck bought. Fancy hay 
making machines – sold. Pay 
neighbors to put up hay when 
we do, done. It stinks. Really, 
it does. But, our returns are 
starting to return. Our pastures 
are not clipped, are not pretty 
and have a variety of colorful 
“flowers” in them. We survived 
last year’s drought without 
selling off a single cow that we 
didn’t already have scheduled 
to sell. Our sheep came in fat 
as toads and pregnant; we 
had two sets of triplets born in 
December. Our cow pregnancy 
rates were right on target. My 
mother-in-law and I moved 
cows daily last summer trying 
to provide them with the forage 
and shade they needed. It was 
hot and she drives her gator 
really slow. 

Our inputs are minimal and 
we only keep those animals 
that work in our management 
system and make us money. 
Smart folks with all sorts of 
initials behind their names with 
fancy titles have been telling 
us to chase certain EPD’s. The 
ones we chase are not the 
EPD’s that require high inputs 
; those are instead the ones 
that fit our management. We 
don’t chase milk EPD’s. We 
also don’t chase —growth. Now 
you really think I have gone 
off the deep end. How long 
have we (as an industry) been 
chasing growth? For years, 
right? I learned all about how 
great growth EPD’s were from 
my animal science professors 
and my livestock judging coach. 
However, it wasn’t until I was 
at New Mexico State University 
that Mr. Neil Burcham really got 
it across to his students to look 
at the “scenario” in which you 
were raising livestock and how 
that should dictate which EPD’s 
you consider. Then, a light went 
off for me. So, if I am crazy, it 
is because of one of the best 
livestock people I have ever 
been around. 

Chase growth, chase 
100% conception rates, chase 
high milk and so on and we 
succeeded in only making a 
profit once out of every 10 

years. “Low returns”. And, now 
we want the young folks to get 
into this wonderful industry 
of hard work and low returns. 
Hard work is easy, but I will not 
encourage our young folks, the 
next generation to get into the 
cattle industry if it only means 
hard work and low returns. 

Hence, the reason we took 
college students out west to see 
a variety of profitable ranches 
managed by a wild assortment 
of personalities. Young and old 
minds need to open up to the 
possibility that it doesn’t have to 
be hard work and low returns. 
According to Leachman, “The 
industry has a huge challenge 
if 75 percent of the cattle are 
coming out of herds that are not 
profit-driven. The result is that 
it is difficult to find an incentive 

for these herd owners to make 
changes.” Read that again: 75% 
of all cattle are coming out of 
herds that are not profit-driven. 
Truthfully, I don’t understand 
the logic in that last sentence in 
Leachman’s quote. If you aren’t 
making money, shouldn’t that 
be a strong reason to make 
changes? 

In the cow-calf enterprise, 
seven factors play important 
roles in determining profitability:

1. Financial records,   
 budgets and taxes

2. Herd Health
3. Nutrition
4. Forages
5. Reproduction
6. Genetics
7. Marketing

As I have written in the past, 
we don’t look really cool to our 
neighbors when we are inside 
our house with our flip-flops 
and shorts on. Get number 1 
on this list done. The cows are 
fine outside. We have had rain, 
rain makes grass, and cows eat 
grass. You have time. Figure out 
your inputs. Make cuts where 
you can. Make this a profit-
driven industry like it should 
be. If we don’t why in the world 
would we want our children to 
take over the business? 

—Dr. Beth Walker is 
associate professor of 
agriculture, Missouri State 
University.

PASSING THE HAT • CONTINUED
FROM PREVIOUS PAGE
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Today’s demand for premium beef transmits a need for better, more pre-
dictable commercial Angus cattle on the ranch and in the feedlot. Invest in
the most affordable commercial DNA tool to find heifers with the most po-
tential to pass along marbling and gain. Use the test on Angus feeder cattle
to sort out those most likely to gain and grade. GeneMax™ may now be
used to match specific sires* to tested animals – at no additional cost  

*To provide sire assignment, potential sires must be
tested using the Zoetis HD50K genomic test and be
registered with the American Angus Association®.

On Selection...On Profit!

www.CABpartners.com/GeneMax
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Agricultural Financing 

            
 
 
 
 
 
 
Mid-Missouri Bank offers financing for a variety of agricultural needs, including land, 
livestock, crops and operating needs: 

• Competitive rates 
• Additional opportunities offered through USDA and FSA programs 
• Highly specialized lenders are knowledgeable in all aspects of 

agriculture 
• Local decision making with prompt response to loan requests 

 
If you need to purchase equipment for your business we offer competitive financing 
options including: 

• Up to 75% financing 
• Variable and fixed rate options 
• Flexible terms to meet equipment needs 
• Competitive rates 
• Local decision making with prompt response to loan requests 

 
See any of our ag experts for your agriculture needs: 

 
Mt Vernon 

109 N Hickory 
417-466-2163  

David Burnett 
Brian Daugherty 
Ashley Rogers 

 
 

Joplin 
2230 E 32nd St 
417-782-4810  

William Cook 
 
 

 
Bolivar 

2275 S Springfield 
417-326-5201  

Randy Sudbrock 
Scott Burton 

Janieca Hancock 
Kelly Parson 

 
Webb City 
100 N Main 

417-742-1300  
Nathan Rather 

Richard Bassham 
 

 
Willard 

306 Proctor Rd 
417-742-1300  

Kendall Cook 
 
 
 
 

El Dorado Springs 
118 Hwy 54 West 

417-876-2121  
Lance Hedrick  

 
 

 
Stockton 

5 Public Square 
417-276-2265  

Amy Hedrick 
 
 
 
 

Lebanon 
278 N Jefferson 
417-588-1000  
Monty Hays 
Josh Helton

Republic 
806 E. Hines St 
417-732-1300  
Jayson Cox

Springfield 
330 W Plainview Rd Ste K 

417-877-9191  
Kim Calhoon

Springfield 
3546 E Sunshine St 

Springfield, MO 65809  
Chris Harville
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PASTURE PROFITS

Two years of drought 
followed by a wetter than 

normal summer means weeds 
may be out of control on your 
farm or ranch. 

Good growing conditions 
this year may make fields 
look green and better than 
normal. Now is the time to 
reel the weeds in and get the 
grass back to growing in your 
pastures. 

 “A closer observation may 
reveal that much of the green 
is actually undesirable weeds,” 
explains Tim Schnakenberg, 
University of Missouri extension 
agronomy specialist. “Some 
fields are so encroached with 
weeds that there is no hope for 
good grazing or hay from them 
next year. 

“Walk your fields, don’t 
just drive by,” suggests 
Schnakenberg. “You need 
to make sure you have a 

permanent grass or legume in 
pastures and hay fields.”

Late summer and early fall 
is a critical time to evaluate 
grass stands because if 
improvements need to be made, 
now is the time to renovate 
fields. 

But don’t let clover in your 
pastures scare you away from 
spraying the weeds. Scott 
Flynn, a range and pasture 
specialist with Dow Agro 
Sciences, says often weed 
control problems are brought 
on because pastures laden with 
clover aren’t being sprayed. 

Flynn’s philosophy on weed 
control requires an integrated 
approach that includes grazing 
management, good soil fertility, 
herbicide use and mechanical 
control. 

Weed control should 
not require yearly herbicide 
applications, he says. And, 
if you are spraying every 
year, chances are you have 
grazing problems. Flynn’s 
recommendation is to aim 
for a minimum of three years 
between herbicide applications.

Weeds decrease the 
carrying capacity of your 
pastures and that alone is 
reason to consider control 
measures. According to Flynn, 
1 lb. of weeds displaces 1 lb. 
of forage. He further notes that 
quality and quantity as well 
as stand longevity can all be 
affected by weed presence.

“Weeds are often more 
aggressive than forage 
species,” Flynn says. “And, they 
also reduce grazeable area and 
slow or reduce forage intake.”

Are You Ignoring Weed Control?
Yearly spraying not required for good control
BY JOANN PIPKIN, EDITOR
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To view on-line catalogs and videos:
www.seedstockplus.com

Contact Seedstock Plus at:
877-486-1160 or email:

john@seedstockplus.com

FROM 1999

One thing has stayed the same...  
  our FOCUS on good bulls & customer service  
Now with more data than ever!  All bulls are Semen & Trich tested! 

Guaranteed sight unseen purchases!
  Free trucking or $75 back if picked up!

    Videos available the week prior to the sale!
  Every pedigree checked and ‘at risk’ bulls DNA tested ‘defect free’!

Seedstock Plus Fall Bull Sale
October 19, 2013 * 12 noon

Joplin Regional Stockyards, Joplin, MO
selling: 175 Gelbvieh & Balancer Bulls

CALL TOLL FREE FOR YOUR 
CATALOG TODAY 877-486-1160

TO 2013

Ridding pastures of toxic and noxious weeds 
are other reasons to consider weed control. 

Schnakenberg suggests farmers first evaluate 
the percentage of their fields that are actually 
covered in weeds compared to the percentage 
covered in desirable forage. “We often have 
grassy weeds that bring down forage quality and 
these can mask how much desirable grass is in 
the field,” he says. 

Farmers should not just pay attention to 
broadleaf weeds but also evaluate how much 
grass weeds exist such as purpletop, foxtail and 
broomsedge. “Unfortunately, there are not good 
options for spraying out grassy weeds in most 
situations,” Schnakenberg states. “Grass-weed-
dominated fields may need to be renovated if they get too thick.”

Ultimately, Flynn says controlling weeds leads to more grass. 
Spraying every acre, though, likely isn’t the best option. 

“Herbicide applications are investments,” 
Flynn notes. He suggests spreading the 
cost over several years, which offers 
protection against adverse conditions. 
Start with pastures that have the highest 
potential, he says. “Don’t go cheap; do it 
right the first time.” 

While mowing pastures might seem 
like a logical answer to weed control, both 
Schnakenberg and Flynn say it really is 
more costly in the long run. 

“Mowing often requires multiple trips 
over the field and by the time a farmer 
calculates the real cost of this practice, a 
herbicide spray application many times 
would be much more economical and 
effective,” Schnakenberg says. He adds 
that there are some cases where a brush 
hog made a weed situation worse by 
spreading seed and causing some species 
like blackberries and sumac to propagate 
at a higher rate.

Flynn notes that mowing pastures only 
gives temporary results and in the end 
removes grazable forage. 

This fall, some weed species seem 
to be out of control likely due to the wet 
conditions seen in late summer. High 
levels of buckhorn plantain, ragweed, 
horsenettle or bullnettle, thistles, poison 
hemlock, johnsongrass and maypop 
passionflower are all in abundance this 
year. “All of this is related to exceptionally 
dry growing seasons that thinned grass 
stands and allowed these species to take 
over some fields,” Schnakenberg notes. 
“It appears that many of our hayfields are 
in worse shape than we’ve seen them in 
years. Poor fertility management could 
also have contributed to this.”

Serecia lespedeza, as well as thistles 
as long as the rosette is green, can be 
still be controlled with herbicides this fall. 
Blackberry can also be sprayed through 
October. However, Flynn recommends 
mowing them the year before can make 
herbicide applications easier. 

Herbicide application is just one 
component to weed control, Flynn says. 
Those costs can be offset by the expected 
benefit the farmer receives. Carrying 
capacity, quality and health of pastures 
must also be considered. “Application 
timing is key to success and minimizing 
cost,” Flynn says.

Schnakenberg adds that the arsenal of herbicides to address 
weed issues in forages has expanded and farmers should 
consult with extension specialists and farm advisors for the latest 
information on controlling specific weed problems.
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In recent years, weaned calf 
prices have reached record 

levels. But the prices cattle 
producers pay for many 
production inputs also have 
increased dramatically. That’s 
particularly true for grazed 
forages, which historically have 
been a least-cost feed resource. 
Certainly, commercial cow-
calf producers must be cost-
conscious in order to maintain 
profitability, let alone improve it.

With production costs so 
high, it’s not surprising to hear 
so much talk about developing 
new genetic selection tools 
for improving feed efficiency. 
However, Oklahoma State 
University animal scientist 
David Lalman fears past and 
current selection emphasis for 
growth is making beef cows 
more expensive to maintain.

Speaking during the 2013 
Beef Improvement Federation 
Research Symposium and 
Convention, Lalman discussed 
the trend toward cows of larger 
mature size and greater milking 
ability. Such cows have higher 

MANAGEMENT MATTERS
Genetic Tools to Address Environmental Challenges, 
Cow Herd Efficiency

BY TROY SMITH, field editor, 
for Angus Journal®

Has the pendulum swung too far to increase cow efficiency?
nutrient requirements for which 
the added cost, in many cases, 
is not offset by increased 
productivity. Lalman cited 
data from various cow country 
regions suggesting trends 
in both weaning weight and 
weaning rate, for several years, 
have been mostly flat.

While the earlier trend 
toward bigger frame size has 
been curbed, Lalman said 
mature cow weight per inch of 
height continues to increase. 
He said research indicates that 
for every 100 pounds (lb.) of 
increased mature cow weight, 
her calf weighs an additional 
6 lb. at weaning. The value of 
that added calf weight probably 
ranges from $5 to $7. 

 “But every 100 pounds 
of additional cow weight 
costs about $42 in added 
maintenance cost,” stated 
Lalman. “You need 50 pounds 
of calf weight to pay for it, and 
we’re a long way from that.”

Generally, there has been a 
push for more muscle and more 
capacity, but less fat. There is 
potential for negative impact 
to fertility, as well as nutrient 
requirements. Less body fat 

in proportion to muscle means 
these bigger cows may have to 
achieve a higher body condition 
score to be in optimum 
condition for reproduction.

Regarding selection for 
milk, Lalman said selection has 
pushed lactation potential so far 
that cows of some beef breeds 
are approaching maintenance 
levels for the Holstein breed.

 “I suggest to you,” said 
Lalman, “that the pendulum 
has already swung too far, 
and we are trying to make the 
environment fit the kind of cows 
we like.”

Lalman said targeting more 
moderation in growth, mature 
size and milk, combined with 
modification of ranch stocking 
rates would seem a good 
response to economic trends 
and likely would result in 
increased efficiency. 

—Source: This article is 
reprinted with permission from 
www.BIFconference.com, 
the Angus Journal’s online 
coverage site of the 2013 
Beef Improvement Federation 
Research Symposium and 
Annual Meeting.
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The beef industry has improved its sustainability by 5 percent in 
just six years according to the results of the checkoff-funded Beef 

Industry Sustainability Assessment, released during the 2013 Cattle 
Industry Summer Conference.

Richard Gebhart, cow-calf producer from Claremore, Okla., also 
served on the sustainability advisory panel. He explains that the 
beef sustainability assessment is the most detailed examination of 
a commodity value chain ever completed, 
taking into account every aspect of beef 
production from the growth of feed to the 
disposal of packaging by the final consumer.

“We examined all the inputs and outputs 
required to produce a pound of boneless, 
edible beef and we did that for the 1970s, 
2005 and 2011,” says Gebhart, explaining 
that the 1970s and 2005 each represents 
major shifts in beef production practices, 
while 2011 represents present-day.

Improvements in crop yields, better 
irrigation, innovations in the packing sector, 
improvements in technology and better 
animal performance are examples of 
innovations that have all played a role in 
advancing industry sustainability, according 
to Kim Stackouse-Lawson, Ph.D., director 
of sustainability for the National Cattlemen’s 
Beef Association, a contractor to the Beef 
Checkoff Program.

“The completion of the life cycle 
assessment (LCA) project provides the 
industry, for the first time, the science-based 
evidence necessary to lead conversations 
about the sustainability of beef,” says 
Stackhouse-Lawson. “The Beef Checkoff 
and the Beef Promotion Operating 
Committee had the foresight three years ago 
to see the importance of this work and make 
it a priority for the industry. By completing 
the LCA, the checkoff positioned beef as a 
leader on the topic of sustainability.”

Gebhart and Stackhouse-Lawson agree 
that the completion of the project represents 
an outstanding opportunity for cattlemen 
and cattlewomen to tell their own stories 
of sustainable beef production, rather than 
letting those outside the industry do it.

“The results of this work show the beef 
industry is becoming more innovative and 
efficient, while also doing an excellent job 
protecting the resources with which they 
have been entrusted,” says Gebhart.

Stackhouse-Lawson explains that during 
the six years between 2005 and 2011, the 
beef industry has:

• Reduced environmental impacts by 7 
percent
• Improved its overall sustainability by 5 
percent
• Reduced emissions to soil by 7 percent
• Reduced greenhouse gas emissions 
by 2 percent

Beef Industry Showcases its 
Sustainability
National Standards Foundation Certifies Beef 
Industry Sustainability Assessment

• Lowered acidification potential emissions by 3 percent
• Reduced emissions to water by 10 percent
• Lessened occupational accidents and illnesses by 32 percent
• Reduced resource consumption by 2 percent
• Decreased water use by 3 percent
• Decreased land use by 4 percent
• Lowered energy use by 2 percent
“The results of the Beef Industry Sustainability Assessment, 

which was just certified by the National Standards Foundation (NSF), 
show the industry is on a path of continuous improvement,” says 
Stackhouse-Lawson, who explains that the certification by NSF 
lends third-party credibility to the work, making it more acceptable to 
non-governmental organizations and other potential partners in the 
sustainability arena.

—Source: Cattlemen’s Beef Board

ECONOMIC INDICATORS



www.joplinstockyards.com32 September 2013

There’s only one 
Baytril® 100.

©2013 Bayer HealthCare LLC, Animal Health Division, Shawnee Mission, Kansas 66201. Bayer, the Bayer Cross and Baytril are registered trademarks of Bayer.    BL13984
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It’s called Baytril 100.

Your livelihood is important to Bayer. 
Trust Baytril® 100 (enrofl oxacin) Injectable — made by 
Bayer and relied upon by veterinarians and producers
since 1998.

Other drugs may try to say they’re the same, but Baytril 100 
is the only enrofl oxacin approved by the FDA for:

   •  BRD control (metaphylaxis) in high-risk cattle
   •  Single-dose treatment of BRD

Baytril 100 — depend on it.

For use by or on the order of a licensed veterinarian. 
Extra-label use in food-producing animals is prohibited. 
A 28-day slaughter withdrawal in cattle is required.

USDA’s National Agricultural Statistics Service cancelled 
the mid-year report, so there are no official July 1 survey-

based estimates of cattle inventories by class, 2013 calf crop, or 
total Cattle on Feed available. Thus leaving the status of cattle 
inventories in the U.S. unknown at this time.  However, at the 
recent annual meeting of the Technical Advisory Committee of the 
Livestock Marketing Information Center (LMIC), members from 
around the country were polled as to their expectations for the 
beef cow herd and beef replacement heifer situation in their region.  

ECONOMIC INDICATORS
Estimated Mid-Year U.S. Cattle 
Inventory Down
Beef cow slaughter projected to be down 
remainder of 2013
BY DERRELL S. PEEL, JAMES ROBB AND KATELYN MCCULLOCK

Nationally and by region, the group was unanimous that the beef 
cow herd is down so far this year, with the U.S. assessments 
ranging from less than one percent to over two percent.  The 
majority of the group indicated that the beef cow herd was likely 
down between one and two percent as of July 1.  Assessments 
on beef replacement heifers was more variable with some limited 
view that modest heifer retention was occurring in some areas with 
a majority feeling that no significant heifer retention was occurring 
yet or that some heifers earlier retained for breeding had been 
diverted into feeder supplies.

Based on member input and other available data, the LMIC 
has developed estimates in the format of previous July 1 inventory 
reports.  It is important to remember that these estimates do not 
reflect USDA survey and statistical methodology and should not be 
viewed as a replacement for official estimates.

LMIC estimates for July 1, 2013 are reflected in the chart 
above. 

These estimates reflect indications from various data that are 
available and historical relationships; importantly they started with 
a baseline of the July 1, 2012 mid-year report.   The only category 
posting any year-on-year increase was the number of dairy cows.  
All cattle and cows as of July 1st were likely down between one 
and two percent. Beef cows likely dropped just over two percent, 
resulting in reductions for seven consecutive years. 

Beef cow slaughter was down 3.1 percent year-over-year in 
the first half of 2013.  Beef cow slaughter has fallen sharply in the 
past three weeks and is likely to be down for most of the remainder 
of the year.  The number of heifers on feed usually decreases 
between January and July and was down this year but dropped 
less than normal indicating that some animals previously identified 
as replacements likely entered feedlots in the first six months 
of this year.  Heifer slaughter is down year to date but has been 
above year ago levels in the last four weeks, indicating the larger 
number of heifers finishing in feedlots.  Heifer retention may well 
pick up in the last half of the year.  Still, the combined effects of 
higher beef cow slaughter and decreased heifers entering the herd 
likely means that the beef cow herd will be down year-over-year on 
January 1, 2014

The lack of USDA mid-year inventory estimates prevents the 
usual calculations of estimated feeder supplies outside feedlots.  
However, using the LMIC estimates above along with additional 
assumptions about the total U.S. cattle on feed inventory as of 
July 1, suggests that feeder supplies were down fully two percent 
year-on-year.  This estimate factors in a smaller 2013 calf crop and 
reduced feeder cattle imports in 2013.  Renewed heifer retention 
interest in the last half of this year could squeeze feeder supplies 
dramatically in 2014.

—Derrell S. Peel is Oklahoma State University Extension 
Livestock Marketing; James Robb and Katelyn McCullock are with 
Livestock Marketing Information Center.

US Cattle Inventory 
 2012 

(USDA) 
2013 

(LMIC)* 
2013  

as % of 2012 
All Cattle & Calves 97800 96050 -1.8 
    
All Cows 39700 39100 -1.5 
Beef Cows 30500 29850 -2.1 
Dairy Cows 9200 9250 +0.5 
    
All Heifers 15700 15500 -1.3 
Beef Replacements 4200 4200 0.0 
Dairy Replacements 4100 4150 +1.2 
Other Heifers 7400 7150 -3.4 
    
Steers > 500 lbs. 14000 13700 -2.1 
Bulls >500 lbs. 1900 1850 -2.6 
Calves <500 lbs. 26500 25900 -2.3 
    
Calf Crop 34279 33550 -2.1 
*All inventory values in thousand head 
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Jackie Moore 
417.825.0948

Chris Byerly
417.850.3813

Bailey Moore
 417.540.4343

Skyler Moore 
417.737.2615www.joplinstockyards.com

REPLACEMENT 
COW SALE

EXPECTING 
HEAD! 

6 p.m. | Sat. | Sept. 14, 2013
Joplin Regional Stockyards

Carthage, Missouri | I-44 & Exit 22
1000

Call today to consign!

EARLY LISTINGS!
Complete Dispersal
All cows raised from heifers. 
100, 5-year-old black cows. 
Some are pairs with calves sired 
by Charolais bulls. All exposed 
back to Charolais bulls.
150 Black Cows
5 years to short & solid. 
Fall calvers due to start calving Sept. 1st. 
Bred to Charolais bulls.
40 Brangus 2nd Calf Heifers 
Bred Red Angus. Start calving 
October 4 for 40 days.
30 Black & Charolais Cross Cows 
5-6 years old. Bred to Aschermann Charolais  
bulls. Fall calvers due to start around Sept. 1st. 
60 Black, Red & Charolais Pairs 
3-5 years old. Bred back to black bulls.

Special

JOPLIN REGIONAL STOCKYARDS
Process Verified Program Tags 

for Value Added Sales
 May be purchased from:

• JRS – Monday thru Thursday 8 to 4 pm
• Animal Clinic of Monett (417) 235-4088
• Vet Office on Sale days (417) 548-3074

• Mac’s Vet Supply-Monett (417) 235-6226
• Feed & More-Mt. Vernon (417) 471-1410
Only visual tag required for JRS Vac-45, 

JRS Calf Vac and JRS Stocker Vac. 
Age & Source / PVP qualifications & tags 

are handled through JRS

For More Information Call
Mark Harmon or Troy Watson

417.548.2333
Value Added Sale:

Dec. 5, 2013 (wean date: Oct. 21, 2013)

ON THE CALENDAR

A SAFE, WHOLESOME AND 
HEALTHY BEEF SUPPLY

STOckMANSHiP 
AND STEWArDSHiP
creating and managing 
movement is the key to  

effective cattle handling

®

Vision

Stockmanship is handling cattle with the intent of 
enhancing profitability through the following avenues:

• Improve consumer confidence that cattlemen are good  
 stewards of livestock
• By working with the natural instincts of cattle during   
 handling, safety of animals and handlers can be   
 improved
• Low-stress handling techniques enhance animal health  
 and assure a higher response to medicines

Topics

− Gathering cattle from pasture
− Working cattle in corrals and alleyways
− Sorting and processing techniques
− Strategies for receiving cattle
− Low-stress loading procedures
− Proper use of equipment to assure low-stress handling

STOckMANSHiP AND STEWArDSHiP

BEEF QUALiTY ASSUrANcETM

Sponsors

Funded by The Beef Checkoff

Endorsed by:

Joplin regional Stockyards
September 12th at 6pm

All producers welcomed

HEAR CURT PATE 
ADDRESS THESE 

TOPICS
Gathering cattle 

from pasture

Working cattle in corrals 
and alleyways

Sorting and processing 
techniques

Strategies for receiving cattle

Low-stress loading procedures

Proper use of equipment 
 to assure low-stress 

handling
NOTE: 

University of Arkansas BQA Trainer Jeremy 
Powell will be on-hand for the certification. 

Presentation & certification 
should take about 2 hours. 

GET YOUR BQA 
CERTIFICATION!
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Elanco, Full Value Beef and the diagonal bar are trademarks owned or licensed by 
Eli Lilly and Company, its subsidiaries or a�  liates.
© 2013 Elanco Animal Health. | PORT 28712-21-a

USBBUNON00689

Learn more about 
what drives our experts 
and the full value of a 
true partnership 

ELANCO.US/WHY 

Amy Gillmore
Full Value Beef Expert,
loving wife and mother

PASTURE PROFITS

“Every day grazed is money saved.” Auburn University Extension 
Forage Specialist Don Ball believes that and the reduction of stored 

feed as a key ingredient to profitability. 
But, how do you get more out of your pastures? The summers 

of 2011 and 2012 were especially hard on pastures in the four-state 
region with drought leaving grass stands in thin, short supply. 

Late-summer moisture this year, though, has a substantial amount 
of those pastures regaining strength and cattlemen are in hopes of 
good grazing still this fall ahead of the 
winter unknown. 

One way you can extend your grazing 
season this fall is by stockpiling forage. 
“Tall fescue is the species easiest to 
stockpile,” Ball notes adding that it gives 
good quality growth.

In the publication “Extending Grazing 
and Reducing Stored Feed Needs”, co-
authored by Ball, stockpiling is outlined as 
the managed accumulation of vegetative 
growth to be used at a later time. 

Typically, tall fescue makes a good 
amount of growth in the fall; a waxy layer 
on its leaves makes them resistant to 
frost damage and weathering. Also, tall 
fescue accumulates a high concentration 
of soluble carbohydrates in the fall. This 
ultimately means the stockpiled tall fescue 
not only has good forage quality, but 
also maintains that quality extremely well 
through the winter. 

Stockpiling may help reduce the 
toxicity of endophyte-infected fescue. 
In a 2001 study, levels of the toxin 
ergovaline found in endophyte-infected 
fescue dropped during the winter grazing 
period. Despite the slow decline in protein 
content and digestibility of stockpiled 
fescue forage, this made for a strong case 
for delaying the use of stockpiled toxic 
endophyte fescue as long as possible 
into the winter months. This can be done 
by grazing winter annuals or stockpiled 
summer forage first. 

How to Stockpile Tall Fescue?
Ball and his co-authors outline 5 steps 

for proven success in stockpiling tall fescue 
forage. They are:

1. At 60-90 days before the end of the 
fall growing season, graze or clip 
pastures leaving 3 to 5 inches of 
forage growth. 

2. Immediately after grazing or 
clipping, apply 40 to 80 pounds of 
nitrogen per acre. Applying fertilizer 
earlier than 90 days before the 
end of the growing season will not 
significantly increase the yield, but 
quality will be significantly lower.

3. Defer grazing stockpiled tall fescue 
forage until late fall or winter. Be 
sure to properly use forage growth 
in other pastures before beginning 
to use stockpiled forage. 

4. If possible, stockpile 1 acre per cow. Under normal conditions 
this will give a 75- to 90-day feed supply if grazed properly. 
An acre of fescue stockpiled for 90 days typically produces 
3,000 pounds of forage. Assuming 70% efficiency during strip 
grazing, this translates to 2,100 pounds of usable forage, or 
about 80 days worth of food.

5. Although low quality, highly perishable material such as crop 
residues or stockpiled warm-season forage should be used 
first, once the use of stockpiled fescue has begun, start 
with the highest quality stockpiled fescue forage because 
weathering causes more value loss in high quality material 
than in low-quality material. 

—Source: Information in this article can be found in the publication 
“Extending Grazing and Reducing Stored Feed Needs” by Don Ball, 
Ed Ballard, Mark Kennedy, Garry Lacefield and Dan Undersander.

How to Extend the Grazing Season
Add ‘stockpile forage’ to this fall’s to do list
BY JOANN PIPKIN, EDITOR
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Farm Journal Media today 
announces that Greg 

Henderson, well-known and 
long-time editor of Drovers 
CattleNetwork, has joined 
Farm Journal Media’s content 
team as editorial director of 
Beef Today, Cattle-Exchange.
com and related beef cattle 
industry products. In his new 
role, Henderson will use his 
extensive cattle industry 
knowledge to expand Beef 
Today’s presence across the 
company’s extensive multimedia 
portfolio. 

Based in Farm Journal 
Media’s Kansas City livestock 
office, Henderson will lead 
a team that rolls out a suite 
of products demonstrating 
Beef Today’s new one-to-
one communications DNA. 
He will support the newly 
launched Grazing the Net daily 
eNewsletter and the growing 
Cattle-Exchange.com, which is 

Beef Today’s online marketplace 
for buying and selling cattle. His 
team will provide daily content 
using online and mobile digital 
platforms, social media, radio, 
television, print and events. 

 “We’re proud to welcome 
Greg Henderson to our 
Beef Today team as he has 
the perfect passion for and 
knowledge of the beef industry,” 
said Charlene Finck, senior 
vice president of editorial and 
content development. “We’re 
looking forward to being his 
partner in creating innovative, 
targeted content that serves 
cattle producers.”

“Greg’s career of award-
winning journalism and 
extensive commitment to cattle 
producers and to the beef 
industry is unequalled,” said 
Bill Newham, vice president 
and livestock group publisher. 
“And now he will have a perfect 
platform for his ideas: Farm 

Journal’s Beef Today serves 
160,000 cattle producers, 
and the company’s digital and 
broadcast arms offer a unique 
ability to serve cattle producers 
in a manner that is woefully 
missing in the marketplace.” 

Joining Henderson as a 
sales and marketing partner 
in the roll-out of the new Beef 
Today offerings is Cliff Becker, 

Long-time Drovers Editor Joins 
Farm Journal Media

BUSINESS BEAT
Farm Journal Media national 
accounts manager, who will 
serve as senior adviser for 
livestock sales. In this expanded 
role, he will use his extensive 
experience in the beef market to 
help create marketing programs 
that leverage Beef Today’s new 
touch points to cattle producers.

Presentations on beef stocker 
economics to environmental 

impact to cattle health and more 
are planned for Kansas State 
University’s 2013 Beef Stocker 
Field Day Sept. 26.

The day begins with 
registration at 9:30 a.m. and 
the program at 10:15 a.m. at 
K-State’s Beef Stocker Unit 
located on West Marlatt Ave. on 
the west side of Manhattan.  

The program features 
industry and university speakers 
from Nebraska, Oklahoma and 
Kansas, as well as a producer 
panel discussion. 

Presentations include:
The 30,000-Foot View: 

What’s in Store for the Stocker 
Program;

How Can Your Stocker 
Operation Fit;

Receiving Health Programs 
– Are They the Same as Five 
Years Ago;

Environmental Impacts 
on Beef Stocker Health and 
Wellness;

Carry-Over Effects of 
Stocker Cattle Systems on 
Feedlot Performance and 

K-State’s Beef Stocker Field Day 
Slated for Sept. 26

CONTINUED ON NEXT PAGE
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Aureo S 700® Crumbles are indicated for the maintenance of weight 
gains in the presence of respiratory disease, such as shipping fever. 
Aureo S 700® Crumbles provide respiratory protection your calves need 
to navigate stressful situations. Fewer health concerns lead to more 
productive animals that are able to reach their growth potential more 
effectively, putting additional profits in your pocket.

For more information on building a herd health program with Aureo S 700,® contact your Zoetis Account 
Manager or Crumbles supplier.

All trademarks are the property of Zoetis Inc., its affiliates and/or its licensors. ©2013 Zoetis Inc. All rights reserved.

Zoetis Inc., formerly the animal 
health business unit of Pfizer 

Inc., announces the licensure 
of BOVI-SHIELD GOLD ONE 
SHOT™. With BOVI-SHIELD 
GOLD ONE SHOT, producers 
get upgraded protection for their 
cattle against major respiratory 
viruses and Mannheimia 
(Pasteurella) haemolytica in one 
convenient dose.

BOVI-SHIELD GOLD 
ONE SHOT offers the longest 
demonstrated protection of 
the combination respiratory 
vaccines on the market. It helps 
protect cattle for at least 279 
days against infectious bovine 
rhinotracheitis (IBR) virus and 
bovine viral diarrhea (BVD) Types 
1 and 2 viruses — at least 30% 
longer than Vista® Once SQ and 
longer demonstrated protection 
than Pyramid® 5 + Presponse® 

SQ vaccine, which has no 
duration of immunity label claims. 

The extended protection 
of BOVI-SHIELD GOLD ONE 
SHOT helps producers protect 
their cattle against IBR virus and 
BVD Types 1 and 2 viruses that 
cause bovine respiratory disease 
(BRD), which can result in losses 
as high as $240 per head.1,2 

“BRD is a major health 
concern for cattle producers, 
and it’s the leading cause of 
economic losses,” said Jon 
Seeger, DVM, managing 
veterinarian with Zoetis Cattle 
and Equine Technical Services. 
“Having at least 279 days of 
respiratory immunity against 
IBR virus and BVD Types 1 and 
2 viruses with BOVI-SHIELD 
GOLD ONE SHOT is especially 
advantageous because cattle 
are protected through the 

stresses that can result in BRD 
outbreaks — leaving the herd at 
weaning, processing, shipping, 
commingling and arrival at 
another operation.” 

BOVI-SHIELD GOLD ONE 
SHOT helps protect cattle from 
respiratory disease caused by 
IBR virus; BVD Types 1 and 
2 viruses; bovine respiratory 
syncytial virus (BRSV); 
parainfluenza 3 (PI3) virus; and 
M. haemolytica. It is the only 
combination respiratory vaccine 
that is labeled to prevent IBR, 
prevent BVD viremia and aid in 
the prevention of M. haemolytica, 
the No. 1 calf killer.3,4 

“BOVI-SHIELD GOLD ONE 
SHOT incorporates components 
from two trusted products in one 
convenient dose, so animals 
receive superior protection from 
the major BRD-causing viruses 
and unmatched M. haemolytica 
protection,” Dr. Seeger explained. 
“Healthy calves have the best 
opportunity to gain weight quickly 
and efficiently.” 

BOVI-SHIELD GOLD ONE 
SHOT is available in 5-, 10- 
or 50-dose vials and can be 
purchased through veterinarians 
or animal health retailers.

 

Upgrade Protection Against 
Bovine Respiratory Disease
Zoetis introduces Bovi-Shield Gold One Shot™

BUSINESS BEAT
Carcass Characteristics; and

Producer Panel: Do Flint 
Hills Stocking Rates Still Apply?

The fee to attend, which 
includes all presentations, a 
barbecue brisket lunch and the 
Cutting Bull’s Lament, featuring 
prairie oysters and Call Hall 
ice cream to wrap up the day, 
is $25 if paid by Sept. 15 or 
$35 if paid at the door. More 
information, including online 
registration, is available at 
Upcoming Beef Events. More 
information is also available by 
contacting Lois Schreiner at 
lschrein@ksu.edu or 785-532-
1267. 

STOCKER • CONTINUED 
FROM PREVIOUS PAGE

There’s a new face 
in town!

Ashley Hoff 
Freistatt, Mo.

Area Marketing 
Manager

Genex Cooperative 
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Cattlemen’s News

We at Merck Animal Health pride ourselves on being a responsible company 
that puts animals and consumers first. The benefits and safety of Zilmax® 
(zilpaterol hydrochloride) are well documented and the product has a 30+ 
year history of research and development and rigorous testing.  Worldwide 
regulatory agencies have reviewed extensive data on Zilmax and have 
concluded that use of Zilmax, according to the label, is safe in cattle. It is 
important to understand these data included rigorous animal health safety and 
well-being studies – conducted by university experts – that found the behavior 
and movement of cattle fed Zilmax is normal.    

It is Merck Animal Health’s policy to vigorously pursue all reported adverse 
events whether or not they are deemed related to the product. It is a 
responsibility we take very seriously. We are confident in the totality of our data 
and the safety of the product and the well-being of the animals that receive it. 

In response to recent questions about Zilmax, we’re announcing our Five-Step 
Approach to Ensuring Responsible Beef and educating our customers and 
interested groups who are involved in animal husbandry and well-being. 

1. Merck Animal Health is committed to re-certifying every feeder/
nutritionist/veterinarian that feeds Zilmax to cattle. The re-certification 
process will begin immediately. Special attention will be given to feed 
mixing and determining which cattle are good candidates for the use of beta-
agonists. We will engage third party experts to provide periodic review of 
certifications. 

2. Within the next 30 days, Merck Animal Health is committed to reaching 
out to packers and suppliers to initiate a scientific audit, which will focus 
on the feeding of Zilmax, and will follow those cattle from the feedyard to 
the packing plant to determine potential causes of lameness and other 
mobility issues during feeding, transportation, offloading and staging at the 
processing facility. Merck Animal Health will do a thorough review of potential 
compounding factors—such as nutrition, transportation, receiving facilities, 
etc. We will perform this audit in conjunction with third-party experts.

3. Based on our findings, Merck Animal Health is committed to reinforcing 
appropriate management practices for feeder customers to include overall 
nutrition and feeding objectives, animal handling, low-stress environments 
and transportation.

4. Continuing in our work to advance animal well-being, we will form the 
Merck Animal Health Advisory Board within the next 30 days, made up 
of representatives from small, medium and large feeders, packers, cow-calf 
operators, as well as animal health and nutrition experts, to review available 
data. If additional recommended management practices are needed, these 
will be identified, shared and promptly implemented.  

5. Merck Animal Health takes our responsibility very seriously and is 
committed to sharing all of these findings and to be transparent.

Merck Animal Health Statement on  
5 Steps to Responsible Beef

Zilmax has a withdrawal period 3 days prior to harvest. Not for use in animals intended for breeding. Do not 
allow horses or other equines access to feed containing zilpaterol. Do not use in veal calves. For complete 
safety information, refer to product label and Zilmax website.
About Merck Animal Health
Today’s Merck is a global healthcare leader working to help the world be well. Merck Animal Health, known 
as MSD Animal Health outside the United States and Canada, is the global animal health business unit of 
Merck. Merck Animal Health offers veterinarians, farmers, pet owners and governments one of the widest 
range of veterinary pharmaceuticals, vaccines and health management solutions and services. Merck Animal 
Health is dedicated to preserving and improving the health, well-being and performance of animals. It invests 
extensively in dynamic and comprehensive R&D resources and a modern, global supply chain. Merck Animal 
Health is present in more than 50 countries, while its products are available in some 150 markets. For more 
information, visit www.merck-animal-health.com.
Merck Forward-Looking Statement 
This news release includes “forward-looking statements” within the meaning of the safe harbor provisions 
of the United States Private Securities Litigation Reform Act of 1995. These statements are based upon the 
current beliefs and expectations of Merck’s management and are subject to significant risks and uncertainties. 
If underlying assumptions prove inaccurate or risks or uncertainties materialize, actual results may differ 
materially from those set forth in the forward-looking statements. Risks and uncertainties include but are 
not limited to, general industry conditions and competition; general economic factors, including interest 
rate and currency exchange rate fluctuations; the impact of pharmaceutical industry regulation and health 
care legislation in the United States and internationally; global trends toward health care cost containment; 
technological advances, new products and patents attained by competitors; challenges inherent in new 
product development, including obtaining regulatory approval; Merck’s ability to accurately predict future 
market conditions; manufacturing difficulties or delays; financial instability of international economies and 
sovereign risk; dependence on the effectiveness of Merck’s patents and other protections for innovative 
products; and the exposure to litigation, including patent litigation, and/or regulatory actions. Merck undertakes 
no obligation to publicly update any forward-looking statement, whether as a result of new information, future 
events or otherwise. Additional factors that could cause results to differ materially from those described in the 
forward-looking statements can be found in Merck’s 2012 Annual Report on Form 10-K and the company’s 
other filings with the Securities and Exchange Commission (SEC) available at the SEC’s Internet site (www.sec.gov).
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Tan is 7505c (0c, 70m, 30y, 55k)
Red is Pantone 186 (0c,100m, 81y, 4k)
Joplin Regional is Knomen
Stockyards is Playbill
Tagline is BaskertonSW-Italic

I-44 & Exit 22 • CARTHAGE, MO
JACKIE MOORE 417.825.0948 • OFFICE 417.548.2333

BAILEY MOORE 417.540.4343 • SKYLER MOORE 417.737.2615

Feeder Cattle Mon. 8am • Cows & Bulls Wed. 9 am

• Risk Management • Video Marketing 
• Age & Source Program • Value Added Opportunities

Traditional Values.
Innovative Approach.

Stay Connected!

www.joplinstockyards.com 

ON THE CALENDAR

If you’re looking for a way to 
better manage your grass, 

there’s still time this year to take 

part in a management intensive 
grazing school. 

Also known as rotational 
grazing management, MIG 

systems focus on grazing 
that is managed for benefit 
of both the livestock and the 
forage. Livestock graze in each 
pasture long enough to harvest 

the forage, but are removed 
before too much leaf area is 
consumed. A basic system may 
have four or five pastures, while 

Catch a Grazing School this Fall
Sessions scheduled for three area locations
BY JOANN PIPKIN, EDITOR

Grazing Schools At a Glance
Sept. 12, 13, 14 (daytime)

Greenfield, Mo. |  PH: 417.276.3388, ext. 3

Sept. 24, 25, 26 (daytime)
Marshfield, Mo. |  PH: 417.468.4176, ext. 3

Oct. 22, 23, 24 (daytime)
Bois D’Arc, Mo. |  PH: 417.831.5246, ext. 3

a more management intensive 
system will have eight to 10 
pastures. 

Grazing schools are 
scheduled for three southwest 
Missouri locations this 
fall —September 12-14 in 
Greenfield; September 24-26 in 
Marshfield; and October 22-24 
in Bois D’Arc. Featured topics 
include farm resources, soils 
and topography, plant grown 
and species, grazing basics, 
livestock water, extending the 
grazing system, fencing, forage 

quality, economics of grazing, 
MIG layout and design, meeting 
nutritional needs of livestock 
with pasture, grazing heights, 
and matching livestock with 
forage resources. On farm visits 
will also be featured with the 
schools. 

For additional information, 
contact your local NRCS or 
Soil and Water Conservation 
District. 

—Source: Greene County 
Soil and Water Conservation 
District

Missouri
Oct. 10, 2013 – Nomination 
deadline for Missouri Steer 
Feedout. 

Eligible calves are those 
born after January1, 2013. A 
minimum of 5 head is required 
with no maximum. Optimum 
entry weights are 500 to 750 
pounds.

For more information 
contact your county extension 
office or visit the web at http://
extension.missouri.edu/
lawrence.

Arkansas
Oct. 18, 2013 – Nomination 
deadline for Arkansas Steer 
Feedout. 

New this year is the 
elimination of limits on the 
number of calves nominated 
and the requirement that 
calves be nominated in lots of 
five. Entry weights should be 
between 500 and 850 pounds. 

For more information 
contact your county extension 
office or visit the web at www.
uaex.edu.

Steer Feedout Entries Due√
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Feeder Cattle & Calf Auction
August Receipts 15,145 • Last Month 24,421 • Last Year 19,598

BQA — it’s the right thing
The Kempfers are a sixth-generation, multi-family operation who continuously look for ways to 
help improve their cattle, and are the 2013 national Beef Quality Assurance (BQA) award winner.  
“We take pride in the compliments about our calves from feedlots and grazers. Healthy, calm cattle 
simply perform better.
“BQA helps us do that — from record keeping to cattle handling — it’s everybody’s job and BQA 
is the right thing to do.”

Learn more at BQA.org
or scan this code.

 Kempfer Cattle Company, 
Deer Park, Fla.

Video Sales from 8/5 & 8/19 • Total Video Receipts: 4,762
The video auction is held directly following  Joplin’s Regular Monday feeder cattle sale.   General weighing conditions: For yearling cattle 
loaded and weighed on the truck with a 2% shrink. Price slide will be .04 per lb. if cattle weigh 1 to 50 lbs over base weight; .06 per lb. if 

cattle weigh 51 to 90 lbs. over the base weight; contract is voidable by agent or buyer if cattle are more than 90 lbs over base weight. Gen-
eral weighing condtions on calves will be established on contract by seller and agent. Cattle weighed on the ground with certified scales will 

be agreed upon by seller and agent.

JRS Sale Day Market Phone: (417)548-2012 - Mondays (Rick Huffman) & Wednesdays (Don Kleiboeker). Market Information Provided By: 
Tony Hancock Mo. Department of Agriculture Market News Service. Market News Hotline (573)522-9244 • Sale Day Market Reporter (417)548-2012

August Video Sales



www.joplinstockyards.com 41September 2013
   V

accinations should be adm
inistered in the neck area follow

ing B
eef Q

uality A
ssurance guidelines. 

         W
rite date of adm

inistration for each product used in appropriate area, m
onth and day.  

  

                            
A

ll m
ales are to be guaranteed steers and all heifers are guaranteed “open”.  If any bull(s) are found, seller w

ill be billed 
for the loss of the buyer; sellers of any bred heifer(s) w

ill be given the option to take hom
e the bred heifers or billed the 

loss after the re-sale of bred heifer(s)    
 PR

O
D

U
C

TS A
D

M
IN

ISTR
A

TED
 A

C
C

O
R

D
IN

G
 TO

 B
Q

A
 G

U
ID

ELIN
ES !

Yes    
I certify that the calves listed m

eet or w
ill m

eet JR
S requirem

ents and products have been or w
ill be adm

inistered according to label directions and B
Q

A
 guidelines.  I 

also certify that the inform
ation on this form

 is true and accurate.  
Signature of either O

W
N

E
R

/M
A

N
A

G
E

R
 O

R
 V

E
T

E
R

IN
A

R
IA

N
 IS R

E
Q

U
IR

E
D

 
    

 
 

 
 

 
 

 
 

 
 

 
 

 
 

 
________________________________________________________    _____________________________________________________________    ____________________ 
Signature of O

w
ner/M

anager /V
eterinarian                                         R

anch/O
peration N

am
e 

 
                                                              D

ate                                          
   

A
ll N

atural A
ffidavit 

  PR
O

D
U

C
T A

D
M

IN
ISTER

ED
 

JR
S C

alf 
JR

S Vac 45 
  

 
Vac Sourced 

W
eaned Sourced 

Vaccine Protocol 

List Product 
and B

rand 
N

am
e 

1
st D

ose D
ate 

1
st D

ose 
D

ate 
B

ooster 
D

ate 
R

espiratory Virals 
  

 
 

  
IB

R
-B

V
D

-P
I3-B

R
S

V
 

  
  

  
  

1
st R

ound M
LV

 or K
illed 

B
ooster D

ose M
LV only  

  
  

  
  

  
  

  
  

  
C

lostridial/B
lackleg 

  
 

 
  

  
  

  
  

  
H

aem
ophilus Som

nus 
  

 
  

 
  

  
  

  
  

M
annheim

ia (Pasteurella) 
  

 
  

  
H

aem
olytica 

  
  

  
  

Parasite C
ontrol 

  
  

 
  

(D
ew

orm
er) 

  
  

  
  

Im
plant 

  
  

  
  

  
  

  
  

  

  PR
O

D
U

C
T A

D
M

IN
ISTER

ED
 

JR
S C

alf 
JR

S Vac 45 
  

 
Vac Sourced 

W
eaned Sourced 

Vaccine Protocol 

List Product 
and B

rand 
N

am
e 

1
st D

ose D
ate 

1
st D

ose 
D

ate 
B

ooster 
D

ate 
R

espiratory Virals 
  

 
 

  
IB

R
-B

V
D

-P
I3-B

R
S

V
 

  
  

  
  

1
st R

ound M
LV

 or K
illed 

B
ooster D

ose M
LV only  

  
  

  
  

  
  

  
  

  
C

lostridial/B
lackleg 

  
 

 
  

  
  

  
  

  
H

aem
ophilus Som

nus 
  

 
  

 
  

  
  

  
  

M
annheim

ia (Pasteurella) 
  

 
  

  
H

aem
olytica 

  
  

  
  

Parasite C
ontrol 

  
  

 
  

(D
ew

orm
er) 

  
  

  
  

Im
plant 

  
  

  
  

  
  

  
  

  

  PR
O

D
U

C
T A

D
M

IN
ISTER

ED
 

JR
S/PVP C

alf 
JR

S/PVP Vac 45 
  

 
A

ged &
 Sourced 

A
ged &

 Sourced 

Vaccine Protocol 

List Product 
and B

rand 
N

am
e 

1
st D

ose D
ate 

1
st D

ose 
D

ate 
B

ooster 
D

ate 
R

espiratory Virals 
  

X 
X 

X 
IB

R
-B

V
D

-P
I3-B

R
S

V
 

  
  

  
  

1
st R

ound M
LV

 or K
illed 

B
ooster D

ose M
LV only  

  
  

  
  

  
  

  
  

  
C

lostridial/B
lackleg 

  
X

 
X

 
X

 
  

  
  

  
  

H
aem

ophilus Som
nus 

  
  

  
  

         (O
ptional) 

  
  

  
  

M
annheim

ia (Pasteurella) 
  

X
 

X
  

  
H

aem
olytica 

  
  

  
  

Parasite C
ontrol 

  
  

X
 

  
(D

ew
orm

er) 
  

  
  

  
Im

plant 
  

  
  

  
  

  
  

  
  

  PR
O

D
U

C
T A

D
M

IN
ISTER

ED
 

JR
S C

alf 
JR

S Vac 45 
JR

S Vac 45 
  

 
Vac Sourced 

W
eaned Sourced 

N
on-Sourced 

Vaccine Protocol 

List Product 
and B

rand 
N

am
e 

1
st D

ose D
ate 

1
st D

ose 
D

ate 
B

ooster 
D

ate 
1

st D
ose 

D
ate 

B
ooster 
D

ate 
R

espiratory Virals 
  

 
 

  
X 

X 
IB

R
-B

V
D

-P
I3-B

R
S

V
 

  
  

  
  

  
  

1
st R

ound M
LV

 or K
illed 

B
ooster D

ose M
LV only  

  
  

  
  

  
  

  
  

  
  

  
  

  
C

lostridial/B
lackleg 

  
 

 
  

X 
X 

  
  

  
  

  
  

  
H

aem
ophilus Som

nus 
  

 
  

 
  

  
  

  
  

  
  

  
  

M
annheim

ia (Pasteurella) 
  

 
  

  
X 

  
H

aem
olytica 

  
  

  
  

  
  

Parasite C
ontrol 

  
  

 
  

X 
  

(D
ew

orm
er) 

  
  

  
  

  
  

Im
plant 

  
  

  
  

  
  

  
  

  
  

  
  

  

  PR
O

D
U

C
T A

D
M

IN
ISTER

ED
 

JR
S C

alf 
JR

S Vac 45 
  

 
Vac Sourced 

W
eaned Sourced 

Vaccine Protocol 

List Product 
and B

rand 
N

am
e 

1
st D

ose D
ate 

1
st D

ose 
D

ate 
B

ooster 
D

ate 
R

espiratory Virals 
  

X 
X 

 X 
IB

R
-B

V
D

-P
I3-B

R
S

V
 

  
  

  
  

1
st R

ound M
LV

 or K
illed 

B
ooster D

ose M
LV only  

  
  

  
  

  
  

  
  

  
C

lostridial/B
lackleg 

  
X 

X 
X  

  
  

  
  

  
H

aem
ophilus Som

nus 
  

   
  

  
        (O

ptional ) 
  

  
  

  
M

annheim
ia (Pasteurella) 

  
X 

X  
  

H
aem

olytica 
  

  
  

  
Parasite C

ontrol 
  

  
X 

  
(D

ew
orm

er) 
  

  
  

  
Im

plant 
  

  
  

  
  

  
  

  
  

X indicates required 
shots. Calves enrolling 
in the Calf Vac program

 
need to be processed 
4-6 weeks prior to sell-
ing. Calves worked and 
processed for the Vac 
45 weaning period are 
REQUIRED to have the 
BOOSTER 2-5 weeks 

after first round of 
shots.

JRS Source and Age Verification Program
For Producers wanting to enroll in our Age and Source Verification, JRS has team

ed up with Global Anim
al Managem
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(GAM) PVP (Process Verified Program

) for age & sourced cattle.  
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 GAM will contact you for any additional inform

a-
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ation will include calving records, bull turn-in date, farm
 product receipts, 

etc.   For any questions call Troy or Mark @
 (417) 548-2333. 
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View Offering Online at www.clearwaterangus.com

Registered Angus Bulls 
FOR SALE

Jim Pipkin 
417-732-8552

Semen 
Tested. 

Ready
 to Work!

WD Pipkin 
417-732-2707

Your New Gooseneck Dealer Is:
B & B Sales & Service

Bolivar, Missouri 65613

417-326-6221

BLEVINS ASPHALT CONSTRUCTION CO.
Asphalt Paving-Chip & Sealing • Since 1949

FREE ESTIMATES
Commercial – Municipal – Residential

FREE ESTIMATES • FOB – PLANT SALES
Mt. Vernon, Mo – 417-466-3758 

Toll Free 800-995-3598
www.blevinsasphalt.com

Blevins Asphalt
Construction Co., Inc.

Blevins Asphalt
Construction Co., Inc.

AC-DC Hay Company
Specializing in your hay needs

Need Hay?
Prairie ~ Alfalfa ~ Straw ~ Brome

Tony Carpenter
208 North NN Hwy
Lamar, MO 64726
Call: 417.448.7883

Reg. Beefmaster
Bulls for Sale

Red, Black, Horned, Polled
Low Birthweights, great EPD’s

Vaughn Family Farms
Mount Vernon, MO

Call John Long 417.254.4911

PERSONALIZED BRANDS:
One Letter - $95.00 ~ Two Letter - $105.00

Three Letter - $115.00
Electric Number Sets: 3 or 4 inch - $290

1-800-222-9628
Fax: 800-267-4055

P O Box 460 • Knoxville, AR 72845
www.huskybrandingirons.com

OGDEN 
HORSE CREEK 

RANCH
KO Reg. Angus Bulls | AI Bred Heifers
Bred Cows & Pairs | Quarter Horses

Trevon
417-366-0363

Kenny
417-466-8176

PROMPT, RELIABLE SERVICE
2 Locations to Serve You

Hwy 86 
Stark City, MO
(417)472-6800
1-800-695-1991

Hwy 96 
Sarcoxie, MO

(417)246-5215
1-800-695-6371

NEWBOLD &
NEWBOLD PC

CERTIFIED PUBLIC ACCOUNTANTS
ESTABLISHED 1970

JAMES E. NEWBOLD, CPA
KEVIN J. NEWBOLD, CPA
KRISTI D. NEWBOLD, CPA
FARM TAXES

www.newboldnewbold.com
402 S. ELLIOTT AVE. AURORA, MO • 417.678.5191

Reg. Black & Red 
GELBVIEH BULLS

Yearling to 18 Months
Semen & Trich Tested

Hartland Farms 417-628-3000
Mark McFarland 417-850-0649

Source for calving ease, major economic traits
Boostered with this heterosis,

18 mo. old bulls for longevity, docile

Harriman Santa Fe (Bob)
Montrose, Mo 660/492-2504
bharriman39@hotmail.com

FALL BRED HEIFERS
SIMANGUS & BALANCERS

Bull Run/Andelin Livestock
25% Maine Anjou, 75% Angus

MAINTAINER BULLS
FOR SALE

Raymond Dowse, Mgr.
479.381.1578

Paul Andelin, Owner 
417.440.0104

SEMEN
TESTED!

Event Roundup
September 
12 Stockmanship & Stewardship Clinic with Curt Pate
 Joplin Regional Stockyards, Carthage, Mo. 
 PH: 417-548-2333
14 Special Replacement Cow Sale • Joplin Regional 

Stockyards, Carthage, Mo. • PH: 417-548-2333
12-14 Management Intensive Grazing School • Greenfield, Mo.
 PH: 417-276-3388, ext. 3
16 JK Cattle & Three Fires Cattle Red Angus Dispersal
 Mo-Kan Livestock Market, Passaic, Mo. 
 PH: 660-424-3422
17 Informational Meeting on Fall Thistle Control 
 Crowder College Agriculture Building, Neosho, Mo.
 PH: 417-455-5648
20 How to Improve Forage Growth & Grazing Field Day
 David Collingsworth Farm, near Southwest City, Mo.
 PH: 417-451-1007, ext. 3
24-26 Management Intensive Grazing School • Marshfield, Mo.
 PH: 417-468-4176, ext. 3
26 K-State Stocker Field Day • Kansas State University,
 Manhattan, Kan. • 785-532-1267

October
4-6 Ozark Fall Farmfest • Ozark Empire Fairgrounds, 
 Springfield, Mo. • 417-833-2660

5 Jacs Ranch Angus Production Sale • Bentonville, Ark.
 PH: 479-273-3030
5 Missouri State Univesity Ag Celebration • MSU Bond
 Learning Center, Springfield, Mo. • PH: 417-836-5638
9-11 RA Brown Ranch Legacy Sale/ Bull Sale & Complete
 Female Dispersal • Throckmorton, Texas • PH; 940-849-0611
11 Genex Customer Appreciation Open House - Strafford, Mo.
 PH: 417-736-2125
12 Buford Ranches Fall Angus Bull Sale • at the ranch
 near Welch, Okla. • PH: 918-929-3275
12 XL Angus & Guest Production Sale • Springfield Livestock
 Marketing Center, Springfield, Mo. • PH: 417-437-9193
14 Special Replacement Cow Sale • Joplin Regional 

Stockyards, Carthage, Mo. • PH: 417-548-2333
19 Circle A Ranch Fall Bull & Heifer Sale • Iberia, Mo.
 PH: 1-800-CIRCLEA
19 Seedstock Plus Fall Bull Sale • Joplin Regional Stockyards,
 Carthage, Mo. • PH: 877-486-1160
22-24 Management Intensive Grazing School • Bois D’Arc, Mo.
 PH: 417-831-5246, ext. 3
26 Aschermann Charolais Bull Sale • at the farm, 
 Carthage, Mo. • PH: 417-793-2855
26 Flying H Genetics Fall Bull Sale • Lowry City, Mo.
 PH: 417-309-0062 

November
9 Ratcliff Ranches Fall Production & Customer Appreciation  
 Sale • Vinita, Okla. • PH: 918-256-5561

Sea Minerals
“Let’s Do It Nature’s Way”

“Do the Math”
• Forage applied materials work within hours.
• Cost 1/4 of most ground applied materials.

• Stimulates life in the soil.
• Organisms farm around the clock.

Apply to any growing forage!
$4 per acre • $12 per year

$50 per 50 lb. bag • $1600/ton
918-367-5146 OR 918-698-5308

Free 
shipping 
ton lots

Turn Key Service
Authorized Independent ABS Representative

Certified AI Technician 
Mass Breeding and Synchronization

Donor Boarding and Flush Preparation
 Show and Sale Cattle Preparation

Freeze Branding - Cattle Consulting

Cody Washam
Cell: 417-489-5450   Email: cwhsangus@hotmail.com

Dereck Washam Cell: 417-489-5850

Chute-side Service
Ernie & Tammy Wallace

Stotts City, Mo. | 417.592.0145
AI Service 25 Head or More
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Peaceful.  Profitable.  Horn fly free. 

To learn more about the Purina® Great Starts™ Cattle Feeding Program visit your local dealer: 
SPRINGFIELD, MO 

Main Street Feed 
(417) 869-5384 
msf266@msn.com  

 
STARK CITY, MO 

Barry County Farmers Coop 
417-638-5513  

 
 
WESTVILLE, OK 

L& S Feed & Supply 
(918) 723-4545 

 
 
PURINA ANIMAL NUTRITION: 

Bud Mareth  (417) 880-1152 
Mark Grotheer (417) 825-3570 
Wayne Hurst  (405) 250-6700 

ASH GROVE, MO 
Gordon’s Feed & Pet 
(417)751-3888 
www.gordonsfeedandpet.com 
 

BUFFALO, MO 
Headings Bros. Feed 
(417) 733-9315 or 733-2944 
 
 

CHOUTEAU, OK 
L & S Feed & Supply 
(918) 476-7234 
 
 

DEERFIELD, MO 
Midwest Fertilizer  
(417) 966-7303 
forknerkyle@gmail.com  

EXETER, MO 
Barry County Farmers Coop  
(417)835-3465  
barrycountycoop@ymail.com  

 
GREENFIELD, MO 

Gordon’s Feed & Pet 
(417)637-2730 
www.gordonsfeedandpet.com 

 
JASPER, MO 

Maneval, Inc Grain & Feed 
(417) 394-2121 
carmaneval@yahoo.com 

 
MARSHFIELD, MO 

Gordon’s Feed & Pet 
(417) 468-5055 
www.gordonsfeedandpet.com 

MONETT, MO 
Main Street Feed 
(417) 235-6680  
msf@mo-net.com  

 
MOUNT VERNON, MO 

Feed & More Country Store 
(417)471-1410 
www.feedandmorecountrystore.com  

 
ROGERSVILLE, MO 

Gordon’s Feed & Pet 
(417)753-8646 
www.gordonsfeedandpet.com 

 
SHELDON, MO 

Midwest Fertilizer 
(417) 884-2870 
cdahmer.midwest@yahoo.com 

www.CattleNutrition.com 

What are your goals for weaning calves?
4 Keep calves alive & healthy?
4 Maximum gain?
4 Self-fed or Hand-fed?
4 Use your own forage?

Purina® has a starter program for every producer!

WIND AND RAIN®  
MINERAL TUB 

WITH AVAILA® 4  
OR 

PURINA®  
STRESS TUB 

ACCURATION®  

STARTER  
COMPLETE  

PRECON®  5™ 
CATTLE STARTER 

PRECON® 
COMPLETE 

GREAT STARTS™ 
CATTLE FEEDING PROGRAM A DIFFERENCE YOU CAN SEE™ 
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Joplin Stockyards: “Cattle Charge 2013”  10" x 14.5"
Art director: Craig J. Weiland  cweiland@mfa-inc.com

MFA Incorporated

Summer heat winter cold

www.mfa-inc.com

M A D E  F O R  A G R I C U LT U R EFor information on MFA cattle feeds 
call 573-876-5473 or visit www.mfa-inc.com

Summer heat, winter cold
Doesn’t matter. Cattle Charge 
keeps them gaining.


